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(History of Direct Selling)

SR WA 1 3TTE AT e T 3h1 AT | et | &1 firerar &, e
ST forshaT St Feerd 3Tedl # FHeRT 3c9TE s 9|

1. TRTSTeR 37T (1700s - 1800s)
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1. AiTche TS o1 TAHM R FATATHT wiersx
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NAENI Tl TR (Health & Wellness) 3 =fRTa ST (Personal
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3. SROSTRY ST 37T U 6T STTIvaehal

FAT ISR T Foef &L WA 3h1 GHI SRISHTI 3T HH 81 o STaIs[, ATl
(15-29 a¥) H T8 R 13.8% ¥ ft 31feren 71 Frfera Fawedt st 37ht Awan
o AR AT T} e o1 T 2

T & dehfcdeh |Id shl T URUReh ik i FHl N Tafees
gfereqef o o &, %ﬁwwﬁqﬁ%ﬁmf (Housewives) 3R BT, A
frereT 7 3T 7 U i 3R defcae | €8 @

SRR RCHT THTEH: SRR | 1 qsft 3R g Seaforek A 6t
ST B h SHI0T ATRGT AT bl STHT S T 7O TS hid! &, SIS
SATEITET ST HTehe ohT e STt 2

4. Tdt WES AR ATINH T

3 RTh H ShHT: g HETTS (HETEhIT) o ShI0T 3T HTEHT ol @S ik
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TN TESATRE (2021): RA TLHR §T SRREE AT & foag Ty
TESATSH AT &1 8 $SEL T HIAT TEAT, TRERIT S forgrefiarar fireft
H

ok § $1SAT: g SRR | St el ¥ W ScqTaT ohT 10T L &t
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Y TS Jod T Bk MR o ofTe, Treed 3 shedmr (Health &
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g AT F TR

@ HWI (Direct Selling Market Size Conclusion)

AT § SRS HIAT T Hohe HTSST shal el ST ahT STThel 8| 8, Sifedh
Teh SHTARTHE THTHT B 3 Tt hieh] o shIuT, I8 $e&t AT 1 264,500
FU U fersh FY TfITEAT IRt YRA ht | -1l feemar &
HEcaqUT Rt f-mar)
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(What is Direct Selling, Why, How)

SR W T 3T AR FI Fo@™ Aied 8, S foRifert i
TR R BT HTY ITIRIST deh 3T Tg=aT 2

1. SEREE Ao T giesTeT

STeREe BfeT ek el wfskan & o foreft oft areg ohr foeft oft shoeft & e,
RS o TG e dTct SA1ch ohi STANEE HeTt el SITT &, S 36 | Tisha
! STENEE HIT FeT ST 3| 98 9 Hreaw o Fordeh ST awqat o forsht
3R Tl TR (ATehe) | WY G | Bid 2

2. FTEYUTAT 3T TR
e Qi it smrdyurmedl Tiufes e 9 31 gidt 2

YT ST $6 S5RAT § SR Wl ol 310 NI 1 THIRH & AT
AT 8l

TS & Fr=Tar: aEqt 1 SHIRH ATas W 8 el TSaReTEsHe o
T BT 2| Toh SRRAE HeR U] il TSeTEsTHE hi [SHIeR! ga 33rar
F ST 370 W T TER HAT 2

|l b forshl: St SR S T Skt 2l Seq forepelt €, AT wwfl T
T et BT SHIRH o T 2

Herg-fmior. I Aied safmTd Hueh ST FIH W SR o &, fad mmesw
3R fersha o off=r ASe weter o B




3. I T TEY 3R T

TR o HeH H, STREE TfehT T Aecaqul 3T gaw S3a4T 2:

HH AT AT ITH: ST H I8 THATH UHT FG6 © 99 T | 9an
[QUICIECIGAERIIS IKCCT ]

I ATITNG: TEH T&A €Y Y HTH 1 1 el ol

aTfler HEca: I8 aE™ 9Rd § 3Ieqe (Seae) it forshit o ue efara
TR €, 3TN e Sl g1 H Uk Sgdl g1 SAa| ¢ Sl Wid § g
St A S @ R

JTHAT o1 Hl: TS ~Teaeh HToh [T T H Toh HEaqUl SelTT & Sl AT b
STt S SR ferefier T TH S ST U He e T 2
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SRR Tl o 6 T TR & S 56k foreor diget i TRy d &:
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o fHTer et AfeHT (SINGLE LINE-LEVEL)
o T TS HIHIAT (MLM)

e U v GfefT (ONE PRODUCT)

T R SRNEE ATTT? (Why Direct Selling?)

SRE QAT Uk AT FaH™ Higd 8 ST s TH o1 e T 8, ST
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1. WWS‘EJ'E@'ST(NO Investment)

T ANTA ST YOI 6 SAGET Tl A o {70 STTaen! hrg off T 7t
UICIRSGIRS

1.3k AT I8 HEET AT SHRT ThT T e e 2
UstieRtor 7R ST ot off sl & it % ux =g O i e
2

WIS W ST 3T TS ho1 USSR AT ST & 9 W I o @ 8,
IR WIS Bl

STEATA T ALIT: SATT 36T ST TR, 3T ST o STTAR | Tlehe,
ST AT IE L Tl T

2. ¥ SIRaw (No Risk)

SR Hh: ST 10 36 sAErd H fohe! it SRR o1 hlS T 781 T,
T Toreft e oh1 <h1S fioeen 2 R

qieaToT: 39 fose o @ (@) % T %@ T8 8, TR S o fag
T FD 2

foreperar st fearfar: ST STeitae ffei # et &1 oft SITa &, i g 7 gt
SATE 219 9T ST Fehd! &

3. ﬁéuﬁmﬂ‘hﬁr (No Competition)
T 3T TEINT: IR AT RN T o STATAT 13 3T ATETT
T 3T 3T HIEAfI %el T T&T 7, AT SATIehT HTHAT &2 3Tk HTH shi
TR U BN AR SR AT o, ST 310k S § shis aet st
3T T &Y, AT 3Tkl o1 o eliet 3T 3Tehl a1 =t feq 3Taes are
G BT & ST STIEhT TG FETIAT Al 2

AT Hiee: T8 STIE 441 & N 364 foret Terr o1 shifrafesm 7€ 21
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HHeAdT hl SROTT: 36 qaE™ | 3 AT o} 3T7d & S &3 sh &7d od 8, At
! AT dg T IO <d &l IE Higd ThH-g8l ohl Heg A Hhetdl T
AT 2

4. Waﬁraﬁs‘mwmré’r (No Time Limit/Boundation)

AT THY: 38 SATER | A9 &aTe & THT <7 2|

qIS-2TEH M 3TT =18 Al 3T HH 1 Fd gY, o8 =l T g, A
TGS 1 hLd BT, S 5 i TR &, L TU 3 UTe-21eH +ff ot Wkl
T ot ot 3w fosma & i erew ey 2 &1 o1 S1oeT st erew
T Thd & ST IS T A7 Fieem 31T W hiE gare & ST TR

5. foterT it arraryTeRar 7€ (No Higher Education)

IS [EIATA: $H ASTAT % HLA o [ S B TR T HATTTHAT
T 2

T T T TR SATThT TIGHTT AT 2, Foramr 31w gem 1
=Tz

HHeAdT o1 T TSTeh TS § 319 30T b1 <fist die ]

I T S; $H TTETT ol i oh (AT STIHT hig URST-JATEA el
T STITIHAT T Bld! ¢l T, TH oS o STFAR F <ot €ia Al Bt
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T Tt N |, SEREE Wil IRA § T Hecaqul SarT & St @l
Jert S 7R forfir TaciadT ITH S T B YSH HdT §

"HE" T AT SRS AfCHT § AheraT hl 7ot |
T HEH To%heIdT & YIS Ueh e, W IANel! I3 BT 8 "Ha?' (How?)



"HE' HTH FHLAT & ST WA T foemed G2 "l Teh 19 A1t ST

e & 3% ek foeflr wadear o7 wehar @2 R 39 weantt Hied §
Tiereqet sl die Bt ST QT ST 82

TEft & il it Rl IR A o forw §4 5 foramer 1 feran 21

T8 T A Gl 1 6T TE o, Afeeh 34 HRITUTCA h1 SITTHT 2,
rereh g7 18 oft itk 5 ST | 319 A& T UTH L HehdT 2| ST B
HTfesh ®9 | 39 'How' FI foetek & o1d &, e g8 370t Torffer, o7
Tereen 37 STt amraT o 31 foreme &1 SITa €, A g st g =it difhere
21 I e FHETad T, qfceh 3T @l Arl o v § e 3| e
T STEYE T | 3R 2

& we onfardt arat

BTl (o, BH 38 AT ht A trehar i i Teffeh I T 2N

FHET STAT 3: SN AT W Tl & ==l ohl, T&T def Hehet STaT & 3T
T H!

Ig IS TART STHIT 3 T AT T 31 I7 Tk it srawm & ok
TTT, TwdvT, SITAR HiE 6T g=81 SR AT 1 AT A hi geal
=fey]

ST N 30 T T Tt IT ke A &, 3 Teg & fgH 318 3 2

2

I I 'ITe- TR 1 3 T &, ek 9T Jrerar a €, <ifehd gear
3T Tt wiestq &t et 21

THRT T SATTh! $6 AN T &I T o IRl T, SAT9eh €& 'How'
Y, 1fes 31T 37 Tt AT | ITHS &1 Feh, ST ST & fob SRae afedT
T BRAq 3 A § 8T 79T IR T ST Hehel T 2




Importance of Direct Selling

TS ATAT T TITRAEHRT; STTER, TIATAT 3R AT

SRR AT 3T & sgetd dfeh it IR Iiges o ush wrihammett
Tfeieh S AT SUHOT o €9 T SHIT 81 I8 TRTTEH TSHTR 3T SR
FI dimrei w1 IR wF e ARk & fau Sfar s Ao

(Democratization of Entrepreneurship) sh{dt H

1. Torta Tareterar o sAfeier T

SR WA shT Tl ST X1k J% 8 foh 78 T 3= forfier e o @
T EET I A i STATT 34T 2

A groreHe, 1 freeh: 7 THAT TE e § e e § wew e
TTRL <M1, fohdT ST el 21 F8 THI 'Sl ST e’ firetar v, A =ifeh
1S 9 T T, g@fery his e e R

FEIHT AT T R 36 o5 § @ () % T %@ &1 8, dfe
AT 25 feTT sIgd 3 e

ST & ST SENT: FE TG GAT H Th SQdT AT SHIHTE § S AR H
5 st & e T 7, e 7 nat @t o fore 31 o ue et adien
EERIRIE

2. SRR frerTd 3T er=ieaT

SRR WA Shale? T8 FH o 1 § T2 7, sifeh T8 safehiTd shivret 31T
e Shaa-2ieft & fomtor s e 21

GO 1 FE0T: SHH IS T30 TSI T ) TE A fth i I8 Td=dr T
2 fop o2 28 3197 v, forsre o uers o |y urd-2reH +ft st ehar 2




FH 3R A TS I€ 3 Al o foi Sgadi= 5= & 596 ar 3==0
Tarerr Tt 81 Twadr TRT-3HiTET Seie @ T, Sfesws diws il =T ™
i ot 21

qcdl forehT: I8 Hed 1 ' 8, S FHRYHoRT S TSR & HivTel
forenftra st R

3. ATHTINS HEaNT 3R AT i qowheTar

SRREE BT o1 HTSe Ush-gB shl #eg I A feeh Feherdl T ST &,
ST 38 urafien gfaeaeff SRt & 3Ter A 2

e JuTTedt: 218 Ueh UET sHade ¢ e i wfeeaat 79 )

MESH: ST SAGHTT H oh1s THET AT 8, a1 AT o eitel 37 fofen deh
Y TS T & ST W TRt A 2

ST T oh%: 39 SIFET™ § o &0 off 31T & ST AT o ST Sig ah IR
2q &, a8 ush geniicheh 3T wga ) Srareor sdt 2

ST H: I8 YRA H Uk HEwqU1 SUNT & ST AN ohl el o R forfr
TIAT ITH A T H G LT 2l

Tl SrREe BfeiT T qfera adieht & STaT 11T 1ot Tt o) Sfiee St
gond & S forr a1 fawr o, dige 3t g=ain & qream 9 3 forera
g for@ whd &

mﬁﬁwaﬁ@w (Beauty of Direct Selling)

T BfeAT oAl AT oreh GEgLd 39k ST Hied # ffed @, ST IiufEs
SATETT i Gl ST STl AT gL HTClT @, Foredl 78 7 A o forg weh
T SR R ST o ST 2

SR AT T T ST Yo IE ¢ foh I AR & FA & oy
ST TRUE STREHT 37T EHTaTi st TuTH T 3T 2



NV

JRYT AR | STET STIeh! SHhifFIfET ST qdr & 3T STk FTHT
| 3T 3 4 BT 2, TeT STAE AT Toh Hed il ATareer JaT Far
H

3T 37Tk ST H 2hig G T o771 T &, a7 STTushl st o efiet 37
T ohT e SATTeh ATeT TSl AT & TR 3ATTh! 9TqL HETaT LT 2
SITOTT: S8 SAeETT H T & ohl a1 o & ST EI T AT s i JTom
3 8l

7 Aee T forElt o1 T &9 § STEER 3T 8, AT Hh! I8 o oft 2
7T AT SATavEERdT 2l 36 SATHT i LA o 7T 1§ T TIHTM b
STTATIRAT el | TE STIRT HATTRT HITHTHT, Fef@HT ST geAT THT AT,
aTfer o1 31 <Y =fist Hie Tl

HiE TS 98 I A o oTC S5 & ST €@ sl I &, Tk Iat
HATTeR! 39 forsi o STER o =i € ot gt &)

e QiR hil Tegedt I & foF 77 Al @ et o SR fordt
ST ST LA ShT Uk Wl ST LT &—Ueh UhT el STl Saetd! e 31
UPI 3 7T H 9RA & a5 ol & el & 2

ST TeAT bl 91k (Power of Direct Selling)

SRR Tl Y areafaes wiRe (Power) SEehT U9 (Multiplication) £l
eqwar | fifed &, S IHUier sgedr § g9 el 2 I8 Hige Ueh oFieh i
1oAY TS & W SR ST HT HOheTdT STH 3 3T HYehT 3T 2

1. am%rmaﬁrgvr—r (Multiply Your Time)

SR YT ShT HiSe AR A9 Hiferd =i shl AT ¥ F1eL et i
ik 2aT 8:

Y sl EIGAT: 36 ST H s ZI5H SISSYH T8 2l
AT T 38 319 T, TS, AT 9GTS i FLd Y TTe-2T3H i F
Hohd B



2. g vk <1 TUTT (Multiply Your Manpower)

IE Hied Yfaequl o SIS GediT shi S1fth ST YT HdT 81 I8 HAehl SF
& TATHT oh! Teh 9T SISeRT ATIehT

AT 9TTeh hT 0T AT &

S shiftafesr: a5 syaem 7ar ® R e fordt Yo o shifrafes T
H

e AT ST ahuet o et 31 fed 31mae @ W 2 & 3fk
HTTEhT L FETAAT L o

SITOTT =T AI: $H SASET H W &3 31 1 hTd & ST GE ol AT s
hl YT 2 &

3. 37T ITTHT ST IO (Multiply Your Talent)

TR AT & ahaar & fou foreft fafite ar sraramor gfear &
SATSYIHAT T §; AT ST TG Y FoT T U LT 2

T IO 36 FGER Hl B & [ H SRR TIHIA AT TH-
HATTET Seie ST SATawhdT T2 2

HRE T HEd: o9 STTYeh! TR ATGHTT, fol@ T TR e 31T =i,
TSk wTea § 31T AT AT =fist Wi aTd)] 59 forst o STTER o =S
T T gt 2

4. AOHETAT o AR T
g Witk 30 a2 | oft 317clt 2 fop =1g sxaramr SR sremsti X foshT 2
Gﬁ'ﬁﬁ"&ﬁ? 3 feh: 3@ Zero Investment 31 Risk Zero 2l

I 7 I AN okl STHT s R fofie Tadsrar ww R o6 HE 9eH
FHAT R



AT 4
Mo (Goal)

et shY UTATST (Definition of Goal)

T Ui H Goal 98 Wy, feifad o auasg 3ewa @, S8 eifea v
& TTT 3119 31 3Teht e fieteht SRTTaR Ueh fowm & o shid &

Ig 719k forea, 3Teht A 37 3t 31 (Income Streams) & oI
U ey foreed ST 2T 2, S 8 el WX SdTdT &

— 3T ET AT °

— foheT St A ST ]

— RE TR ST R

— HH-H TRE O &

— 3 fonae w7 uftomm =nfew
SRE @I'%FTQEF System-Based Business %, R e afi s T ®
ST el T8 =

‘ T T HEed (Importance of Goal)

SR WA H AHAAT heleS THH + i + Wel fammm ot feft el
%,ﬁ?%?ﬁﬂﬂﬁ@ﬁﬂﬁ—Goal%ﬁﬁT%l

1 T 3Tkt feom @ swear 8

ToFT TIeT & T Hedd o S §, TR foT SR aTefl Uedd dhe Tal
BTl TS STYehT FsT1 S TATE ohl ek forgm a1 2



2 T HATYhT T TLTAT &

S e fafya grar %, LERGIRED Step, Plan, Presentation 3R Follow-
Up I Tfie Ga-9-53 o6 St 2
3 T ATAehT EH T Tehsle hidT &

SR Wi Saeh 8] Toh T8 29 Tiet &1 1 T & faum § Tehsle
<l &

4 Tt W THT § a1 Ao 2ar g
e o SO HATYHT 1T “Random” T&Y sfesh “Purposeful” ST 2
THE T THI T AT T 3R w167 M ferdt 2

5. T ATART Mindset ST Winner EF-HT-IT%
e 3T Strong Mindset T 8—

® T I AR TG hl ST
o Il | T st ewar
o TS U HieH il 337
® SR TheTdT qoh 7 &kl ohi AT
6 T STTYehT Earnings 31 Rank Gard &yaT 8
aT 5181 Goal—
— 3T ST Action
— 34T 51T Conversion

- 3T a@ﬁ Income



— WmﬁRank

AT STEEe AT § Sfiae o foTT it s=mT € geidl 98 et 3R 31ferd
FeH B

@ SMARTER: Goal System
S — Specific & Stretch (Farfore ot foram =)

T Y, A 3R G 3 arelr BA1 AfEY) Stretch T AdAs— 70
&V © ST ST e T I

M — Measurable & Mindful (ATIY T 3T TRREehdT SATLTH)
T T Fo, ST T YIS T [T ST Tkl

A — Achievable & Actionable (ITH i TRY 3T HIATE TFA)
SfereeRa T TR THRTH Tioh ST fohalT STT Hehl

R — Realistic & Right (Fermeamet iR @&t faem arem)

20 AT 3hT I ST & 20 TG 3hT T e L HehelT 5—

3T & AfE St ISIETH TR et gitarshee il

TE Realistic & FTTHh Ig SATYhHT 7 LY T ATh ST T HYS B

T — Time-Bound & Tangible (FHIEg 37X 31 )

“IFTT 9 HEMT T 2,00,000 BP &R AT —38 Time-Bound + Tangible
Goal 2l

E — Exciting & Energizing (QWTereh 3T St 24 dTeAT)
“IT 3 T T | 319t Shitreft & Goa Trip‘T(@GW’—
IT A& T iereh ff & 7R STIRT TR Sst W 3T 2

20



R - Rewarding & Refreshing (q%&hd S ATt 3 FTEAT)

A I & T e arer s STuent areett, Rt 3 Next-Level
Action%mﬁﬁﬁw%l

€2 =ravare afei § SMARTER? Goals 3t st 37

Confusion &Td &

Clear Direction 3d &
Tftg 37 Action FGTd &
I Growth IGId &
Income Multiply EZGE
Self-Confidence JIGTd &

NN N N N N

Rank Upgradation T ST 1 &

Types of Goals (TS o TehTY)
Financial + Learning Goals Combined

Short Term » Mid Term * Long Term

1 Short Term Goals (1 to 3 Months)
(1-3 HE o &)

Short Term Goals T8I & Trﬁ?\[{?f Action 3T Momentum S@Td 81 319
TTh S8 A 3T Tie it &t g1 sht ST B 2

\/ Financial Goals

TET 1-3 HEH H 2,00,000 BP 3T & 9 LA
TIT AY, HieTEd, TSI fohe Tiie

21



B EMI GcH T — S Jiesal/@hel EMI
20-50 7T FHESHT ST

v Learning Goals

Direct Selling 3T ABC Training tl:?f h{HT|

SISIEYH ST EET — B EH 3-5 UsieaH|

Objection Handling 3T Basic Learning|

I Upline 2} Daily Counselling el

30 f&i & Communication Skill # g4l

Short Term Goals 3TT9ehT TAE FI@Td & 3TV Direct Selling T fia HSied
T

2 Mid Term Goals (3 Months to 1-3 Years)

(3 HET & 1-3 Tt & @&)

Y AT T YT Jedeh, HATIh! SHhH 3T TR HHRG T Tl
s T wed B

v Financial Goals

6 TEH — 1 AT o 3T aI1geh WE|

1-3 W1 | 319+ ggeft R (Swift /120 / Nexon)|
A T 300+ TisHA AT AT Fegeh ST

TR 3T FTRA 50,000-1,50,000 T T

36 HE T @ sieh | geted STl

22



v Learning Goals

Advance Level Training — Closing Mastery, Leadership, Duplication
Hie

Team Building 3T 314 — 8 HEH 25 ST AR T

Public Speaking & Seminar Stage Presence foehférd st

Mindset Training — Consistency & Discipline T ITEd STl
o forster ot feforea srife wemm

Mid Term Goals 3TTeh! T + TE= + TSR H Ffad ST 2

3 Long Term Goals (3 to 5-10 Years)
(38 510 AT & &)

¥ 3% Life Changing Goals B1d & STaT Direct Selling 3194 Lifestyle
3 Identity ST S&et 3T B

v Financial Goals

STIAT ¥ @RET (5-10 991 7))

sl R — (Jeep / Fortuner / BMW / Audi)l
10,000+ =<aTh o | A& AT Sl

TR 3T §TRA 810 ARG+ T Tl
9f@r & fTT Full Financial Security Fund SHTT|
IECHDIEN (Dubai, Singapore, Europe)l

v Learning Goals

Teh International Level Trainer sIHHTI

23



oIS g9ed H Motivational Speaker o &9 § He 7|
3T e &1 AT IRIeTe 7ig WX et EHie )
ferael foram, =T @t st 2T 39— Iconic Mentor S|

SIE R Discipline, Time Mastery 3R High-Energy Lifestyle forenféra
h{Tl

Long Term Goals AT Hﬁ, AT Y, AT AT I ATIh
T Tt T et < B

T ol & STk Sl H 1Tiet el SHehT Ster 0 et el Teell

24



AT 5
foree (List)

SRNaE AfelT &t ia (The Foundation of Direct Selling)**

SR AT H S TSI AherdT i IS T & =i | Bt g—foree
(List)

foree ATaehT wEe THe ©, e fiwen B 37 uedt Heted e B

S forT $2 3 werr e wraT,

¥ o foree 3 erere afed oft 72 s

wet foree = wdt A = et 3 = v e

TATT 39 X STET BT €T § US|

TR SATThT HHAAT T AT 50% T gIemae i | foree e
FHTRfS R

S T TR T T o fw ordie =i,

39 TF Direct Seller &1 370 forse & fore feree =y

(& foree = ot A, Tk aT TRt Opportunity Tge Skt
2

fofee STTaehT Jeaeh T2t seetdt —

foree sToeRT U Wi se et <t B

T Strong T2 31 5 =S 7 AR =:

Daily Activity

Invitation

25



Presentation
Follow-up

Closing

@ 1. R FTE? (What is List?)

foree s ot ufifa, fwder, ST-—ugem, dudh ofit TSt e &
TR 31 Teh SFafeerd g 2,

S8 o119 Tufara &9 & 379 SR AfeiT fosia | siie wehd 2
foree =1 waere fods am o &)

foree i1 wdee §—

— STIehRT GHTEATSTT hl W

— JTTIeT 4eah

—> ST TS 3T |l

= JATIHT Y&l ISITH JT

— ST wfersr it Fm

Y AT hEd & —
EA T J FEd T
7 speft Tt e o foree oTE € )

‘ 2. o T S 22 (Importance of List)
Direct Selling ¥ 3T fohet Ueh =T bl Terdl ST<T BRI el ST,
drag T — fage (LIST)

26



e etk forsma it §g (Backbone), 3TTIeRT Sk sietdr 37T 3TTYeh! HTohe
Hfted — i =1

T TANT SRR HieHT H el H(TT 81 &,

Fifeh 3w foree”, ot foee ofit «dm foree et =e e
foree forett oft €19 Contacts %1 g=ft 72 21

** — Leads
I — Information
S — Selection

T — Target People**

afcer foree a8 & frem a8 SRy o 8 fof —
I AT HAT TehelT 2,

I g T B,

forerehl STt T R,

37T foR8 el Approach FET 2

foTee STToeh Tt TRt 3 Herd et it 8

V 1. foree armush fawm qa et @
fopereh T ST 27

foRe anTet htT B2

forar fer & T 22

T foee a9 hEdt 2

27



NV

V' 2. 3kt d forat wiE Bt — g Tueht fore g FdT R

Vv 3. mmConﬁanceﬁm%
ST AT ITE 200-400 AR hY AT} o foree Bt 2,
qrey, v, e — A gaT @H BT 91 2

V 4. foree @ sTraehr STt Target Audience et €
T A AT Prospect &l 2l
ifer et foree & ot o firerd 2

V' 5. T smaeft Growth Speed TF HLAT &
foree foret wter
3ToehT 1 3 |

‘ 3. fore &y (Types of List)

(A) Hot List (IS8 FITET Potential)

AT S

FTUEhT ST Rl AT & Gt

g ¥ T R Trust T&d &

T Decision o o &

SR

iU, STE-sTeH, T T 31, it {Tdan, 3= shefi|

(B) Warm List (60—70% Result)
3 TRT SATYRT ST &, AT g SATaT Close T 8
3%’ Conversion % %I'Q Follow-up ElT%QI

28



BHISUR
HIHTEEY oh TR, TRa/hicret o Arefl, HeTet Hifear e, TS|

(C) Cold List (FIFX & Leaders)

T AT & S8 smmaent ufter 9 a1 7 R

AfHT Direct Selling ¥ 51 Leader 38T Category ¥ fishetd 2
JaTEAT:

QAT & GATRIA, T, HTeh(ST G & firet &)

1. Master List (300-700 TH)
3 ek Gorll ), GoTd shee] I Fa8 el fofee Rl
TOH gL 39 Afth T A forat Strar & fS& 31 s 8 an et frer

2. Priority List (Top 3050 FTH)
Master List # ¥ T T He&l SwTaATITe ST —
S8 3117 9= 9ge Presentation €|

3. Active List (Follow-up List)
o AT SR &l fowTs &1, W @ 21 a1 wios | S1ae et 2l

4. Dream List (High-Influence People)
I AT ST 3TIhT T & Future Leaders 59 Hhd 2

Er —Doctors, Teachers, Influencers, Trainers, Successful

Professionals.

29



NV

@ 4. FRIENDS Formula — f76e ST o7 orary S1merm aient
Friends Formula 3TT9ehT 300700 9 TTETT & fore & weg it 2
I 3T ST o it ATaTiSTeR SRR T hal LT 2

F — Family (4R@W)

ATaT-fUdT, wT-sted, shis, ==, Jie, e & gt gew)

R - Relatives (fzden)

T-weell, FEU, WE-HARE el HaRH|

I — Institute (frerr—gaieft <fim)

T, hicisT, ShiferT, 2, Sy, ifee

E — Employee (FRI& & @)

SATTHH T, B, HR, HEHT, ek o]

N — Neighbours (TErET)

JTHhT SHTTHT, T, I Te aret et &)

D — Doctor (Sd—dsrefl T1T)

ez, T, fthe e 3, Teor |

S — Strangers (T &)

THMER, ¥ Frarl, Fom aret, dreret wifean Fam)

** = FRIENDS Formula = 300—700 TH
I STTUhT Master List 1%*

F — Family

R —Relative

I — Institute (School/College/Coaching)

30



E — Employee
N — Neighbors
D — Doctors / Drivers / Dealers

S — Strangers

97 7 91a & sret @ fSieft vt st foree e 7= 2
Age—Income—Respect Formula (AIR Formula)

Age — 22 to 45 (Golden Age for DS Industry)
Income — 15,000 to 60,000 (Growth Seeking People)

Social Respect — a1 @RT ST {HTST § Impact T&d &
39 B ¥ “Quality List” ST 8

‘ 5. foT&e ST ST WIHET (Formula to Create List)
oTee s o 3 e 1

1 Write Without Judgement (ﬁﬁT Fﬁ% ﬁ@’)
RERCEIEINES

"SEh foISTE W ST A1 T

" SIS U AT T

T 2TTIRT T R

AT ITHT T B

2 Think Deeply (5=t & & I o Hiehert for@)
EELCERA TS
LESEANEED

31
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Tt

et & T
IME-SATE o HoAH
areret Hifear e
Tig-37e o fgder
-SSR ATed Hefer

T SaT Serial No. # for@i

3 Minimum 300-500 Names (Golden Rule)
&1 fotke = %1 39
Teft foree = gt dm|

Q@ 6. 313 free F1 8T B2 — M-A-N Formula
(@8 Powerfull Filtering System)

3T T STAT & STTIHT FeTdl WeeaTqut feear —

Master List 3l Priority List T sIgeH|

T f?l"{ Had Powerful e &:

**M = MONEY NEED + MONEY VISION

A = AUTHORITY

N =NEED FOR CHANGE**

@ M = MONEY NEED + MONEY VISION

1 98 <hl S%Ia Tl &R (High Need People)

EMI, Loan

32



Family Pressure
Salary soH

Financial Problem

°r J AT @Tﬁ Action 9d &l

2 R U@ U9T § WX Income SIETHT WTEd & (Money Vision
People)

Lifestyle g Goal
Car-Home Upgrade
Multiple Income Source
Social Influence SITaT

Risk o & &Taar

P ¥ AT Hidden Diamonds 2d €

@ A-AUTHORITY
(FFrofa & Y ermam)

High Authority:

g Decision

Leader Type

Strong Personality

Medium Authority:

Guidance TTRT

AfRT Potential 370

Low Authority:

33



Doubtful
Fearful

Slow Decision

@ N =NEED FOR CHANGE
SIEEREESIEEIRC))

High Need:

Career Change
Family Responsibility
Big Dreams

Identity — Health

— Money

— Time Freedom

— Social Respect

— Growth

@@Fﬁﬂﬁ?ﬁﬁ Grow Fd 2l

Medium Need:
Al ToaT — ATel femrnl
Low Need:

Comfort Zone QI

TOH SAT9HT GHY S&ic 1T

34



@ 7. MAN Formula T 3iferm foreend

High M + High A + High N = 34T Perfect Prospect
(Top 50 Priority List)

3% Yo 98 Presentation 3l

Ed Follow-up |

g Groom |

T AT Future Leadership H

@ 3. Powerful Notes (List & T2t waearqut amd)

V e vl wed 2t Bt — UST afedt 8
ST QAT #HEd & HL I A AR

39 § 9 foree samMT 18 St

V' Success 3T AN ! firerdt 2 St forad 2
V' foree 1 A 3T o 8T ATt %1 Notepad # T 2l

v Mobile Contact = Future Team Contact
V et foree = STt foRera

v List for@ar s1musht Surar s veeft wiie 2
V' 500 7 i fore = 5 AT 1 AT HIER

@ 9.9 I Chapter Fat wawgut 2

Fifen SR BT H 80% N F% SHIT A%eT Tl BId FiTeh:

3 foree & s

35



foree sTd & A Bied &l

Bied & Al Priority T8l Sd

Priority & ST d Tefd ST 0 90 selfe id 8
Aot 3Ta—

HTIeh ITE Y[EATA ¥ 3 T

T Perfect, Scientific 3R Professional

LIST SYSTEM HINE 2

“Direct Selling ¥ Product 9I1E ¥ forehar &, Personality Ug faehedt & —
3T Personality I <t ferehelt 2 fSteeht fefee Strong et 217

36



AT 6
INVITATION : SRRa< afeldr H
HTHAFOT fY Felr

Q@ 1.t TR

ATy T ufsha & e o1 foret safth i o TRt — T2 a9 W
— Professional % ¥ Presentation % 7T ST st 2

— SAISIH ST T e

— SIS ST ST F&1 8T

= SIS T ST HTH Il & — QT 2hl @ Wi Tk =

SR WA o gy Sier ol hefl T, FH Slictehl S1H JU i i
AT 2

Q 2. iy wi Wl 32
v’ Presentation AT Possible STeT Invite @&l &1
V' T ST = el T e
V' HE AT = W gE G I QAR e ©
v/ @R Information & &, Emotion & 3T &
v’ eI STIHT Professionalism fwmar

4 Strong Invitation = Strong Conversion

v’ 3T Team i Growth 3119 Invitation st Quality W fnft
FLA T

37



@ 3.ty H T

A. Online Invitation

(qﬁ'-f / WhatsApp / Eﬂ'%?ﬁ?lﬂ)
o TS
® gHY ddd

® Tk AN o UG
On-call invitation quantity 1T S"Q"|
B. Offline Invitation
(SR I, SHraterd |, a1 ferent)

® Trust dladTl K

® Deep Connection

® Powerful Conversion
Offline invitation quality SFTdT 2|

ST o THATHT Best Result 3TTdT B

‘ 4. FORM Formula for Natural Invitation
39 Note ST el Powerful TRt

F — Family
“3HRe-3TE T §27 “BR T TS 31eh?”

= GTH 91T Comfortable B ST R

O — Occupation

38



“ShTH HET =T T&T &2 “Siel/foIel e Fd <Iel 17”7
— 317 3GhT Need sl T8=IHd 2

R — Rest Time
“Free time e AT 827 “Weekend ¥ fordrd 812

= Meeting T Perfect Time 9dT =IeddT 2
M — Message / Meeting

IE ATYHT Real Invitation & — & it  €ieft sard ' Time Fix

’ 5. SATIEI T Step-by-Step Rren
v Step 1: Short & Sweet Call

v Step 2: No Information on Call

v Step 3: Giver Attitude

v Step 4: Time Fix ST

‘ 6. Online Invitation Script

Script 1 — Short & Sweet

“qTE, TS 9 7 5 15 fe frcd? wes Sl sore s 217

Script 2 — Business Angle

“ahet 20 Toee fepretl| T Opportunity et ®1 21 HehaT & 1T BT
Iy

Script 3 — FORM Formula % |

“%8 & I T T? FHI KT = T 22

et Toh T free T&d @12

39



Th ISW@impoﬂanth%—ﬁﬁTﬁmﬁﬂm”

‘ 7. Offline Invitation Script

Script 1:

“¥{TS, Teh W AT 8| oW S8 AT el ST 21 20 fireie e fireral &0
Script 2:

B Tk T L T2 &, ST AT § fof Hardt et qf Gl e frei?”
‘ 8. Giver Attitude — Invitation <hT STTeHT

v & Value &7 ST %1 %::

YAESCE CRERIUGEE

v # Professional ‘6:

V # foret & offg 7 w1 @

VA EC CERISIKGI

‘ 9. Negative Response i <&l Handle {?

Objections % 4 AT
1. oo T

2. WA e

3. S (fraud/loss)

4. TUe g0 v

40



‘ ONLINE Negative Response Handling

x “Time & &”

VoIS o1l e, @ Tk 15 fiere sfefm o, § adjust S
X “Interest & &

Vv “Perfect ’ﬂ":i‘, H Interest & %IQ :Rﬁ, Information % %1? connect <h{
W a‘l‘l”

XK e aqrat — @ <fis 27

v “?}IﬁW‘T{ explainsﬁﬁa'lﬁf?ﬁﬁﬁél 15 fie ST AT clear T
>

X oneft 72 < arwm
V' Sta et Reafa stable 1 ST SIAT 31 3119 Perfect fit 21”

@ OFFLINE Negative Response Handling

X qmz 2 sem

V “THFET AU M 2 39 79 10 fre S S

X srirar

v “Fgd 3= — ST Doubt I&4 & d8! AT a1d &7

X @

V qft 1 STEG ® — g T 3 A ok fore & R ot e =1
K uger ot try foram o
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V g I g — TTed feen § AeAd S € Result @1 317

‘ 10. Final Conclusion

Invitation = 60%

Presentation = 30%

Closing = 10%

Meeting e Tg=IT1 & 1@ Skill 2l

Invitation = Growth T Enginel

“ﬁ'?ﬁ?lﬁ, STl 3T &l &l Invitation 8 2”7
IT STAFE HAT T Hel HAGT T foed 2

il 3 Sl 1 e T 3. a1 Fresper

@ 11. 317 T\ AR Y Invitation F H?
V 31 TR U ATEE S &
v Casual o &

v Emotional S[ST $3Tq 2

Waﬁm‘r 3T : Emotion + Professionalism 3T Balancel

Q A. 3 am wft wr syer:
1. fegderi T Invite Family EIRAEDII GRS
2. Information Professional aish & & STl &
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‘ B. 37U TR o Invitation % 3 Golden Rules
v Respectful Tone

V' Zero Pressure

V Professional Confidence

@ 12. frwaeri % RTT INVITATION Seript

Script 1 — Straight Family Talk

TS, Tk T Y[ FoRAT B Hard vee ST & g 15 ot e fircie
Script 2 — Respect Script

“Ueh ST T B WWW%%@F\WTW ofT| & free T&d &I?”
Script 3 — Elder Relative

“3oht/SIT, WS SATIh! TeTe A1fey) 15 fire firedi?”

Script 4 — Same Age Cousins

TS, &l e af a1 oT| el Tt ?”

‘ 13. S&at &I Invitation Script

v Close Friend Script
“FeT TS, Toh ST Y[ TohaT 2l T B Here Tt 81 e 15 fire qme”

v Fun Style Script

“3T G, 10 FHFe TR scene THAT AT 517

v Normal Friend Script
“1g, 15 e &1 important topic B Fel frem F1agm 82°

43



v Trust Friend Script
“d et & fAT Faqr w1 g 10 fire da)

@ 14. T F Invitation R FE?

Vv Parents

“15-20 fire 931? U W fe@m 1

v Brother/Sister

“10—15 fie et ST 2127

v Spouse

“ZH ST Y TS o foTT STERT B 91T Rl Fad &

‘ 15. Negative Response — Family & Friends
X e v 4t 7% R

Vv cuE 15 T wHe o, T e

X ga @ ¥

v “System Heloh I &} BT

X <querfamr...”

v “Eﬂﬁmﬁﬁg\—Fu‘[me %Sﬂﬁl”

X “Interest T&”

Vv “¥ Information a\a%ﬂz AT T&T 9T

X o=

V' “ggad 10 fie serious @—WWWW@W@W!”
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‘ 16. Important: SITET STHIE T W

3799 ART Doubt T & — Time Ad & — G H Support EECE!
No &l personal Hd &l

‘ 17. Final Golden Rule
“frgq fAvma 8 Professional EFﬁ, Professional T&d g faraq ?ﬁ?;fl”

‘ 18. FORM Formula kT Special Use

(37 At o foTT Sieh ai@R = 89 T4 ©)

STer g forelt U8 safeh i Invite HLd &

foreres wra-forar, wedt, ser o g ufEr g6 S R,
@ FORM 3R+t Powerful &7 ST &

FIifeh IT Invitation

Natural + Family-Connected + Emotional + Professional s SITdT Hi

@ Special FORM Logic

F — Family (89 SId &, ST Warm Start)
O — Occupation (FMH/THIET THEId 2)

R — Relationship Routine (370! ATEH-&I)

M — Meeting (15 T2 &7 Proper Invite)

‘ 19. FORM-Based Invitation Scripts

(Family-Known People & fero)

* Script 1 — Family Connection Start
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“9ITS A B1? Ihe-3TT S &7
3=ST G T W I foha 3
T 10-15 fite &1 qmo”
¢ Script 2 — Married Friend/Cousin
3y, el Sheft 22 s 3ieR?
Tsh 1 TS oA 895t ST ST <l
15 fire e fireire”
¢ Script 3 — Elder Relative
“3iehel, 31T HH 87
T M Y& (AT & 3Tl TaTe =1
F 1015 fore feim?”

% Script 4 — Routine-Based Script

“oJTE, T ATCT e B2
@, U T WM 2, TFe S AT o 1Y perfect 81
15 e #a 5327

* Script 5 — Family Man Script
“qTg, SHTTHE FHT? T-YNER T Seh?

Teh T & ST family & foTT S7=aT 21 TehlT 21
10-15 fiFe s

* Script 6 — Respect + FORM
‘I, ST 1A hdl 2
T Uge 379 A T & T

46



10—15 T2 el free?”

* Script 7 — Final Signature Script

“qTS, T HH B T ?

2, family ST S8 € SHITT Teet! SIhT 30 €1 <1 =ITedT ol
10-15 fore 132~

@ 20. FORM-Based Objection Handling

X anfregm T 2

V <9 /a3 A free B S, 15 e @t 34017

X v s = R

v <3 2 fime o & w@rg Siet—10-15 e ST aT clear M
X i

V S, 51 g o 7 S E

X “Interest T&”

v “Interest 3TE | 3TdT 98 Information & A|”

Last Note:- 3% &} & 718 siTesiaw 3afele 711 € Fifeh g7 3 feshe it
EIRETGES

AfS T, T 3 W T FaHT !

3 AT AT SIS hid 8 o SATIehT SATeh ST JITeT, IR o e
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I 7
Y & Tt (SHOW THE PLAN)

@ 1. W TEfd ¥ gd &t a6 99 69 §

(Preparation is Everything)

SRR AfT § Hwerar sl 2T 90% ek TR STTdt & aRifeh 3TferenisT foraten
T foEe & veet @ 1 gl ®WE @ dAR T Hl S R BT
ST ST 7 8, STelfeh I8 Ueh A=-Ereht Ifsham 2)

> WA PPT ol EATSSH AT ATE ohl YETAT § &1 SdT; I8 SATUshT AR 6
TES 3 3T eh forgm@ & STRONG sHaT 2

> 1.1. AT &7 qrEdas o (The Real Meaning of

Preparation)

JI =T 37 haet Wik AT (S =1, TATSS, AT WA A6 8I4T) ST
AT TE 81 TE ATIhT iqiieh with 3N A Ry S gwadr & fag
ST ST T 5T 2

o HfEe fEeRaT (Mentally Stable): 3TTdehT %ﬂﬁﬁﬂﬁ AT BT
o6 31T ST o T T g © SIAT 4707 H HISE 2| R AT
T TUsclt STahardrett a7 wieas it sTueqrett § forafera ar 7 &2
HIohE ot | Tel 3h1 SEAd A W 8T 11y

° WW (Emotionally Strong): 3TT9eht TheAdT T
& gt ar A ) i T B =l afe o Sefi & fow
WISHTCHE &9 8 ¥ &, 1 I SATTehT ATST oirarsT H HAhT| STt
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T G o TG AT T =i, mfeh 31T STfRrehTe o @rer Sl
T T

o TcH-faama (Belief in System):wmwm%ﬁ%
een, 78 o, 3R 98 Wisde 9 9Tel o Siia ol saet Tehdl
&7 ST T ST [P8TE 3T & TN, STk 68 kel SIThRT
T, Sett |

® 3T @& (Clear Intent): TR A&t Fh SiTg U1 Fe1 BT
1fEq) 3TTIehT TreAfireh @& WY o1t o Sfiad § Value ST,

SHhT THET T GHTHT A AT BT =118 IE = T &
STreere & g forame S s 2

1.2. TG T TATSS ISTEIUT: FARY Y HHAT T ATeTeh TRUMH (The

Cost of Poor Preparation)

Teh AN AT 3 X T B frohet ot Fehell 2
TTget | LA %1 One-to-One AT, I€ =R foh "3TTST ol < HHeAT )"
T8 STHIHSH ST 3TeT FA HT Hohat Tl
Aot T8 o HTafen et s off:
® I I 3 § AT AR o, e 36eht sl T i |
o I STodl-STedl | ST T, 3T STt oias ggaet aret off|

®  IET U WM o N confused T 3 I8k SATHI hl T TTE
EERIT

qRuTT:
® T TSR 3 T&T T, [SE8 ITh! HTHIHIASH I HalTet 337)

® YR IR S T&T AT "3t &, ST A" ST STEATS 1 Eohel
o
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o WY AR W G W oI, ARk g hr saferar i ww
SATCATIAT o HROT T o disconnectﬁ@%lﬁwqﬁ
T, Afeeh Ugat i FHASIRT 1 <@ T 1)

1.3. U9TaR ST AT ATRIRAT (Professional Leader’s Mindset)
T RIeR SISt W & 9eel G& § HATH-SA14 (Self-Check) T 2:

o T H I 2 (RN SATAE Al (A0 H 27)

® FTH confident §? (T A fopam 7t AT o TR 27)

o I H value 3 ST T&T € A1 it join FTET? (AT H FUT T98
Rz 27)
STeT 3T9eh 3G T clarity BT 2, AT IE Sl oh €Y § ST 3T & 3T Ao
T AfE automatically -dT 3R forgma st Bl

Q@ 2. 3o e s uRufy: sa wfirea A= @ ¥ (Dress Code
& Appearance: Selling the Future)

eriae At i e P vege e ot Y s @ ) s
Tt T ITHT Future o9 & B

37 Future EHIT 3719 Appearance T judge BT 2| 3ATIeht Sufefa uh
BIESCAC KR

2.1, TR 5 e B AT, e s e
HTTHT 8 IS STTeh AU hl THAT, FFHTT TR FHAT 1 ST 2

° ‘ﬁﬁﬁ%’?f T 1% (Clean) 3T 3=l FT §§ (Ironed) I 3R
HTHS TSR UeH| I1E Booh T shl 3T ZTSSI Tl T T &)
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J EﬁW(‘fﬁ(The X-Factor): I G &I, a1 sciolk AT 3T=T
TR o7 i U= I o qid HATTHR (Authority), THIEaT 37
HHAAT T Hohd <l &, TR AR AT Iod w0 -2
Hifdra H

® Tl Proper Shoes (It AT HEH &) -] St HTfersT 7R
I B =MMeY) e AT 1S S[d qid SAT0eh! foparaierat fT 3d 2

° Hﬁ"T(Grooming): ama%gq, W%ﬁﬁgﬁﬁﬂﬁl T
a7 feeTieie 1 W L, AR s 2

2.2. 39 I 3 IATE: YT 7 fHwtor
afe TEA =0T, SFEA-55E HUSI H BIdT &, ol AH ATeAT dierell 8 "SR
TEERT future 3T bright BT, A1 3 Ga TaT 1 Brar? I T3t 1 a2

o Y T U&cl STTUh! <@ &, T SATUeh o€ GrAd Bl SATIehT
TThI STTRNE € eelt 2w fafee shtar & 31 31Teh v1eei st
EEEEGIRS

‘ 3. dTEt A 3T @9 (Body Language &
Communication)

AT ST eIt AT HATeHrATE hi fomT e & 7 TaTet 31 9% 55%
o HR T BT B 2
3.1. EH?H'%T%W'Q;UT 3T (Confident Posture)

o I3 1 i Weft fis, i, STRmE TET § AI| A W AT
=T 3T LTS FohAT &< 37N STl qIiaT &1 FoAT (Slouching) AT
3 feenm T Sereiar o Areaferara it St giar 2]
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® T ST SUANT; BT Sl STehRT (Crossed Arms) TS, 7€ 9
T o foIT U AafEes omem sHTET 21 ST T ST 3cHTR,
T SR fefgatl ot ST o o foTw s (etfer srcaferer =)

o TEHM (Smile): Toh Bhl, Heell 3T SATCHATE! HEah HTRI
1 STRHETIH ST | T AT ST hl TR § SI<l|

3.2. AT T WUk (Eye Contact)
o IS FieHe: T I THY R R sTreHfaHEdY o1g
FHi=eFE THTT T 70-80% HHF AT@T § ST 37a3 2

e G TS i~ W ITc h! fetarar B foh o1 SAMeR § oK
1Y 79T o1l W o s 81 T8 Trust SHTAT 81 AR TS
ORI 31 i ST 3 A1 FHASI S7ielt 2

3.3. JATATS T FAE0T (Voice Modulation)

o T AT ATATS H SCHTE BHT ATTRT, Afehd a8 <@ el T&i
BT =Tew) Heceot foigal ot AT i ofiaT S it L, 7 6
3=

o THAR: Wi ghn i st et wifa & fewrd, arfer wredee 1
TS 1 G0 il STeestsit i § o=

‘ 4, U TR dORY: hiva@ TE, FANETS (Mental

Preparation: Clarify, Not Convince)

TE T HeE S TS S AT IR0 i et i qE fRt
convince & AT B|" I T T%ﬁﬁﬁﬁiﬁ%%l
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4.1. 'Convince Mode' Eﬁ' T|T'|_<ﬁ' (The Flaw of Convince Mode)
S gt Convince Mode T 2T g (Hear e: "mﬁjoinmﬁcﬂgjﬂ"),
T IE YTHE ST AR T 2

o IE I 37 IS AT ohl ST (exaggerate) T

o IT FHHT ST ST HUM: "3 decision T& T, HeA & TG

Eﬂ-@!"
TSI |THA 1A ATh L defensive &1 ST SR WA 1 Tk ST

FHZ|

4.2. 'Clarify Mode' ST 9Tf%F (The Power of Clarify Mode)
S gt Clarify Mode H 2T & (HI=aT 8 " W A% system clear
FEATE"):
e I I WTT U hedl 8: "¢, UG, TR T& T T 3TAT s
el dt wer o fag
e *3g ToneH: pressure &, SR, S Gl S trust ST 2l

o o e e T 3, o 7 g Fvia T 8, A 7
I committed BT 2

Q@ 5. 3-2.57 w: AT W 7E F (Starting the One-
to-One Conversation)

One-to-One A e STeae AT ot o T & I 21 aranl g foram,
T S ST i GWEH ATt saeid (Rapport Building) ¥ 3% 8T
H
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5.1. TH-3TT ST TN (Warm-up and Rapport)

TS ST ohl [ESTTA T, AT 3R R -ATETRIe Tt § T 2:
o U dih?"
o 'Sl Sl &7 Il UGTS el =Tt T 27"
® O G relax &A1 & ST TSI A IRl ST &1 ST 2

5.2. TUET 6l U (Identifying the Pain Point)
36 A1 UGS HaTall o HTEAH § YT ol 'SEL AT 'Pain Point' &I T &
(The Why):

e "HM T growth fHeT W &7 S Hedd T T B, T a1 et TaT
o
® "Future secure o' T&T 82 T AU ferde a1 s & a”r
e 3 fora e 1
WWW@@W% "I honestly,gﬁwqﬁlm%ﬁgg
1" — T2 T T entry point 31 3T IHHT THET I GE IqH FHaerall
RIS

‘ 6. W—Q—Wﬁ‘ﬂﬁﬁ?ﬁm (Presenting the One-to-One
Plan)

One-to-One AT | 3TYhT SATET theory aT Sfee calculation & fa@Tt
2| BT shael oI =TT U HT ITRT: Problem —> Solution — Systeml

® Problem (FHEAT T Elfg): "$R 5 | 18 AT F&T income T
dr
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® Solution (SR AfAT 7 g31); 38 fowen o 19 1o+t Ted
1 T IR e, Afeeh 3 SO (Multiply) 3 e 8, STaT time
+ effort = asset ST 2"
e System (Ul 1 fafyre wwmem): e fawen s TE
HUTIT & T&H AT 8 (T o T AT)|"
TS G G T &, TR o ©fter 3wehi fofartt, 3ueh srealt 37 38eh Ju
T2

‘ 7. AR mwwwsﬁmﬁ (Seminar:

Leveraging Crowd Power)

Seminar T &I =T belief build T HERCGETY NN ! faeeq i
<R ST 2

7.1. forgmar =t Fmrior
Afe F-2-3 H G doubtful =T, T HFHAR H I8 SHTOT (Proof) Firer &:

® Stage 3R Speakers: HheT TN ol QAT &, ST STt gAar
2

® Energy: St 3cETE TR THRIH Holl Heqd FHLdT <l
T % femmT & forersh B 8: F srehen A 8 I w= H e 21"
(Feasibility and Social Proof)

7.2. ITSTHET IR o=

[T fewarr & 56 a8 e wia § aga oSt & 5 @ 2 9 fie i
e & UrgencyﬁﬁT‘eh'{?lT%: "JfE o TN AT Tt &l T8 ¥, ﬁﬁ?%ﬁ
ST H SIeg JE HT A1y
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‘ 8. TEe g eaeT: Fuia & (Round The Table: The Decision
Zone)
Round The Table (FTRII3TT) T AAAS o: VAR % 18 Hel HalTel TBHT

7T =t (uier § s

8.1. vt =t it g T

T TET HaTe AT & ST IS hl S o ST 2
o TEA: "7 AT feel B T&T 7 7T ke i ek Tow 552"
(] {lﬁ'ﬂ: "%T, A clear %, EI:Q%PHTH HEEI

o TEA: "M AW wed &7 Toeed § 3 o o Fa e 3312
foter 2t saT 8—TaTeneh fagme Sl 1 (Action) H sET ST 2

& i ATEeR FT (CLOSING MASTER CLASS)

Q 9. Tl 3% Fraw: e werett, Frota amet

®  One-to-One Closing (Soft but Strong): = ® Pressure &,
Permission| "8 clear 8? 3R 31TUeh! fced @&t ot a1 89 start

W%, Terdar ﬁﬁ‘ﬁé issue 72Tl Decision 3AT9ehT 2]"

® Seminar Closing (Urgency + System): it et L, Al
IEITA gelTa A&H| "SI decision oI STl Rl system fast ¥H
TG 3R I7¢ TSR T |AE Qi fer|”

‘ 10. TN <hY TeeT T84 (Golden Lines)

v SRR EiAT: “Decision AT %’, T gt 3T9ent 9%d 89 |
g HE|”
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v amel e <F wre €, W A ATk A e foT S @t 7l

v’ i i 3R T@HT: “System long term &, I8 13 T STHIT
I Shl Thi T

‘ FINAL TRUTH (Master Line)

> TAM @ T Art B, (T 2, ST FRa 31same 31 a9t & =11t 2)

> Closing Science 2, (foRT 2, ST & ol Y&+ 3R 391 Ued "R
T W AT R)

> 3 Success Consistency 2 (HHAT el TN-AR, Teh & Tl i Ea)
STRITE o | L & 3T 2)
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I 8
Bial-37q Y afh 3R Ao wer

(The Power of Follow-up & Decision Art)

‘ 1. TTeAT-3T0 SFIT 82 (Defining the Follow-up)

TIHT-3T0 Shealel TS i S-S I AT T8 31 I8 Ush 18 & et o119
A SR o A 33 Tt ST FelTel TR Wl 1 gL & F€ Tk It
T 1 STFRRY I fordme & Sirgar 2|

> TG TW: T H 10% AT S5 Ld &, Ao it -3T0 H 90% AR Siie
A 2

> T GIEhIvT: "H 3 v fow foam, 31e 98 g Hict "

> e gfEhio: "TEEfier Shem wic-o7d & BT 21 q3r 3ueR ok o §
TERIT AT B, FiTeh SEhT S 30 37T sig & Tk T 31"

1.1. WTeAI-3TT ST TE THA AR <h (Timing the Follow-up
Cycle)

HIcAl-3TT AN 48 6 o +fiqT foram ST =nfew) Scame (Excitement) st
aTafer Ehfia Bt 2

® UEM 24 HE (ITAH Hll): WM @™ % T e T H
3CETE T ST BT 8| T8 24 HS F Wk TATNUT AT T8
Ul 2l 38 S shaet HehRIcHeRdT i 9% &l

® 48 T % WIQ: IcdTE I FHsll A B oTd] &, I Threehdl
(Negativity) 3R ARl g (Advice) IU R Tkl B
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2RI TfcT

Q@ 2. wiwit-am = T

HIAT-ITT T [T AT TEIF Fl [H0T o § TEAAT FLAT g1 T g =70
& TRl T TLATT 7 T T | IS Hagl Dl Aleo F9T gSTei (77T 8
T ) o HATEAHT & THTH Y 2l
2.1. TSI S TdAE WX ATY (Surfacing the Objections)
T HaTeT TR SR i ST ¢ foh I8 Gereht sTet Hohdl o
®  THNICH JEA: "SIl ST RieeH o, A1 9aidl =8 ard &
SHival

o U UEI: " UHt i it Ue =fiT ® fST9 o STraeh! ot Hew
2, AT ST ST 37+t YT A T Tk T 22

2.2. TEE I GHTATT | TEeAT (Converting Doubt to Solution)
TRUEE % B ST dfcTee i, aTe I8, 3R [ HIeTH, 314 3T

o 3ETEUUT: I HTeoiawr "B UTe U8 7 " A7 B: "H wwet Tkt
% 7 a5 & aTfor HaTet 21 e Tt dt 38 forste ot gerd
T — I 3 A ok foTQ & &7 & ook e ot 99 71 €, :ifem
Il Zero Riskﬁaﬁqﬁai%'qagﬁ?;@%l \‘rﬁQﬁET-ag?—rWéqT
B, IR A EH I M arehe T od & R

2.3. J2-UTEl gow | g wgmEn

HIH-3T H G& STTel o 6 SISIT, et IaTELUIT hT STANT hL dTTeh HTThT
1A T AT ol AT
o &N I UHA AN hl FHETAT, HAT o AT SIoRHeH, AT
TR fewmfaasTt (2021 Direct Selling Rules) EACI L= AS IEER)
gl
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o TuTT: 3 forell B g2 A1 "TSE 3 e HfT H <Rt ST g
HHA AN bl @R 30 faram grar & T g foey s St @
3 I8 3ol Tl Rl

Q@ 3. Fviw wem: frfreher o et RS (The Art of

Decision: Physical vs. Mental)

BT TSHIST a1 STT-3TT =0T | BidT 81 Ush <IeL bl IdT 8T =18q
o Tredae o =Ror A B

3.1. Weedt fZE=T (Mental Decision)
g I BT & So WU HH1Eeh &Y & dF1 81 a1 & 6 "af, frgia &9
4, H 78 L whar gl
o Tohd: 99 98 HedT 8, "I fowen W foam 7, A g steeR
F=BTRI"

®  ITYUIT: 3§ <Y H, IG kAl ATfehsh TEHIT &I 81 IHeRT S (T
U T ATSIT? AT R H B 81 A7) 3t o Sgersh
H

3.2. TfSterer fedi (Physical Decision)
Ig 98 GO T 9 TFE A Har g T A gefa o A
(STE/EH) T Feelar &
o Tahd: SIS W YT, RS Ufdede AT, AT 2T fewe
G

o T HTUh! Y I 3ifew, Wifcer wHaTs = # werEr T B
TET T FAIST 2
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> AT feu: St afeh ST US[oheT AT a1¢ 2eie S hHT 3 0T UE | &
ST TEgH AT 8, 36 fhivena feefier o o fore ot i o
R 1 STELA Bidl! ol 3 AT forame faatrm 2 fof 31ma 3w e 3

‘ 4. Wﬁgﬁf&ﬂ' HIT (Securing the Closing)
HTCAT-3T T ST SHIT Teh SISl S TIE FAMSHT o AT BT =118y

4.1. 9T § (Assumptive Closing)
ol off T W F7 T @ TR T 3T SiTe T TTed 82" 36eh 9,
forerea <o 38 Aot o1 o T
o " 7% foSE UTE-2TIH IE H, AT IR A WEH Bt BIohE
3"
o & Ty shiftrem fohe & 3w R, AT 31T TR Ug-Iae ST H E
AT =R

4.2, T ST T THTH AT (Eliminate the Last Fear)
Ife g fRe oft deprer oY, a1 W e fead:
o ST freh: "STTUeh hls SISl USit afa TS 81 8 ATIeh! S foeh
HTed H HheAdT (ST @)
o T =1 UM "EH Hohol I T8I HA| BH U ToETa,
Ffeh AT 3 foreie o STTER Fo =i dias i gt 81 &
ST AT foreed 3mes |rer )"

e fT: "Decision ATIHT B wferd I1e WU, 319 39 fos@r &
TAfIT 31T & rfer 9 Tt ¥ areft e armaes Sfia § bt speft
31"
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‘ ‘FIEHT'TE%T (Master Line)

STestae | 3o feen # fagma i et 2,
HIeAT-31 | 37 fagme i Y w1 S ®,

3 fefioriemeh stenferamd 7 A <1 uftom 2)
&9 & 26 AT (SAWAL OR JAWAB)

@ w1 STREE AT Y TR 3R IR W AT
Q.1: T3 ST, 39 STENEC W i Terl @TH a1 T 82
Ans:ﬁ?gﬁfl’l%ofwwml
79 forsiag ot Gerdl @TE ST SHehT Shifdeni] ST ST AN Hisd 8l I8
qRYfeh AT ST T | ST I3 Wl T T 3T, T6h o’ e
E RS
o ST gITHE: Tkl forel SISt g, Shefdt AT TGl & AT ISit
T ITTATIHAT &1 2| JTIHT hIS FHT HEdT & T
o feen SfY: Sfa 1O i el S B, A ge AT STEHSA B
[EERECEREE
o I 23H FISSIM: ST U HISET HTH i ToT Tetest foh, 7o
Tt G § BT HT Fohd 2
o T dcie: e fohdt wowTer feuft o ueer-SHifE oie it s/
T ®; 59 HieH i 3=aT =Ry
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Q.2: T 92 SRR AT T Thie? THH T T HIIET 22
Ans: (3T 3R fasi)
forespet |et et | A1)
AT Ig FATAY T FT(h Tg Th ATFHEIEA =iIST IS 2l 3T 95%
AT ek Tt ST s, Al Srde AT STeR it (Leverage)
1 71k <t &, S o foreres seawTe o &

®  §HI FH UM (Multiply Your Time): 31T 3Tehet 8 HE HTH Hd

B ST 39kl T H 100 ANT 1 52T h1H hLd 8, aF 3719 foT 100
52 SHH BIdT 2

e UM Itk T T (Multiply Manpower): I8 Yk 3Tohel o
ST shT S o WA H O LT 2

o ITTE: I HTIh! ﬁﬁﬂv‘qm(Passive Income)éﬂT%,ﬁ'Fl’@
3T h1e 7 off B AT o I 7T AT BT e ST BT 2
Q.3: HL ure 3r+ft Sirgf o forw 99 4 &, o ;e
Ans:('ﬁﬁ'ﬁﬁ"@ﬁ'ﬁ%ﬂﬂ)
ferespet Wel et & ST
o (Afcree): "H T TR  fob arste oft i 31 wg W & anfora
FaTA BI"
o (FANHTE): "AAfhT qred, TE forste 7 i o forw & & e e
a1eft 9 7l ) et vy e e e R, wfee s Rl
o (dfeheh TUTYT): "STEHT & T19 W IS T4 TE THIET; IE ST
TAECHE T I[E BT 81 ST AIST-Agd Weade HATTh! T &, 8 af
1Y T ST o forq Arehe @ off S 31 a7 R T 3119 39 319HY

FSTRT (T T BT I ATHRA (FHT T STERX) H TG T HIHT
vl
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Q.4: HL uTH forespet 2 et &, & 3 ST/t
Ans: (FHI T TUM)
forespet |et et | A1)

@fciee); & AT § A Agd A ©, IR AT0EhT s &
JTYhT T T Telleh 31"

(FRATCEHTS): "STIhT SETAT & 36 a1 T JHI0T & foh STT0ahT I
fosE T =nfe) o7 faeen stuehr sEffere =nfee aifer oo
T T OM (Multiply Your Time) % 8eh| 3119 38 70T 1ehil
o T UTE-TSH H, e 1-2 T 3o IE L T

(3TN "afg 71q 7ot 1 st 7= feprein, At 5 O1et a1g oft 31
TR o ToTe 2 oo T ST e AT 6y =61 Tafciaial foet
3"

Q.5: TSI TIAT & IT hls RIS Tehi AT = foeed 82
Ans: (qoHT ST et FAfeE)
ferespet Wel sheT & ST

@Afr2e): a1 wEl #e ® €, urhe § UE i shuff of, 5
TR A o foRAT 8| I8 WAT IS HATIehT A 2l
(3R T =) "fofire Thim Faet < & Yar e Todt 2
T fieey U et SrEe AT St ¥ ST WRa TR
TR MESATEH o T&d T Ll 2| THHT 3T helel IS ht
Torshil oX eAreTid &, 7 foh T < Rl Sied 9"
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Q wr 2: st Fefi 3R frare Fmtor w waTe
Q.6: T UTH = T i (Talent) T T, ﬁéﬂ'ﬁéﬁiﬂ‘?

Ans: (feen strenfia faram)

ferespet Wel e B 3T

o (AfeTee): "I U W X 3| AR AN Ga hi 3F=a1 fershar
EHRIEGIN

o (RINETR): "STIHI TRLI-ATTSHI Ieie i & el 8| I8 FIH
e ohT e, sifoeh HTetsT 31T ST ST 3T 8 BT foeew 3Toeht
Tt & for Tiedre Y =eist T SURINT ek hdl ST ohl TeEaTaty
T THTTH AT B

® (ITTEL0N): "I TheA ohl I1&T &, Sifcsh SHeTRTIeh [RT&TT I AT
31 B9 ATUHT BT HeH W T (27) FT, ATIH! 577 Hie &
o dam T R
Q.7: TR I 3T AT 2, 1 T T AT 1 T ol T8 82
Ans: (?l'lﬁn_OFW)

ferespet Wel et & ST

o (). "I o e 7 ¥, 7% el 81 ;WK 39 3@y
T AT FHAMh 52% AT TRUNE TERT hl G, SRIH 3T
Sfcreat # tH g &) STehl A b §9 HISH shl ITeh 31 shl ST
ST Sehfel 3 o & ot & 2 R)

o (ITTEN): "AW, T SIS FTehl YT &, ATkt T Tt T HHTd
22 | St i Hierd § o7 e 1 el d €, 98 et B
"
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Q.8: I Y SiTeT oL foram T svrw =21 foma v a/am gvmr?
Ans: (S feh)
forespet |et et | A1)

o (H@Iﬁ'qv'lé): "%iﬁﬁ I8 oS8 Zero Risk W e %, W
ATIeRT 1 forefier e et gl
o (ftoTH): "SR Y W T Fd T, dF ekt et feufaeae
B STt S Siede AT TE § form o, 98 o1 5 # ST o
Tk 1| STIeHT kel Ueh & JoheT SR 3119 wferesr & ot o1y
FHHT HT AT @ "
Q.9: T Ig NN ol SIS oITcAT T Tal L TehdT|

Ans: (TSRS STTE- 217 aeh)
forespet @t shet |t AT

o (AfAee): "H AT §| SISAT 3163 IS el AT 21"

o (FANHTS): "I AN bl SIS ol 1T eI, slfeeh Heg i i HH
2 1 AT Rl 31T (Opportunity) Td 8| TS I 31T 3okl &Y
FHA| AT ey Sueh! fammar § o 9w weant A9 a9
STt R

o (ITTEAVN): "I AT IS I LA &, AT 3T Teh Ul o Jedeh
7 S 81 I8 +ft IET e ¢, TH T ST ST T 0T FHLA HT
Hieh firetar 21"
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Q.10: T T3 T AT NS TRIGT T2
Ans: (JET 3 STEFHAT)
forespet |et et | A1)

o (FANHE): "ATUHT AT TR el WIS TS| 3TIhT halel
ST ST T | BHEAT ISl 8| 98 8-9 Terat Sied
HHTYT T S8 <l 2l

® (Toh): "ITT T BT ST o HATHR A AH IO L
&, fSTeet o T 7500 AT 14000 ¥R B HHAT B F7 4T
IeqET TG B T 2, 7 o forare foram s w21 o1 Svoedt g
oA @ 8l

Q.11: 3TYhT Ut T 500 T 6T =S 2000 FIF H¥ FAT 22

SN
Ans: (<ITISTeh °h(’1%h(’1?l"|)

ferespet Wel sheT & AT

o (FINHTE): "Ig forstre mivrd o erenfid B1 gHT Mede 500 FaX
1 BT 8, 3 3Gkt forshl 2000 92 T MRP W il 21"

® (ITEUVT): "sfi= T 1500 9 T AR SATA(DIRECT SELLER)
=61 Hell SHATE 2| I8 SATTRT TTEhT T WL HATHT A T HIH
AT R, Ik I8 & S Tk FeoR AT =1 A I8 500 9= <HT B,
AT AT SHHT FAT?"
Q. 12: 3 h¥l YT <7 foh 78 g Wl 3T STETEH 82
Ans: (%PHTHﬁ"ﬁUT)

fereepet @it et & AT
o (FIANHE): "HeT TE, ST foelt 37T i T e e, e g

T TP AT BT ST HE T WISae I GE T Fh
T 3R IHHT T A"
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®  (TTUTS): "EHR HISHE % I TUTe 38k 0T H &, e 200
THISHE BId &, ST S8 THTE ST 8] Ife SA19eh! Jehid T ©,
ST T ot T A faid 3 Tehd 21"
Q.13: FT TR 2 o & Hhet &1 SImm?
Ans: (STEdfehar ﬁ?ﬁtﬁﬂﬁ)
forespet @t et | AT

o (FANHTS): "G T RIS i SHraTa AT ekl Hehetal i Tt Tt
| Aot &9 TR < § T 31T 21e forstore shi o gr& i
® (INd): "I TheTaT 38 & W et vt o a1y fohaw e
ST ¥fYa ik & gAR faeen ot wicll shid &1 &x e &t T
3 &; Hie ST AT i Al SRIaRT SAT9eht 81 31T 3119 SATer!
T T L T TR S Hehd 82"
Q.14: T IS B HATSEN ohT GEIANT hT Hehell &7
Ans: (GU&T ATETET)
ferespet Wel sheT & AT
o (FINHT): "forcpet T I8 T Al guiara, fefvea e
B 3AT9eh ITH 39T [D Number,mqmaé, ST Tt o
AT 31 STTTHT SR 6 forT 1S ot STToehT T W NS -
7 FEATS TE F Rl Te G TE § Ushes 2l
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@ s 3: 11 7 3 FETETyt st
Q.15: "3t B, & Hraeht St

Ans: ('TRaE 37T% fufe amse it FAfe)
forespet |et el | A1)

@fcge): 8 A € foF g wreT Seen Stegarsit § T o
ElNul

(ET IB): "FT AT HH T Fohd & 1o 1T e T Uige T
HIeFAT =Ted 87 O, 99, A1 Wiede? = H fohet ue utge o
O § 3T &1 82" (S STare firet, 39 W SiT)

(BT U): "IRET, Hie | hig SIS e, ifehe Hieh @ sl
T SASTR T hLd| SR H ST9ehT Ho 3Tt gL AL g, I A
3T A o T AR &2 Tl STHehiY o fo foram ra fofar, stem
garal"

Q.16: "H Ut fererehet wHa T B1"
Ans: (GHT =T TUM)
ferespet Wel et B ST

(AfTE2): "H ST § AT 98 3% o, Ig Toh <! a1 "

(FATTHTS): " AT SR & 360 ST k1 JHIOT & fof Sqrueht 78
fosg e =R o7 foeen stueRt sEhfere =nfee @i sma
HRI 1O (Multiply Your Time)ah_{ﬂ%l 3T Y UTE-2T3 |,
e 1-2 6 IR & B Fehd ol BHNT TI&d AR q0T 6T
L=LERINERIE IR
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Q.17: "5 S ohT SIS ATAT T8 &} oL Hehall"
Ans: ( Toreen st agam)
forespet Tt et | AT

o (AfAee): "H Sueh! Aq W FEHA §, TH I U I8 HW (S
T oM

o (FANHIE): "I AN ohl SIS ohl HTH LY, sfeeh Hag A T HH
21 EH AN ol STTER (Opportunity) I B TE HH 3T Iohed Tl

Fd| BAT foren 3Rt famrar & for 5w weant dm s s
STt 21 STaent foret Rt AeTe TR T 21

Q.18: "R & HeTq o 3R ot fistee T forem o
Ans: (ST foeh 3R faeen it i)
forespet @t shet |t AT

o (AfaRe): "frsiee Y fiar swtar wmwifaes 2, Hed hig 72l famn
="
o (FINHR): "NSTee 7 e T STTdeRT T ST@T? U4t 72 (HATTR
71 e 7 fopam)| fistee fads &1 shmont @ =1t fireta: 1. smow
T 7 2. U S T TR R o119 Tiee TR S e
TRE < Fehd &7 STTE, A1 H e & That o shl TR adT 1"
Q.19: "H I TNAR/TeT H THH TATH"
Ans:(WﬁTﬁ'—‘aﬁﬁT)
fereepet @it et & AT
o (3ft1ee): "IE SIRd B! A1 2| TNAR o THIH o foT hig e
HHaT A& o =Ttey)
o (TATA UB): "FT AT I TNAR o forell Heeq & 70T A1l #
BT SgH AT T fIST o6 qehet1ehl Te3A! T T oid 82" ()
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* (RINER): "I8 Th FT HHUC 8l 3¢ L SIHFRT G T
fufer ST 7T BT ST et 9% Fe @7 § (o6 A ST
e & 91 fictent U S1er 93F W, Sief 8, S 39 Fies i
TFATE €, HATTeh | ST3¢ fofete ot 6"
Q.20: "R HY UE T T AT HO=AT AT T3 2"
Ans: (FﬂWEﬁ'ﬁf{'{zﬁ)
forespet wEt et | 3T

o (3feTEe): "HTSohel hiE A B1d &, FHIT AT HaT TSHT SATIhT
fgAT 21"
o  (FANHTS): "hoAT ATl el & STel 8 HeAT Tepeter Lt 2l BHH
T 3eUTE eI € S EEhI TSSATSH T UTeH ! | 3o,
e TH ol A& ik O ST AmE & T 2§ (Zero
Investment)! 19 ST T T, SHeh Sge U 19! 3cdTe firet
TH ol
Q.21: "8 yger ot fopa o, Afera St &1 TrRIT/TE|
Ans: (&R-?qaﬁ_%'ﬁ)

ferespet Wel sheT & AT

o (Afe<e): "H AT &, AT ST AT Tl AL 0T @ o
AN 39 fors e 61 B ad 21"

® (VAT UB): "HT HUHI Tk THILIG e, MR T 3R
el ATSLIRTT ShT TUTS AT &AT2 3T STTUh! sharel NS TeheT fedT
T YT

o (FITHE): "Direct Selling T forse %et T grar, form foeem

Tl TNT el B & TUredt o 319 37ehet 9, 36 a1 30 T 3|
SR FherdT hT foed 319eh @rer g
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Q.22: "HY IS HO 7 &, § o7oft asw A g
Ans: ( MTEFTcH TITT)
forespet Tt et | AT

o (AfcAe): "IE GAHT TG ST A foh STT U ATSH W G &
AfeRT 2T 3779 Tk g1 &, A1 A1 g e g 82
® (VAT T - WIEHTHS TIR1): "IATTh 9 & BN, AR w4
19 YR, ATaT-foar a7 s o g 48} 82 a1 319 3% 9%
ATgHEeTsa a1 f3re 3 @ ¥, 5o 3 eher &2 ¥ fawmw fads
e g 1, aifoeh 3701 o WOl Rl I A BT Tk GUed
e )"
Q.23: "I8 HTH HL I &l & (H gd yer-feran §)|"
Ans:(Flﬂ'lﬁ'Q‘FMﬁTFﬁ@Tﬁ'ﬂT)
ferespet Wel sheT & AT

o (AfAee): "H STaT €, STTueh! e 95 el § R AT T oo
e "

o (FATTHE): "IE IS BT 1 T 31 TE AW Aerife, Hre IR
AretfaTg o1 e ) 31Tushl f3rert Tet srette T Smurt, afees sueht
et ey =t i asit & fasrita gt g6 31mueh S8 3w
farfera oiret Y steta & STt 1ot S ont et fewm femr weh)

Q.24: "H A1 UgI-feTa/Tehe S &l "
Ans: (ﬁ’T&‘ITﬁWWTH)
fereepet @it et T AT

o (Afaee): "is ara 7 3@ fosma o, st sfumniies frem =g
e T R
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o (FINET): 7% forsiorer Toper ot forer ot e, sk et faram
T AT 2| JATIhT helel HE S S T 6l STIIRE LYY
TR RTeTT foen SToent o1 e | SR () i, Hiith
g Aterst o1 forsta 2, feft s i
Q.25: "7 A1 et g fofs foreh shoeft o 37 o ANT SR 21"

Ans: (Wﬁﬁl@)

forespet @t et | AT
o (AI22): "IT T fHrereh § S g qUAT ASHISAT | T gIT LAl
o

o (FINER): "THRT HuHT & UHT &I 2| BHRT AT HTUeh TEIM T
Tenfid Bl 7, 7 o6 1ok gl % wwe W) gHRT Wi ur
fesreT forar man 2 T afe 1S safw et S T @ 3t e
QU Ak § SATET HTH HLAT &, Al T SATaT AT STTHRT ST
ST HISH 36T AT i GIATE FIAT 3| ST HETd & AT
HHTS o "

Q@ tr 4: mTE TR g (st St et
Q.26: T HATS D Y STaTe I T Tl qLIehT T 82
Ans: foTeset Tl el T AT
AT TSI chalel I o T el AT 7; T- T TR TS i
& o 2
U AT S 5 =I0N H T i

° W(Validate—ﬂmﬁ):mmm%wﬁmﬁq,

STE: "IE 9Ed TesT AT ol
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o dfcher SaTe (Answers & Logic Calculation): Uk G H
e 3R aeATcHS ST <, 3 38 T (Logic) ¥ fog L (39,
SR foeh)

e TN (Appreciation/Motivation): 3 A s o forg Ui )

®  TSHTCHe JTd (Emotional Touch): 38k ST i Ik TRAR
i a1 U ¥ S|

® A U (Final Punch - footar 6y Sﬁ'{): sifer, STW'%’&WCLUf
T e S Y HNATE L o foIw I e, S " T 39
YR T BT | ST ST =T
ST W Heiferd %o ST Wl garrel 371d © 56t @ firerd S[etd at 9 Wi et |
THeTd ST StaTel € Wk
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I 9
FTSATe T (Counselling)

Q@ wratm T

2| SHHT HoTel TRl IT AU ST OHT A1 Y A AT el Sifesh 36
oAl & TS Y quEET SR IW TR R 347 B1 I Uk VT ST
GaTe & ST sAfeh shi HATCH-GIST § Heg LT 2l

FHISATAT T Ha A TSI L1, Sfoeh

(P G - AT -wEt o femm g 2
SPRFE AfAT T H13TfiT U Single Act 7T&l, Sfesh T Continuous
Process 8, ST o4tk o oIs=1€ AT o B HIS T 3G HHIHeh Fareed, fofg
& ST e o Fi Swrer Sl GiHTaa L 8l

Sfth T Confusion (9) R, Tfeh 9 TITAT o |1 T g 3R forr
feRT o6 T i

IHT G o Clear AT, dTIh € Uk SeTHT (Entrepreneur) TCAT ATESH
foremfira = T

I System o TTY ST TG, ik a8 TRt oft STaBeTar W SAehalds o
F A B

R q= g W‘{\Ui ) Way of Living Life (Sflaq EiccakeH adiehT)
Teram, STt et 9 AT | O et SR fidt o st 2
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@ =iz A i wsatenT Reat wTE Bt £
TR BfCHT § HIAIAT 3 FEearqul =won § Afamd &9 § Bt 2:
1. SaEfHTaTEd (Pre-Joining Counselling): ol 9 A uee weft
WH I 9 i A % ferg

2. SaEMHTH R (NAC / FIM — New Associate Counselling): I8
HeTH WEcaqU 8, iR I8 Wl id S faw et )

3. S SRk %M B ¢ AT AT U8 ¢ (Revival Counselling):
ST, SATCHTPATE 3 36k H T bl i fod i o foTg]

) STEP-1 : wafim Hit ywara F& #? (WELCOME
PROCESS)

AT FHTSHICHT H, T&AT TS ST S HIHA dTeT hl TS Hedd LT
HATEaTT B

Vv T @ (Welcome) Y B2

T o T T ol 311 goeh! JEah qid aATd hH hid! o S forama
BT L 2

Eye Contact % @Y WW%%W@W@WW@@T
g o fore i €

HHATST SToal §: STI=Tieh 3T for | ST 67 ST i, ST 3Heh 3ATcH-
YA ohl SIQTT)

’WUT:

“HIH Tgel ATTHT Zad § gaTa o oI+ o7+ wierey # oy o ga-r
ot gag [wEm”
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“STIRT T &, FAAT AW T S50 et 2q 72t 1 Foq U= 727 27,
Ffew TATETT T 919 F4T”

“TST BH IS STead TSl el hodl, ATETH & TE7 AT MTh gL TATA TT
GAFT AT TgTs | a1 FeAl”

(P S99 A ST Safe Feel ST @, GRfad Hegd idT 7, 37 379 74
Y el feaTd oft e & fore g Ear )

<) STEP-2 : T weeh waTer G 2, T At

u THISHTAT T Golden Rule:
T G - TRt Twe - R e

fordt «ff safxh T oo T TATE 71 2, ol deh 3T IHeh! ATEdTaIeh THET, BT
ST 7T (Expectation) ERSEERC]

FERIEEICREEICF

AT 39 W H GG SI1ET F7 GHSHT 27 (IW, TTHH I, Tede
FATfAT, AT ShuT Shi FEeram)

STTIRT foRd ST BT ST AT T&T 82 (S, TN bl T ahT X, Feiae o1 5T,
7 ¥ET I AT )

TE IS ST T&T & T (T STeht fUraseft Fohmrenien SRS, walT et
&)

SATIHT 39 Tosi & I Expectation T 87 (T 98 Tai-Td A%hardT
&A1 27)

P S T A 2R 38 80% THA SlieH <, 20% 3179 src

P Judgment 7 SITSTT; Ik foreml 2T STl bl qid @IS 7 il
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(P HisTse g WRaT; =i & Teet Wi 1 Ageie i AT @, TE 36h
Tfer STt SR giiaT Rl

‘ 1 SaTSTT & Uget Y SHISATAT (Pre-Joining Counselling)
3L JATAT (Reality) % BT SATET HTAT, (6 Wiy # Iwehi fem
LRl
H HL?

v’ 9&et 3T Background (T8 i)

V' R SHAT Need (ATEdTesh SATa9aIehaT) THET)

v’ % System il Reality (Fmef) T3]

B s
<R, 75 i3 Wil 31 SiTg T 81 78 Th The fost4 21

‘=g forsta o fordlt oft 31 ot fosE i i, 3 @ 5 91eT o1 e fid a0
S AR Hige i 3=7 =iy

“ITR 1Y halel UG SR STEA § T I GIR &, 3R I8 7 © o
for Sea o e fireran, vt o1rt afew)”

TET Way of Living Life =T hivite 311X SrdataT o

FHISHTHT hT BIhH: STAFE AT TRl 37 & Sia et & el
TemTerntt, auft 3TTaent awerar faer

‘ 1 Adjustment Life (H'Hﬁﬁ Eﬁ'ﬁ.iﬁ‘ﬁ)

Adjustment Life &7 2? a’a’ﬁaﬁaﬁwnmﬁ, LA AN T ST,
STET 9% U1 ZoT ¥ AR THEidT hdT & (S, Sl & 9 W Ed
T et
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& 8 Sfid €2 3 ATl # Sfid &) Saretor: Tk ferrel wetey, S s g W
ofY ShTH TR ST 2, AT SET T T Haerel WIS & a2l

@ 2 satisfied Life (ST st f3ia)

Satisfied Life 1T 82 9% foierft fomw oM o9 3-8 #rwd sH
(Comfort Zone) ¥ ST &l ST =T&dT| I HadT &, “BI TH IA W27,
37 ek o T S el B

o 4 S 82 A AT R B & SAfeR Trer 3 T v 7 2| SaTeRen: v
TR FHERT ST STt Aol a1 &1 7, Al mems se ow off 7€ Rt
i = 3rfefn 1 oM & fore dam = R)

A\ T Jarat (Pre-Joining):

“2fgu, griae AfedT AT Adjustment Life Y e T AR S W 8,
T AU Satisfied Life H &1 el 81 €Y ATThT ST S W Tebrfl|”

@3 Visionary Life @Esﬁ i)

Visionary Life 3T 82 WWWWW@W@W,W
afesy & w7¢ fasm @ fo=n Smar 21

F %W SfIq &2 T RIER F I@H Vision T 8| IATET: A A& (ST
T TR o fore faer st @ B) 1 1w 2rer (s wfosy iy difest & fog
AT )|

B e

ST TSSTES LT HRE 1T 7, Tt ST Sttt & foapan &, <ifehr g4 fierft
T USSIECHS TIEH Tl ST &l THIT @183 fosit g =17
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Q@ 2 sz 3 arE HT FEARAT (NAC / FIM - New

Associate Counselling)

P IT T Important Counselling &, Ffeh TT ATk I € &l
T st 21

IeTT: T A T Foeed o g1 3R TTard 3ufid diget Tt | s

‘ FIM (First Information Meeting) EF[%'RFTW

1. Why Direct Selling (SToeE AfeAT FA1?)

AC TEITHUE T I8 T FHAT o I I8 oIsT-9 R A7 2, Wit 39
At o fow foes are diftr darym €

7% forsi| STIIe! Uk U1 wiewhid 3T & STET ST 370 AT Rl O
gehd €, S &89 (Dancer) ¥ I SR & el SifEmme s+ & fag
E@ﬁmaﬁ,mﬁﬁwmomediamﬁﬂﬁgﬂaﬁ@ﬁﬁw
T AT SR AfeAT 19ent ot Hftra daredt & a9 o1 wiehi <dl 2l

IE 39 Dream / Emotions 31 Need of Platform ohl STI&dT 2l
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2. Success Formula (A%cTdT kT €)

AT ha el YT I e, Sifceh el uTgede St Tamet ux fedt et 21
1 T & ST g o AT qehet AT B &

Unique Talent (et Sfam): &1 mgﬁmﬁ%ﬁ@r@aﬁaﬁmﬁr%
(STH Ef< dgerht)?

Highly Educated (3caereh f31fara): m o1maeh urer 219 oieret o ferft 2 =i
BT R GHTET L (S g for=s)?

Investors (ﬁé’-‘?‘ﬁz"): ERI mwwﬁamw%%qqsﬁ% (@ﬁﬂ%—‘ﬂ
A2
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i gewr: afe 37 1 8 3 1S off 7€ 2, 9 Srge afed T U TET Unique
Reality ©IeWhH & STal 319 freen, 5 USft ST 3T0HT Hed & TherdT o1
EICIRGSICEIRCT

3. State of Mind / Way of Living Life (w1 <y Reafa / e i
T AR

FIM ¥ 39 19 Sftae Qi oY 9g=ma s 3Ta9des 2

@ A. Adjustment Life (gt &t fita)
T T Tl wu foRaT ®, W e Tel T @A R

@ B. satisfied Life (g s T3
TexT: B BIET =ik AT YT HATT Shleh TohT T8l 81 81 o€l 7 Wt 2l

@ C. Visionary Life (gaeft i)
TRIT: IE BHW ATqH A& Bl BH TS & e hl DISH el o s &
oI T ST 8, ATieh 3T oTedt dife 8HI st a1 < 33T |ehl

4. How To Work (TH & )
™ A o fore frfaRad afer =rom 1 e sTeves

Five Steps

Motivation (ﬁTU]T): SATIhHT ITOT STeR) T, ST eh BT =Tfey) 79 U
3R 379 IRER & wios | 9@ =i

Education (f3rem): foeem it a'ﬁ’T, Yiede Aelsl 3R AN & IR 6t
e <l

Passion (S[T7): IE foIsie UTe-2T8H & TehaT ©, TR STTIhT NERINSE
T T =R
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Patience (&%): TheTdT § 99 TRTAT 81 & W 3TN STeaiehfar o HigH
HehT TH)

Direction (%S'IT): msﬁ:aﬂﬁ%am,aﬁwmﬁmaﬁanéﬁmﬁ
T |

5. 4-D HTC (Success Formula for FIM)

FIM ® 39 9 'D' & HTLAH A Ik UTESUE hl ATk hi:

Direction (ﬁ{S'IT):
I TIY AT foh Tt O hal ST © (e ST 6l ST © (Foeem)| sTot
it & s 7 L, foeem <t feem o =<l

Determination (3¢ Hehe):

I8 YIS AT foh ATk WTeHTcHe e, sifceh Woeld Hohed o |1Y HTH
L H TR 2

Discipline (79MTH):

ST T T O AT, WET 2 T STANT AT S STUATEH ! Bl HLAT|
TR & HoherdT ol TR 2

Ded Line (T93 ©HT):

I AT I G9T ST (Deadline) 3 (J8: 6 78  I€ Yam)| forr wmr
i o, s oft e fads wes | 18 ST R

‘ 3 W& STk W BIE § — Revival Counselling
3T FANH T HEhT T3 WISHT ohi T H 36 forsi & STl
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‘ Revival Counselling & &{?
V e | AT L, T ST e, SR QI ST e ATE o)

’ EHESUN
ST ST YT o1 off, T ST SART & T e off S T |t o
AT € HOAT 31 Bl AT fof 37T g2 Tn?”

<) @zt Way of Living Life Set1gu:
Adjustment Life: 1€ foetmd foh o7R e, ot foRt & wwgia ot fSieft &
IO FAT ST

Satisfied Life: SITS foh 918 € BIoR o8 TAIT &, STfeh 34 Visionary ST
ol

Visionary Life: 39 39 51% U1 ohT forst foRg ﬁﬁ'@'l’@l

B s

“THTH BISAT UM &, Tk AT SIS THEH 2l

‘ TR ATt farst=a d Do's & Don’ts

v Do's (FT ) - (Foreqa 3R At w=)
1. WﬁlCareﬁ:?@W@W?ﬂﬂﬁ,ﬁ%ﬁ@W
TWTEHT o &9 H 3@
2. Perfect Presentation <&: YSIeI BHIT System Approved 3R
TE A 1 <, IAH T T W S A SIS
3. WﬁObjectionWﬁ:Wﬂﬁaﬁwm,ﬁﬁﬂﬁl
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10.

11.
12.

13.

14.

15.
16.

379 Hif= T Promotion o HfS=T A THIE T qTfes TT At
o1 feem 9T s 8

Downline & S=AT fq@md X et @&t Follow-up i
STSTATE ol Lol fIshdT ST ATIehT A8 2l

Training & Seminars fraftra &9 @ 3¢ #i: I8 Hiw it ufsmar
et 7 Uhl

& Direct Selling & forg & Quiry i %aﬁvéag@r?ﬁ:wﬁ:r
eoh|

ID Card TR Use 3hi: I8 3TTThT U T8 8
TA/SFHeIIH i D Card % SR & SIdTU; H1eR-HHeHE ¥
EEl

FIREAT UEHIHIR STt T [SEhe ohi: BHITT STegerstt §
EEl

Vision I i Eﬁ?ﬁ?ﬁ, ATEHEEA |

TR T3 o1 UTete ol SRt bt 37T & ST Te=r= U (Identity
Card) THII T

3TE ST TUEET W SR o Wede hl IHARar SR forear &
HTTh! T B

Gt fafett (Billing) 3: TTEhi &1 39aT5H (Invoice) 3T THIE STET
3 (TRt T

AfcrerdT sATT T fosE i SR SAERT & =1qT)

Up-line &I o1 1T 3R Downline 31 WX &: 16T 37 fargma =t
I ST Tl

85



X Don'ts (T T ) - (Foreqa AR arfam g

1.
2.

S

10.

11.

12.

13.

14.
15.

No (THRIcHRAT) 7 3 ThIcHSHAT ! F&} ol 3|

Network Marketing, Chain Market, IT Money Circulation Er
3763 TEAHTA 7 HL: ¥ 163 FHIHT TG H T SR G108 FaT it
EISK

Crosslining 7 ={: Tg fcrer 7orrer 8, 38 28 21|
Miss-selling TR TRt off et SR & T 3cTE 7 o)
Fake ID 7 SHTG: I8 I 300 2

Wrong Commitment EZe 31\% q1g ATIF fore g i TG FHT
Gl

Bulk Selling 7 %{: SISTATE shl TR Efeh T hl AT
TR

Time Dilate (W5 S[e/i€) T h{: 19 31T GBI o THI H G
ERY

One Legaﬁmmﬁ?ﬁzqﬁz RIS EIRER

SRINEE AcHT ol "W fosi-4" @t Project T i: THIN e "8
3 o1, Tawen o1 forste =", q1feh dHereh o Hecd IdT =idl|
TarHe TRt T Secie | Shi: SRREE Wi ol forelt +ff Tehm ot
TORTTErE ThIT AT HeT HehetT ThIH o &9 H FaRId A il

Y ISR < ToIST8 WA ohl 38 TE T Sl foh shaet SIS HIE
& TS 1 T S B

FATRIST el 7 hL: I o S AT AT AT T T[T
TR T T 3

Downlineaﬁ‘ﬁqmﬂﬁqﬁ,?ﬁw o &1 oI,
Up—lineﬁ?ﬁ??% (ﬂT&ﬁFW@'&IﬁT@).
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Q) freat: wfea frmtor o soaew = fmm

FHSafeT T =7k o Wi o foIu &2 sira &k femmT & g+t Tets 4 Sar
2 fore®r g o7 wuat it TifieaT B wue weh 3R o7 wfersy & fmfor 6
foTC w2t fo=m 97 Hehl HIRUIAT SR 19 € T, 7 7T 39 IREW,
Frzder it Sredt & oft 3=t oITd ek SAART ST S e Haiey Tefud
AT UG SITET| FiToh SISHIT @t 8: Tt A1, ot &t fRr st
I A hared forste § e, afcsh Sftam o &t foed § et wetey 7R a1ee
foramer shr fomfor e &, fore@r stTaert wqul Sfie wwet a2

87



3T 10
& W T4

(Be a Team Player)

AT ohT fogT SR T 1 @&

1. Team Player i BT 82 (WA, AN AR TTSATCHSR
TETIGHY T HEE W)

W R SRREE HfelT 113 sh! Fa ATeld 311 ATed o {1g ol 8el g,
& ft 7 g =nfev) o % =t & st & & |mfes foem (@om),
T, TR TR SElRTIcTeh TTest i 319 SATHTA AT AT STEHR H HH
TEAT 2| TH TR T ekt T ohi AN AT | S=H, Hohe
gur Feerar Y T TR et fashra o faw S (Catalyst) & &9 &
1 AT 31 Hrel) ST e AT, T R 98 & S AW % foAT ST @ ar ©
SR ot e T femman)

Q@ G e Y ufwre i o Rrgiat st ater o P

o MRl ¥ FW (Commitment to Integrity and System
Obedience):aﬁwaﬁ'%@aﬁmﬁmaﬁmaﬁw
S T ST T & 37 ST T T I SR ST S &
Bl 7T SRR 7 Fae foxfiar e #, afeer focen & framt
(Rules of the Game), U & gfq srfiq GH, T 3
SR wet o i srd-sferera T sAT we | ofr grerehdt 2
Hieft a1 §: 7% sfaT i widehe T AT &, T 98 STaT ©
T 2Mieepe & T SARG feandt 42T 21 % Tawewt =t ot g
FHIERT AT & TR FHEM '3 21w’ 31K 37 fowe war 2
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o TrHifds® w3 uEw (Strategic Planning and Self-
Initiative): & shael ST 3T UTeH T ATAT Teh HTET FHHEART
TE1 &, feeh T Fra aTel ST granl TR 31 98 gg 2,
TTHTIe ST ATTes e oh TTeH WAt shiar 28— fSraw e fer,
T 3 HiciiaTd et §—3fit T 3 s bl T Sit
o |19 A H AN FHUAT 2| T8 T SrerdT T8, I8 g S
ek T 81 SR AT et BT ST, A7 "o st gH9 IR
TEAT § SR STATS U HATE Ao 38 WS LT 2l

o uddy faemdr st famfar (Best Player and Cultivator of
Talent): SHHT AT shaed U AR AT AT L ol TGHT Tl
HEH g Best Player (31T HafereR i fawm ara, aiteen
TTOTH 3 1) ST Tt & 37T 919 & 39 JH, higred 3R
WmemﬁﬁBestPlayerWW
2

o vuitkufd o1 fEor ot feemar (Situational Control and
Emotional Stability):@qwa%@m%sﬁwwﬁﬁ
o} 3T HhTTeHeh Sott W T=ST 471 S| SIT SR hl o716 AT T
B, 1 TS | Tt A &, a1 I PR i wen A2 T,
Ffcer L@ FHTIM (Solution) F&dT &, I T&dT & 3R I T
TS oIS ST @ 2l 3 I a1 S 0 ot SFewe |
TR Hefoh! el TR fow <t 21 St fokere | 4+t Aivehet vt
377 & &, o9 & I8 off BT AT & 3TR a8, W 31 &l
ST, <t SR hid B!
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2. Leader &Y ST&cll aitwmeT (oM, uwm@ iR @&iree
Terrea = o)

T et % BraT & S AR Y afifufa ot b sar g, 7 6 s
1 uftfeafaat so Freifa wi a8 anm 1 Iid wieh 37 a8 5o
TETH A I HEHT &Tiee i & fIT dam shtar 31 ofiet ot 7, foraeh
S H A B ST R g ST TR o s R g fah safeg
Tt for e i }, wfeen saferg 3 3 5o o R 5 2

@ =t st sraeft Ug (L.E.A.D.E.R.): T 21er # veh frgia

o Tifeh UftaTeT: it % Safth & S Rt Sear § (o), Tt
W TAAT 8 (T, S T feman ® (wnfesia| @ fosm, wemm
3R f3reror =t Praoft @ Bar )

o ufturs 3uTii Aude: et 1 & I i wiasy i uew T
TE (farr) &

o ety &1 fod® (Multiplier Effect): W& deh 3719 W S T
died (|1d |isha, NHIER 89 |e=dl, St gg 310! 2 &l
RIS TTE & &) 1 STet & & e Tl @ 8, aa e
fgare) 1 St s 21

o SR =G wfiet T 916, Sfhed (Personality), et Hgd
(Hard work), Sfasr (Talent), SR (Honesty), IEEI (Ideas)
SR ASAT (Planning) Tft BT =1feT) 3 S-St 8T &, S
T AT H G ST 2
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L = Lead The Team (3T ST 3R IETEUT TG HtAT):

® 3T TEHT: H STt 1 U U haH 3T I8 T, Afciehall, §8
g R Al FESw § oft g1 A(RQ S e H, &
"geettehe’ UMt e v fearstny, quft i e fewmet

o TiEeH IHENL: T 2 Positive W, 6 HIS WL 3] & T g

o ITTeRfATE: FfER T TSR H U Atk SR S H Hod 3=
BT, d1fer ST T T 0T TR TF 4T @) o1l o1 "gasT
AN "Torted foemT BT =Ry

E = Enthusiastic (TSFT 3cATg 2 SUT):

o TaATH AT U & T 7, e & et 71 <l o6
e S Tof} gHS STIETel 3N AreHfaETE € vl g =Ry

® ISl h HE: Positive, Energetic, Active TEAT 81 Ud I ol Ut
TS (NI 2w firerh| A1e Ta, et TSl i Ietesd’ 8idT &,
ST ot e Y S =TSt T B!
A = Active all Time (FaR TTfasfierar iR SuesaT):

o e SaTERE: & (Tomorrow) T Fedt=m (afom TR He
o Toig) warehT AT 21 FHSsharaT sredten 2|

o 3ucteydr: AW o forelt off =afr w1 IR T R B1 T HET W
ISTHAT, WTE! FHEATSHT T T G|
D =Decision Making Capabilities (T iR arefes Fuim A &t
&THdn):

o fryorfaren BT TeEfier T SRl 81 Hi¥enet o sreqe fearfet # «ff
T ST e R S T fiet 1 Jad Ageaqu T 81 & At
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H O T T 8, U e A 3R 39 W 7 A | i
ERIEH

E = Experienced (H1@ 3R Rr@m &1 oqwa):

®  IIVS HT LA BT 3T A PAST I ITE I foh ST &1l
FAT-FAT 3T 319 et ST & EGHT SR 3 U181 bl S
foramT| TRt @ dia, o et i fedfte wd

R = Responsible (qc'\U"f e iR )

e UNUHT T TETfHed: AN % Success 3T AN & Seliel hl
fSIe 31T Bl 3AT9eh! BHIM Success T ISR o941 & 1 foh
Failure | 'si® 71" (Blame Game) WeHT sig!

3. S-W-5 Rule: & o7 Rrgia 3R Next Opportunity
(TTRETAT Shl TTHET)

75 o s afdr o Wﬁfﬁf (Rejection) el gﬁf{mﬁﬁ F IR
TRy 3 foTT ATk QI ot 1 qreifeh STTaR 31 218 starar & fof =
@Wﬁ%ﬁﬁé’c" (Demotivate)ﬁﬁﬁm%,mﬁw (Fuel)
M 7, S8 U2 WA B U oY Tt bt erfent W

S-W-5 Rule &t fareariia sare:

1. Some will come (T mﬁ')

o T Wt 2 5 T A T A F A, R
STOATET S 3ok A1 oIS & 16| I 31 A & S =T |’
F IR E AR A quﬁaﬁwaﬁsgwﬁ’rrr% (Momentum) hT
TG 2| 3 T A, 3 TS % 0T L Toh 2
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2. Some will not come (&t A Eﬂﬁ):

o g +ft us ffiaar 2 for o < stmoe wne forste 9 2 o1
ST " 3Tk FAHT GIHIV 6 WA &, 3ok Ao o fors
& N e 370 - Sl AR I T g1 | e
a3 fosHa 2

3. So what (¥ F/IT g2T):

o T T (AR FB AR A T, A1 +ft I FE I 7 )|
TEHT AAS § ST I ST 7 T SR QA T §¢ ST
T 1§ 3T Tew T 21 STt 39 e gt &2 ger 7 st
AT &l

4. Some one is waiting (ST A ATeAT):

o Tl T FHE FIS UlhT TT T AYF AT TTHT T TASTH L T 2
T, SATTR! 36 TR 1 G&HT &, ST el gt H 50T 137 81 SAToeh!
HFE' T T, S T e gL B T =] 1@l

5. So Start working, because NO means NEXT
OPPORTUNITY (31T &TH I& &, FiTeh T T Haetdl
'STTEAT HATER' B):

o g foom 1 werdr STfRpITedt ST 21 T SR 7Y Next Opportunity
(STTAT STTEX) Bl T AT 3T 3H BT o Ueh haW Hd of STl
1 ST AT 3TRT H U FHEAT 8, S S ST T AR |

e 1000 HT &1 T4 (The 1000 Nos Theory): Tt B T
Aok A& 8 & o 31T 1000 SEAFHET (No) 31 G T ot
feo T&d 31 Wifterehl & T8N, 1000 AT G 7 fooh & (|
U L H AT 5 | I Wehd &) I MRS T & fo A1
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AT STV, FHivret R A forerfa e form 2 St st
ST GheAdT faaTam| = AT9eh 69 8, 8l SR a9 21 5
QT FeshaT AT HoheraT ot TRET 3 gega +ff!

4. TT3H ZATAT (Fine Tuning): HTEATCH FETAT SR e o1 G&H
BELE)

W@ﬁ%&ﬁ%waﬂ%waﬁ{ﬁ%aﬂ%(Process)ﬁa'lﬂﬁﬁ,
AR SR |l U HAT dTfeh Icarashal (Productivity) I &
(Efficiency) T 3TRrehaw foram ST Heh| I8 @' H 2T o1 IR 3N 9
T T e T ST @, ST ST GiAfE et g1 s Terdt o w9
T Hehell 2

Q@ e @i % v fig @ ot Ut Hae w
‘Il'ﬁil'?{:r):

o ek TUEMTYUl §ETE (Daily Quality Communication is Non-
Negotiable):

° W%W(Strategy& Repoﬂ):ﬂﬁﬁ:{ww@m
AT AT 2| T HelTe W e gl A di o feigaft
T TR <ol T hisd BT =MTeq| Hrerq s e, foh forsta
T Trer shY ST " EET SR T oA, 39 R e &, 39 et
-3 T

o  TIAARET % O1Y (Motivation & Action): U1 TfshT STeTas
§ wifafe ama 2 @ ghafaa s o 7% Hare Fenfadt & &, 3
"Shel T BTt TohaT?" (Results & Learning) ST AT TR
A T 82" (Strategy) W T & 3 o TRt off s
FHIT T AT B, WTEeh ST 8 Tl oL T&T 2| o1t Ueh shiel
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BraT 8, S & Raetret sl wifd l Sefl' 3o ot &, S fohehe i
I AT &, ik his "Wk’ T Y

g 1 e (Time Investment/ The Pareto Principle —
80/20): TTSTHT 80/20 T AT ST =TT SATHHT 70% & 80%
THT 3 20% AT I 9T T € ST areda | qiony @ ) 2
e TS’ OX I SRIISAT, S ared i dFR &, 7 foh 37 WSy s
"ZT3H I o TR B

I S ST 3R &1 (Skill Check & Correction): S REilit]
& TET ol T T, SR i 3T BTl T i & v
H el AT 7, T8 AT 39 foTT i Role Play i 3R
SRETA HIAT (One-to-one Coaching) T ST AT TS
HISTCl 1 STGTET T S 3h EEapidl shl T8 T TMT, SHTTT 34 "Tihery
F 3t foog

TETEAT T SYAMT  (Resource Utilization &  Financial
Discipline): I8 GHT2A AT fof B et el Zafohe, T, 3T
AT T ITANT L T 21 3 g foh T =1 forse & e
T ST 8 (S ¢ W61, JafefTT, S ot @) T T 3D 4t
%I (Debt — st, Distress — WITHT, Donation — ) 9T T
forsig & gaetie T el 2, quft wrer fee' firemm)

2 STaTEeEt (Daily Accountability): & fa ot dw & qeq
TR | "ot ol T 1| (et Srai-l T BTt foha) TerhT shtT|

5. Team Player 3 Leader @1 Ryar (qrEufier fefar ofx T6-
forsr wur @t atee o)

TR AT §, I o 37 et T fvdt weh & ek % a1 vee 2 €
3R g ety TR O 3R firert i v e w ook g 21 7
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Teh T%- T oo o1 GEE 2, Sfel 9 3 S1gHe b e gediawor gar
31 39 fed 31 & forg 1 51T el 7, et T U o T 2

ﬁ'&ﬁ'iﬁ‘;@?ﬁfz

Teh S T o7 TTfieh oh1d 370 et UT 9T ohiT, 38 T 34T 31T
3 G 1 BIH AT 8| 98 STIIEA ohT UTeT LT & 3 fou Te
T SAHERT & LT 7, foraert 37ef ® s & (Execution)| 364 faadia,
TS T I S ORI TX ST (W, STRITEA ST T ST S6h!
&1 T 2 et ey &9 T T HEET & (Delegation) 3T 3ot
SIS hi AR ToHHa FAT 21 IE THEHT Hewaqui & T Toh =T
I IR ST ST ST=T TSt s shl fGwmm & uget el 2|

6. Types of Networkers (9 TehT): U&=, WAISHAT 1R Tser
(B TE o AeAR hl 'To" UgTY)

Ueh TS ol T ST STt © foh S@eht S o forer wen & Aeerat &, atfeh
T B foret 3 Tmer ST qlieh & 1 T Hoh| TS TW, T IS BRI & BT,
& el BT qUIET STE 2| 3AfIT, 8T &g st et U=l TR 36t
foame & qarg A

1. The Doubted Networker (‘Flﬁ%.' EF@‘W):

T WL o -2aeht o QAT H 30+ S8 BId & [STHehl IS 88 el 8l 370 Ta
W 1SS, ST T T3, AT Foen W i & 81aT 81 3R Tede g STY,
a1 et e3e ¢ fob 91 e @i o 72| oftet o1 e T g =nfee fh
TR T3 B aT IS A hll, I Tl U, BT T U, SH IS 7d
TEA| T AT T e ST g ¢

2. Lowest Average Networker:

I T AN & ST AYAT THI (H2aeh HToh ) sid & S4d § a1 faurd 8
Srafer st ot wifth, ey, Tt 7T ke et guTan &5 e g
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aTTeY foh B9 Jedeh HTeh{dT ohid 8, Fifeh B9 AN o sreeil ohl 98T SHTd &l
S T L, TS T O AT I ST 3T edeh Tehfe hi S/
el

3. The Proposal Networker (WW%W):

3131 AT 8 A et e T (e A ), o e e
T EHII 6 WEM T Tt gidlt €1 3 Yepfd deh ol el Sied (S 30
o e T 21 T )| Tt R 378 T © o 57 T e e 8, iR
I AN T 5 el F | TR SHMT 8 il SR 1SS T HATAT

4. The Silent Partner:

Y N & S Tdt | TMed @ &, /AT 3rde shid 8, W wae &
| et =l 3¢ 8 Faam & foh 20 31=a1 awhl 78, TR @i ST 2
T foeT fobarm o o2ref R Hierst & 3w T €I, T @ B, AT Tehelreft
T o7 @

5. No Direction Dynamo:

ﬁﬁ@ﬂ%ﬁﬁﬁ{l}aﬁ@lﬁ%ﬁm Direction Properﬁfﬁ?ﬂl
3 foMT Ael-Awel R A T & o M Tal FodT, 91 I g od © 16
ST T B et bt 3 fommar  fo faum o6y @ @ o wed s
W (AT Foreem it e o) 1 T 31 WeRE STE 8, ATE| ST | 7
TR

6. The Positive Dreamer (AehRTcHeR T 2E ATAT):

ﬁ%ﬁﬁﬁﬁaﬁfﬁﬁ,@% Dream a%-a%%ﬁ%, T Y A T& Hdl T
et e T ST H T © SISt i g FHET & fof o T wrer
TE R, T ST & 30T S GO bt ST ook | sieelT 31 8T § W
Tq 13T, ST W el Bd |
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7. The Overnight Success Networker:

I Y T B & e T § STedl-Sied! 2 ST § (S U g | e,
AT o S )| 3 ek HThial gAdT A oHTAT 2| $HehT hiH
AT TR SIS % I IAdT 2| TSt bl 378 @ 2 T3 smmaht
T IS B AT T, T o6 TS Hed 8| W TE@l, gl U Ud |
T firerdly, T8 sl B |

8. Plan Follower Networker:

3 37 FeTeht B & ST TSl A ST ST 9 R & (S T R & Al
M, HIATSTT & 1 ) W H¥T G2 F© T |rad a1 98t Fal Ll
TS 1 3¢ I8 @I & foh 3T STT9eh! F® 3T=s1 ThTaT &, a1 Hif R &
ST ek I AT AT =18 SR <1 €, o e’ st drear
T

9. Team Player:

I I 2 B ST 7 S R @Rt A T s ol I e 21 S
FY HTH 1 SHMER § AT 8, TE W AT & SR 6 I 21 H T
81 9E Best Player ST & 31T ST oft 1 S e witfeafa = oft st
T, T 2 R 2| forsraT @ 8!

7. Tt ARt el a7 (FIgTat ot uTer 3T STew-AqeeT)

T TE Aead o o T stroent A werr iR eftet I & o
Hfora s gl

@ i AT T W 5 AAfiaT waw:

® 37U AT ohl Bicll hi; foFT Tt FohT 79 31T T
T I i, STa qoh AT I8 AT 7 ket 1) "geefiorer &
YHAdT <hl =TslT B HeTel W, Hiell SATET — 38 STIT H' 1 Al
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®  ITUTE o STARTHAT : 3T GE 3T 3qTE T 100% foramer i
SIREARCEUE] 2 STTIhl T It e (Testimonial) HEES]
SEdHTe Y, TR foramd skl ST g =Rt =raTd|

o fRreror R witreror § fawr &v{: & i, g, SR g o faw
| ST HRe T eFmar & STt FHHM AT amar 2 AT
@@E (Learning Attitude) & T Q?ﬂ?.:&;s’ (Earning Attitude)
2l

® TEHRICHFAT I W W AT Tff Fohrrews o fak 1
SAYATS o T1Y AT | Afea a1 wff 9 0 9 (Viral)
T U, i T ST AT a8 hetd! 2|
o SETeeE! TR wi: HUH Tl I FwE & fow 9 aE® @
StaTereE o1 Torelt off farmetar o forg amedt uftfeafaat o a7 3)
FAT TSRIERY Te 33T, qut 'erel wliet sl
> 3ifow H1o: Tk Tt Jeaht 9 ® S fose o foen @ gemar ®, A |
R HLAT 7, 1000 T G T [k & T Hohed Il &, I ST FO1 T
3122 forame wEar 2
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LTI 11
100% TSI i &1, qF, HaerT

(100 Percent User and Tool, Book, Function)

T YfdT FET=T Y 39Al drehd

@ SECTION - 1: 100% USER (STa¥are afeir & ugeft afit
EERRE UK C)

W TS, ST AT SRR Afet 1 e 7 1 & o 317 = &
ST T T ST oIl a1 ToId Uget U i 9T sy haar g femedt oft
JATCATI STt shY =Heh 3Eeht U & e, sifcen S@eht Mews o goft o &
BT 81 39 foste &t i 1 919 8— "100% USER"| 37 I8l Fedl &
T, A SR SR g S AT o U ol a8 @8 S| Ag fors e hae
A s= 1 a1, dfcsh Ta o 36 A iR fieen & |ie 3 ge &1 2

< 100% USER 1 a1sf /32

SEEE AfAT H 100% User 81 T Hadldl I8 has T8 2 for 3o fads
T SIS I o o fore 5 W wdie foram sosht Aaae dt a8 & 6
19 39 foreen oY 1ot 31redT 8§ 3ar feram B1 100% User 819 1 Adets
o

v AT e 34 e / fen 1 i qUE SO & 1T oA ge
331 ¥ T A I A T, T8 =S FeaTe st =rey Foreht
T Aok # féer e T8 2l SR fod w21y TEe |, SR
TTeh BT 3T Teieh TR foreft T ot oh WTel It & 37 o1 w0
T fora-faeeert sTodt st 1 gfen § er- 1 @ @ 8, @
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TS, 379 forere T2 o T, 319 G & TR 7ot 2 & Terl &
TN 100% I AT & e ot Y g & +ff 3aeht ot o SEhr
B &

v 3 fad s T, A g o1 i oeia TR B S o e
T F AT 8] 3T TF SR (Lifestyle) 1 fomma &n
ST ST § oS I THeh quft ST ST STehT <18, 3TTaeh!
T SR AT Bl G =g =fraert st o et shoedt &
Treded § fohdaT a1 2

v/ AT T8 T G § T8t YR Result T 8: T AT & TdE
TEAHTE Shd &1 ST 3Heh BRI S oid &, T 3TT9eh 36T Ueh 37T
B eIt T ' et =l Tt stent ferelt fshee it e ot steea
T Tt ST AT Ge-9-TE w9 e &l

SRR AfeT I

98t User atﬁ, T Leader 511

(FFTeh ST =TT SATO G& HEqH el i, SHeRT Tehl 3T GFHAT b Hefl et
feer areTm)

< 100% USER 4t st 32

TH 914 1 qUE A o T forsiae srirstt ot 7=, foramd (Trust) W =erar 21
e} IS SYelt ATAT U ATH I3 Tl AT 9 "Bl Gergelt 7 T A "
T AT AT T B

AR s —

X it & &t aT: U A1 5 U BT BT g 8, A foReT BT
oot = <fra waha)
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XK 9107 & & SAT: AT -T2 ek st & e § Wig o
H

K STateedt & 78t adT: Torel) Sl SU-aueRTeht AT TEETH STaTeh ST
T foa ST HehaT B, 9T 3 3791 T T ST ST Gk

Ry T @ —

(P AT AT ST Life § SEaia a@dT 8: STe STT9eRT TSl a1 ared
G ? for AR AsHEerEd 3N Hied 1 aliehl ST T 2

P 39 Results JET 2: 59 AT 3@d & foh 110 St g @ 2, ot arend
TTeht ffaft ot s R =T R

°r WConSistencyé@ﬁT%: e AT 2@d @ for 3T Afem |, AT
ST FET =St F5T X & B, T ST [SHIT G& hel e @ b "<IaT Hel g
wral"

< 100% USER 7 2% w1 Jeram

3T 319 GE I5R 4 &, 3779 3 Raernet hi awe & it fa & ar a7
B O 39 T 7 9 & 7 el IR AfRE Ga User T & d—

X T § Confidence &l 81T WWQ@WW@%@,&
AT ST T 2l o Fooft e o SAToeh T et
il

X FETE 3T TS TR 9 HTE 2T e TTels § Hared B,
QT 37T SIS S o ST S T SATUT 3 34|

X T T e A AT ST STty e, S e
TS 8 TorT I foh ST AT ot foe e Sfia @l
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X Team feaft 7. & wliet 1 ST &1l 81 17 311 W Wlart
T R R, a1 A oft T pt 3t Feaeh feraw stram)
T Stk fids T T Networker 81T 2, 8 st sfaema 72 = geram|

‘ 100% USER EH ST Practical 7aetal
100% User T Hdaid % Product Use &1 ®, sifeeh e s gt e =0t
ST —

v’ Product User: 31T Yg Product ?&ﬁ'ﬁﬂﬁ Fd %, IR ¥ Result
@ & S o7 fasit Experience (3T349) TG B 3TIH W H
T ST T T =y

v System User: 39 ‘Jﬁ gtl'l'ﬂ'l'ﬁ ke f Meeting Attend T %,
B Training Td & 3T & Seminar T T8 3T TR I3 2

v’ Tool User: 39 ¥%aT AT % Audio lflﬂ%f%, iﬁwéﬁ Video 3@d
F 3 2 U forsd Y Book Ted 2

v’ Lifestyle User: 319 9@ Life Sfid & ST 3119 g6 w1 fowm @ 2
IS

‘ Example (Real Life Understanding)

A ST Rahul 19 T =4 21

R Rahul ot T ST &l &— “Product g =81 &7 Wl G
use &1 AT, AT T ATAT HIeTTT— “q G& FAT T HLAT? T T b
T TET 827 TRT UGS ohT STl 3BT 2hlg TR T &l

QAfRT 3R Rahul—

v g Product use AT & 3TN ITh! THE 39 I T et ]
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v’ Result SIATAT & 36 30 71 HrEraT 591

v Experience share sh{dl FAEX T ELS) qreH 3 IhT ATRE Jaai|

dl Invitation 379 319 Powerful 21 ST 21 fht 38 rea] Eﬁmjﬁﬁ
ST e TS, ST TS € A o T At 2l

‘ 100% USER = Duplication T Key

SRS WIHT T ST oY T2 hid ST 3T I8 A T hed &, AT ATIehT
Copy?ﬂﬁ%l

IR 3T
v" Time ™ Meeting ¥ 9Td &,
V' Training &d &,
v" Notes ST &,
T STIhT Team ¥t T M| STURT I oY Bt ST 319 "L B
Team J& Tl &
ST Leader AT 8,
1 e S Leader SiierdT 21

<) 100% USER T Golden Rule
I A W HLE T SRR @l T 21
(T i P <t e i T e s e 6 2
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‘ SECTION -2: TOOL | BOOK | FUNCTION (System Ca)
TA ATAT Power)

WWW&WﬁWW,WW%@W(TOOIS)
| o] SR o A1 39 § ST HATTeh! HOherdT T TN T 21 7R H o ST
K

< ToOL FTFATE?
SRR AT | Tool 98 T = & ST 37T Message hl—

v’ Clear (8T%) SHTT; Tfsh AT ITet 3T U S | ST GHE 3T ST

v’ Strong (AT SHTT; ATk STTIEhT ST T A9 G ST 3R AR
3 AT ¥ |

v' Duplicate (Tl & AR) SHIT: dTfeh Tk a1 =afh off &
STTET T FEAHTT L Hohl|

Tool =T &1 § =itk ol faEen W it s, foreht s W =) S99
AT 2, Tifoh Zo8 SHIIT Ueh STHT I hLd g

< Tools Tt st 2

ifeh B safth—
X o S T | god weeht @i ol T e § A g
X T S ST T o SRt wTT T Y R I R S F

X = aHF available T& BraT: mawﬁﬁaaﬁ,mm
T TE TR Bl
Tools 39 Gap I Wd @%WWW@T@%@@Q@@
TETS WIEHT, STelfeh Zo8 ATTeh! SEffs St qmehd <d &
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‘ Direct Selling Tools &% TR

® Education Tools: Sﬂ'ﬁ Audio, Video, PPT, PDF 3 Zoom
Training A 2 T Tools 319 Mindset ST &

® Physical Tools: U7 (Pen), SR (Diary), QTT\@WF-T ET
(Education Kit), e (Pamphlet), SITYR (Brochure) 3R
fafsfar #rE (Visiting Card)l I Tools 3TIHT Tk Professional
Image AT &

® Technology Tools: AR (Laptop), FISETN (Projector), BreT
ase e (Small Sound System) 3R A foen (Mic
System)l J Tools 3TUEhT Presentation 3T Powerful ST 2

® Living Proof Tools: ST Income (%35), S9! Car, HTIHT
House, ST Lifestyle 3 AT Confidencel AT Life
Style HaI¥ Silent Wfeh T Strong Tool B

‘ BOOK T Hgcd (System Rt Written Foundation)
Book = Written Mentor ([Rad %)

THI 7E TW—

Audio 38T &T Emotion (SIT) 24T Bl

Video S8 &l Energy (<1) 34T 8l

Book S8 &l Direction (& {21 3R Tewg) et 71

‘ Book T Follow AT TT2U?

v Book Confusion BT 2 Tordrell § &t a9&a o1 gueny foan 2

v" Book Discipline Tor@rdt 2. Ue I 3TTed AT Teh 343321@?[
NISCEIGIRS
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v" Book Leader sHTdI & W%ﬁa@%ﬁ@ﬁ'ﬂ@@@%l

& Special Note (Book Gratitude)

AT Book T forelt 4 &1 & a1 31T &< H GRHHIS | 36 36
SITSRAT 37aT SR, RITToR ST SATUERT SHHATST ohT W T < e )

J\, R & Thank You sifery ariifer—

it (Rahul Suryavanshi — Book Author) I8 Book STIHRT—
v w& €= (Positive Mindset)
v’ udt fieen (Work Ethic)

v UﬁﬁW(Roadmap)
3 o Torw 2t forelt 778 21 39 31T |reft T

<) FUNCTION (System ¥ Action & Sr&erT)

Tool WBookf@E%gﬁ% éﬁFfFunctionEﬁgWEFﬁ'{ 3T B ST Tehe
1 STTEHT <A YA ST 81 BRI 6 forT forster 7 ST 2t et

‘ Function % 4 Pillars
v" Training: ST 31T9e e (Skills) T @ it 21
V' Meeting: ST&T E10 shl TshdT 3T SIS S T ST THTET ST 21
v Seminar: ST&T 9 AN oA ferste ot arer forsi feman st )
v’ Mega Show: ST&l &SI shT ¥ftg o Tohed NTT ohT GFAT 2l 2

I I TR Network Marketing %1 fSfer T B hew o SIS § STET
Teh 39 UM § et der g 2l
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‘ Company Website as Function
Company Website Fad AT T Fg Tl 7, Ig et feforea i
T
V' Trust (SIET) SHTAT 2: ST T TIHTget 3R <fimet qrehd fem@mdt
&

4 Transparency (T=aTs) faaTet 2 TRt forsiae 3T U-3713e 1%
fogar |

4 Legal Strength It 2 W R Hﬁﬁﬁ@'@f LCACREA R ECIS IR
V' Business Tracking fa@Tdt 2: 317 24 52 310 fesa Hr ifa 3@
Hehd g

Strong Website = Strong Organization

‘ Social Media Learning Function

v Facebook — Team Learning: a@?rwgﬁfr ﬁ@?ﬁa? f\?fql

v Instagram — Branding: AT JEAA SIS 3R ATSHEZA
femm & fag

v WhatsApp — Daily System: 319 @I USIHT Wiféde W 3R
F9ee oA & fog)

v YouTube — Training: 8 2T T TR-TR JEHL ATER T &6
fo

v’ LinkedIn — Professional Growth: SThIFed 3R a@ AN
|1 A o 1)

St Hirar 8, ot feshar 81 31 S feehar 2, ot sfaeme e R
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‘ Final Summary of the Chapter

V" 100% USER s feAT Growth &
V' Tool & femr Duplication 7&l|

v" Book % feMT Direction T&l|

v" Function % fsAT Action 7|

* Chapter Golden Line
“grANEE Wi &eie T e,
g &1 Follow & ATell 1 @ 817

(ST ST oo TRl 8, AT S TEeH | IS TTIT, W HTHATS B § hig
T T Fehal)
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T 12

frgq it a7, U A 9T Froa i TH uF
IESE LRGN

(Learning Attitude, Time Punctuality & Develop

Your Business Sense)

ST AT i g o Fed Tad €1 9gd ¥ T T4 # 384 @ 8 3%
TR & Toh 78 S1-=R AN Rl SITgH T [T, ITST-aIgd STHT $ER-3ER T
foam ST S@—31a Q1 A1l oAl ST 81 AR TS, Behiehd ohl STHIA oIgd
T 2| AT el T @, sm=mTd Siede a1 fohelt st st
ferea o @ 7 firerdt ereett 3 foertes aheran firerdt © =afts < @,
SThT UsTt T BIET-BIET ATedT ST ST ThIH TI |

I forsta 1S Tgemsht = wdiedt 78 2 f98 3ma 1ot fopema & s sig
3l I8 A1 G 1 XA AN TF A & ®9 H G& I AR S o H1
Torst B T8 o7eam 319! feramw for e ueh |y sufh 31t e
i fore, wmer 31 5 ST ST GEree § U TSR] Aeaeht’ ST &

‘ PART - 1: Learning Attitude (!ﬁ'@ﬁ Eﬁ‘lﬁﬂ)

Jeoreh Heh ot § ITqeh! 'S SATTh! AT Y TwaTs Breft 81 vt st
SATThT AT BT, ST & o€l ekt AT Srft| 36 forstae o1 ek &1
e Heg IR 0 &, Ford Araent 1ot Sl 3 el = [ AN 31el |
fora o =nfew
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o 3
® No learning = No earning

(©reft sTa—efiem s, ar el i BuTE ot sie) for die 3y T=t v s
oft 7t feehr umm)

Low learning = Low earning
(3TET T SR 'Sk 3aT 1 shu Ty dr < oft ey @ & smam)

More learning = More earning

(FSTT TR 319kt S8R, ST19eRT Seh 3T €1 foremer 3T arrer drr
ST@)

‘ Learning Attitude T T areh

T | AT SR o7 § SR i Yoo HieTsd WA g i g A
Hrard @ fof "R 3 we a1 9 et | vt 8, aet et ad g1 o, =
Y 37k foIS4 T SIS & &1 ST 2] Learning Attitude 3T Haetsl shaet
ToRaTaT o U1 TeteAT AT TSI TTToRL S+ T T2 ol SHeRT STHe Haas
R T Ty w1a & g, 37T 9 SR H By wrge § W I8 fod @ /e
foh— mpgr o7ofY wga @ i 1

Zeeh Heh{ Tl o1 THET SIgd TTell & I FeT TTed & el saetd] &

TTohe JA-TT SIeeldT &: S AT ohed ShTH ShidT T, I 3TTST & fEfSied 2R
T T BT ST 37T o HEH I8 WIS 8, 3w 319 L1218 T STt &
SIeR T ST Fehd|

AT ShT Hi= SEed & TS T JAT halel "HET-UeT T8 o, ol I @t
& fo 3TToeh TTE 1S 31 TSI @ AT 3179 S gaTaTst 9 1 2
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NV

fireew &€ o7 o7udie B1aT 2 UEe A ST oo S-SR ST 9, fR greet
Hifew g%, 7 5, {ow 3R T3S (AD) &1 R 81 S T2 €, &
SRATAR’ T T foIgqe &t S|

@ T F1 Learning Attitude (Teh SRuTETaeh firaer)

TES TS 578 TohTd TR, T AT U5 o | 3 o 3Th! 41 § &R
TANT 2| IR ST HTHaTst, MY STR &del o ai1a ¥t Tget 4 il A el e
o «ofa 72 W STTaT 31

T 31T I T3 1 Th ST AT & I IHHT SHTER I Hfeld el e
T H Tad Tg UgEar € Tge ST @ foR S useft @ree § 3 v,
3G forsie +ff Teel ©sT H Tear 2| ot TRt Al 8T |ig 31T 8T 7es shi
| T =TT 8

AT 1 It (HT5eie) H T &: W o SR ot gl | e ST 2
SHRT I I S H BIT &, FOmT sharet T

T W AT FERAT & Al s AT e, foedT 8 6T 7T § TR
T 3T X163 ¥l HLAT LY, e YT gIAT ITFR 3 el 2l

ST o e I 3 ¢ e Bid & AT AR €, s ST HiE R
T ST ST IRTE QT HTAT 81 Al qel b el ST STel qoh W AT
ECICEREESII]

g 1 T &1 1T &
“F T TS T2 T U ToT §, AT+ SIS ATt el T e gt
I IMER 21"

Q@ T TEE SR R (HE Y ST T k)
s (S e T T JET 2):
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it 2-3 Wifdrd 3tds i TR 3 A ok AT ST ek HTeh{ e i &
T =1 S ot IS g el S shwar— <o AR S A A B, g3
Tl T2 AT 21 A1 S HTET <A1 itk @l ST AT el HTehe H A o
¢ 3R g HaTe 08, A1 R o T T2 0 6T A Rl e o
AT o SR e A1 "1 @R Hiee &1 ool 2l S & aid Sueht 29
T

T (ST THIM "WIeEE HiSe' o1 L&l 2):

g A il Hiee 7 3 A2 il SR IHHT S HT HE AAT ASHT W
HIRTE HITSAT' 3hT TS qohel 1ok AT &, 1 gt sheell et IS T o Eiarat
21 31 4 7 < fof e aret #19 &, 3 3 e & foh & i e
wIR

S ST TR IS g S SR S @ e Ted € i A
I ShT TRATE 3 ©19 GT T 94 T 2

€@ PART — 2: Time Punctuality (87 T uiadt s
IIAMH)

I Sl UTelET Shalet TS o hic A& al &, I8 AT =iy 3K SHTHgRY
1 Gal oS 3 amreT wfdfthehe 2

‘ Time Punctuality AT WA B2

eeh HIehTET | ATTehi 1S TohT TEl & IS0 I 2| el STaeht s &
HATThT ZohT & HIT SATThT ST B AT AT 8| HIT TE W 3852
Sl ST © STe 370 A o Uefeh BId & 3 AT AT GE T G0 A
T T HRd, AT FHELA ST TSI AT 361 217 3hT A4S L T HIhT et
T e
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@ e w1 erEH diE (AR Sitkyer)

T8 T o1 a1gd Tels § 379 TGHTT H a7 el 8“5 36 GE & 90
1 gSSI 81 ShLdT, AT Heh el T e <1t A IHhT goeia hell T
Easlille

10 fore wget s 3frad: #ifeT 2 1 8, 1 Ug 1:50 W @t 7ot gl =
T Tl FHeTaT 81 Y HTETe bl U@ & qHe i 2|

T T TR STHT HiHEHE: SR 38 ST & Foh "9:00 1S it e, al
I 3o 9:00 SIS & ST 2l IHh IR hed @ 1o TGS ohi el SR Ieh
NEIREIEIRE RS RIS R

®icreTd i qreidl: g eft I T8 hear foh "o vg) 2fhes o w5 T o
AT "I AT AT"| I T TSI 6l RIS TR A 2

T o feTT: I STHT = AHA FTed ok THT 3h1 Sohel | AT ST YT FHTH
e

@ TE: g 3R i (e o UTeE T ATRETE)
AT Al AT (SeAT-aTedl A IS HaT):

T THIM B T FHIM— “a W, 5 e § a5, SR WE!” Salfeh
1 E O =T Wt T BT 21 S 2T H e TgeT & ST T SRl SO WISy
TeH L T8 BT 2

S et st 1 I 3 T B Sl | T e &, g R T,
1 g o THY 2hT HTfereh el 81" Al sht g gl § et STl 2|
r@aﬁmﬁ:

TS THA T THT &, FETCTC 3ueh! S ot Taferdt it e STt &) 5t
et ue o BT 7, @ g A ok 37aX U Wit TR TR @ 9eT 21 &
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S ST e i A R e TR Wb A S € sf A
TES W 372 ET L 2

‘ PART - 3: Develop Your Business Sense (3¥€HE 3T
feees etz

forse T =1 qaers © Uk WSy oAl fewTel Al drer @ Fepce wn
TTcTeh T ETHTSE el "= 7 3T

‘ Business Sense T 3T AdeTS

T AT WIEATHT H T8 T8, ik TSR’ (BIAe SR THEM) § T 1
HTST % A1-=R B4 o B o SFSA1d A AT 5 He o SR TATE' T TSR
@I

AT 9T 2

@ iz ¥ a s (sruet T i)

Teh GHFER A1t ST © T3 99T gl 5ot ohiT § ST el 'welie 89 &
TAATR:

e o T X e S1=at ¢, At fehdTel ST SfHAT ot foehd et
e T 1 A S Ere S 3ATqeh ST Bl eRUre T s o shifeed sl
H

TR Zo8 T eI Toh 3201 ST, WTh-Gorl $H hiS, A=s] Hewh el
TR 3T SE-UH| STel AT ra o ford &, aft AT S1moeh | e
a1 forsie o 21 gl g off fosta 21
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Toen 3 I o fee: 2 o foTu B shivdee T AT 3 9IS fwe
T T o % fIT STt B 9% R A e Shfoehier St wste
frzar sATd &

femer st 3101 @ gl Sfat ok ATkt UG SHRH' gd St A & S, a9
T HICTq o fowaTe), Wetl st 371 I sh ariear § | forsta # S
TehAT +f1 Teh e 2

‘ Risk Management —WW'&W

friear @er e T wft oft s1omT qu fors forelt ok T et
T T BIedT I8 FHIM 5-6 TS U (Legs) TR W@ & dTfh Toh
T g wTe

ek Basie: g8 Fft off Sam W fosme T shtar 3k 7 € fomr sea
T T U THIGT &1 Y ST © foF € €2feh T8 it st 2

AT T 6 98 ST 80% THA IT 20% AN G AT & ST ATehs ShiH
AT TR &l TTeTd AN 9T T WU hi] god Sl o9 7 2

‘ People Management (Fﬁ'"ﬁ ! qrEH hY UREt =)

it Erer: A bt i digeE A1 oS SiegH SHEHT A ekt
Al "WTE-HTS", AT "G A" | T i SEAHTA hLAT IS 31 HoTd TS e
B

TS sh e B ANE H T YT G Hifel g1l af AN o |ef fezar
ST B, forsme ot e dt 210 31y fiz-di &1 91d &

@ gt iR Tger 1 sETEw
i g HeRT= o, oIS Sheltdl AT 3 =X AN o ATH el el arar
21l
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st a1 Tl st T 38 A e S o e W forem s e A W
ST T T2 &, BT 2189 WU HUT, I a7 37947 A8 ot Sies 9 72 arer o1
T

g 1 forstir &9: gt 3 i o 3fat 1 $ery 3R e i aew
T TEaH foram Tge T 39 it IR-se wm far—sw HifeT § e
e, AT, TS T Feh oAT| TEA o 36 T AH "3’ forattl

FHCHT FAISI: 8 W of1e GiHd et TAgeht ST Sit &St <ht it o arm
IR AT TE TS 8 T G Tged ol 2w o1 wd wret fUem 2

AT 12 T Fert

4 Learning Attitude: I8 a1 @1t & Sl quﬁaw“rgrmq%"r%ﬁ%ﬁl
FHIM ITE TWHT— No Learning, No Earning!

v’ Time Punctuality: J€ STTIehT ATehe | A %WW%’W%@W
TR AT [ o FTT ATE AT ATk S[a & HAT0eh! A1
H

v’ Business Sense: ?TS’CHTWQEF ﬁﬁﬁ'&f?ﬂsaﬁ'wﬁ'&ﬁﬁm
fifeat Set @Il 97 STTIeh! ARTH ohl 9@ 3T 9 i I
e formar 21
I AT O 2T Herd o, SaT-STTaT 3R She el € — gl Uga
&t 3ot et 1 g ge o ST B

TEe 1 Tt AR (Self-Checklist)

forsterer o DT 7ot STy ATy 3 forw 38 wiedt

[ 13RI 59 AT 1 | 360 30 e %5 = dian (Sfifean/stte/ae)?

[ ] 3R & 371t 370t B¢ Hife/aiar & qua @ 10 e e Tgan/dan @
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[ 13RI 59 TS 310 @il oh! TohsToTar=i’ AT raeeHe i heie] ot dtar?
[ ] 3T 8 A1 319t A o fopeft et wmeft ot foram o wrwrr feam?

BERIE SIS EAREE RN Learning, No Earning' & forgid W Ew S

118



TEATT 13
HHAdT Fsh

(Success Circle)

SRREE WfeiTl o1 58 =rehrellg areft g o & st &St e 7ot sAra
T ST o U ST BT § AT ookt 3 2| & fohedt <Al e @ fof o
S-S AN BT 'Y T&TS, oSl AT eR-3eR foham 3T Tai-Trd Sk Soid
feer eI Sifer TS, Sehiena sht ST sigd Tt 31 it it 21 7=t
ofte T AT & 1ot 31 g, AT =ik fth 31eh sd & ST Foreed ot reitent
ot ST 2

TR A i € SEr-aeT & ot Tt 5 AT af el & 311 R ug e S
€ 3R o TN YEA § & TA-T e Bt B o3 ST &7 T80T SaTel
Toret w1 7 7Y, ifck Aok Success Circle H f@uT R

‘ Success Circle FT 2

Success Circle 98 \‘fl'lg'sec ST WIATS BT 2 forem st o11ed (Habit),
JTIhT ST (Atmosphere) 3R AU TR Jnstt (Power of
Positive Energy) 3199 & @m%ﬁmaﬂmﬂw STIShT SHTHATST
1 GAT T T Gt 2 @ for 3110 Teper of) =12 12T %ok Wehall

39 Tl o “HoherdT =ik e ST 8| T8 Ash hIg ST H folehe] STl gl
T &, T% T AT & ST IS st T QT Tt W 3 S Rl |
FHIAT &, STUT STTEAT ShT TsT T LT § ST T STTEUTH oh el (Ffed
TTEIE) i HTG AR FTET Gl 2|
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FHITT TS [T HTS:

P Success ST gl AT a‘a’ﬁs‘mwwgm 500 ShT A1 &
TSI STEe firet ST 3R 3117 7R &1 91

P Success fohel T fa 1 Result & 2: I8 ST o TRIEA, TEHH
3R g w1 e 2

P Success T Process &: I8 Ueh Tall ITAT 7, 3T 39 ATAT T 18T
™ & Success Circle g

"SHTHATSH SR 1S TR H S STt <J0f &1 2, 8 a1 Il HHe & S ok e
=3 1 WE SR WS o eI U & decrerd! 81"

’ Success Circle % T T&T WITT

T8 T oIS S SATIhT ST ATt |1t Gt oAl foherd 371 did @i o
feeht 81 3R ek +ft @t T, TToeht et <t ot farfe amer o o
61 T B ST TR AN ATIeaal Sl | 3 AT Ueh-gHL & hfefhict o Si1g
1 e TS TU 21 Toh ¥t oI g1 Al O =05k ST’ &1 ST 3 319 e
o =7 8 S|

< 1. Habit (3TTEA) — FTTHT THAR T FFEET U

waﬁmw%@ﬁaﬁﬁ% Personal Life, Professional Life
3T Social Lifel 37 @41 H 3T 37194 39T 3T1&d (Habits) T&t siaef, df
3T =T G oAl el g1 shuel H =it ST A1 Tl g & W S o
TR Wi SHRIT 'STUT T & T HiR WIS, A T Aoy Igh!
BT T T AT AT o ToeTeh & 2T, ITeh UST ol DIE-BIE Thal §
AT &
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3 27U fUmT &% e W gUe & LOCK & o
P 1T 370 RIS =it T} L Tohdl
P AR 31O ST ht =il T Tkl &

(P HICSTe STEd =S B &, A1 TRIE 379 T <= &1 ST &

Habit & Success Circle i 9ia (Foundation) 1 3R e 7 3¢ st 3R
firgt aTeft 8, T HheTar T Sl Gt geet gt ST § fI S

"3TTE o FeRTET &, S AT v SR el Y IS hre, AT R STk e
o O X TRt 3TToeh STaTfest o

ﬂ Personal Life ¥ Habit Change

AT BT o I, STl IS ATUh! Fel <@ T&T BT, T AT HAT T aretrd
&) qF AT & Toh 3119 HTehe o 31l &t & A fids &e|

HET TS (AT Ueh SHTHIAT IS HAUATAT 2):
1. Y8 5 o TRk hi UHT AT HIAT foh TS, T 2ICAT 1Y) 8 ST
2 for "SI A & o @ied 2, 3R ST ST 2 o ured 2

2. | T U T BT foh met oft SEe Aot e fremy @
feht & Tget ST T f& TSt 0 B9 T Bt 2

3. HIEA &1 SEAHT 9 ot 3199 forsae it digq & forg sear
1 T8 S S e hil Gerarsi &1 e T 2

4. I8 IO YRR AT AT THAAT &, FHEd Ll § Fi1oh 3¢ qaT §—
"SR IS (IR TR 7R T T, aeft shroarmeft <t Mt et
T T qT B
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5. T § § Teet I8 TG o 3T § 3@aT & 3 HaTet hiar &
foh 3ATST Y A9 TOHI o Wed | Ueh 3 3¢ SIS AT 37 7 fad
Areft 7 et fean?

K TeAa e (AT AT Y Tt WA E):

1. ST SIS O TG ST & ST AT & 11 91 ST &, 7 g ohl
i A 8| STl ook A1 AR I3 €, G SATAT HATET HT AT
REAKIRIN

2. Torte 1 gt ST, TR it At § T AT HT R FAT
F delTeR TS AT TASH bl oh oI Selial sht &l Treat
2l

3. 3Tt ohT UHT ShIgT o1 BidT & foh et shia I7eht fsiert o1 o1
S AT 81 T TS, a7 "ohet” heft Tt 37|

4. A o TorAT foret Taeter o HisTged W SST forerr, ol oAt
ST <At BIeT <@AT 3R 39T el uX Aray 7= god gfean
TEq B

@ o ferks vt vt A B
T g T8 T BIAT & S ATRIATS AT 37 A 70 H 3HTha ol &l o
YRS 37 e T T9: ST IR 1 T 37 ofeh Seid bl S o T 2

ST ShT ;ST 39 Gad ShiHd] & g0 shi Sohd fe-aee s @t
H|

SATAE hT M: ST ATk TS-1 YT 3Rl ITAT GId-EId & =i 2dT 2

ST LM: ST SATYShI -TAT el IS U Ul Bl "olohdl HI dT 2

H (Comfort Zone) b H: ST IRt TN okl & ST oL 2dT & STaT
Y 3 G2 7l
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P Direct Selling ¥ Energy & 3TTqeh! shidfl &, 3 3 afea sTrad smaht
N

’ 3IqT&0T (Personal Habit):

Tk T T &, SO 9 weee W hTeq e w &, duet # 33
2, He © aae] ATt 2 3R T 7 el T 21 AR e g 9T 8 ged
T TSR &, SIT STRMTE 1 T &, Y8 I3HL AT HLdT & S S
ST T ST € AT IHRT < '100 TS o T’ Y TE FHFAT 2l TFe
I T S o T SaTareT & 2l

(P SeTe W € — @Al Personal Habit Strong €, 3T 3t & i
=]

"IRIT T T Sl T8 A% TG a1 INT SATeRT HTAT o, 3T el ST
ar e ok gL | € T s o

ﬂ Professional Life & Habit Change

T ATSH | SATIeh! 3TTed & a3 Thid] & foh 3119 Ueh g7 ofiet a4
1 ik +ftg’ § i ©S BreRt dTferdi ST dTed AT

B4 = et siferr i wive 15 fire et wge, SRRt 3R 4 o s
BRI AT, Teel TS | 3Rt A1¢H ST, Hf= 3t amd bl SarareT
AT 37T TS Teh T I15¢ HRGHT|

K T FATEd: S T, ST T foh 6T, TS T ST % TR
", R ohi ASTTeh AHET ST R T gl oh1 Feldl g1 2T S|

P Professional Success Talent ¥ &I, Sfcah Daily Habits ¥ 3T 2

oIS H ST et I TF T, 1 HHEAT TR HHAT T @
T T R
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® Social Life ¥ Habit Change
T A3 SATIhT HTehe § A1’ 37T gowid o1 ferht ST 2

X TTerd SAad: B U8 el SATeH bl ST S ok W ST, O o g
T @S TR HER T qUS AT, THRIcHe ==l Al 3R qal ot 2
ECIEE|

B4 = ot o s w St s, s farer o1 o T
T, T foreft st TrgT ST 3T B HSI ifSfea STeat ohT SEQHT |

(P ST ST ST ST T shel el L oAl €, T AT TSt 7 fohetl e
L AT B

"SI ¥ TRt ST ST AT § Tehett i, A1 at | et o fodt Sfiaar
AR GEF HER B a3l

‘ 2. Atmosphere (STATARUT) — ATYEhT AT Shl STEAT TS
ATATEROT T HaAs i T i a1 vt Hifta 72 8 soehr et
HAAS &3 5 AT ISeh A1 319 A 5Tt o ward shiwell 24 5 TSR
2

P THIIT ATE T&HT: 19 37 5 AN ol T4 (Average) & 5ok @1 119
Y SATST 33d-993d 2

x TTAd Atmosphere AR Wﬁ'ﬂ%

TTAd AT &1 e S forse @ stfeTs-s 1 v, S gore te
& S ot g S € SIS BN S e Al e TEH R, T g
e JIhT 8" Heshl U 2l

TTord STe Stat st O et v =R
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T T G T ST ST STel i g, o ST w1 A g &
TRTHATS AT 2T A3 ' T THAY T BT 38 T 88 Hid &, STelfh
3T GE i Sie H S o U9 T Bl

=T 261 T T I 2I5H TTH: STET sigeht T gall sht sr-TTeweft 37 ofg-
et ot <=t H ST ShiHe THT 3T ik od &)

TRRICHE TEfthal: UHT STTE STt ot UT-ef, foreem ot s o7 e
T ST St ard Bt 2

[P T ol QeI T S3 dTet AT SATTehT s eheeT-<AT @ R,
FHTATET T =k I Tel| e STTe aeareht it a1d 721 2rt, J_f T
T & T 3T T S 3 S R

&t Atmosphere:

T S TAT =k FH TS B

H

STet fodh R fdh fisToe 3t Agad it o1d &1, 98t 791 shiad) g9 e
eyl

e 1 & A1 o S e e, =T e 9wt
o1 el T T st e e <

‘ T o ST ShT HET-IMTAT (AT SR T <t hgT)

g et T, dfcen fSerfl o1 shgdr o= B1 Tk 9 Tk o1l o1 37T U=
1 =1 W Fehaht =l Teh il o wiiere] § STkt I T e W o1 oiTs
1 ST UaT AT S AT o o= € IeTT-sIel o8 el |l hidr il g
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FAA— a8 S TIEH HIS-HehI AT, AT hl TE FSHFSMT IR
3T gt 57T e it 3wl

T o 39 911 o oo A STTEAE sl fieht Segat W T faemet vaft
el 2l =Td B ST I & IS <@ 38 T & g1, "HY, T8 B & S
THMT BT <AT G ST LT 22"

it 3 FEd T HET, ", TE UfEET BT ST SIS 21 9 g4 S 3T 8,
T q 35! T 7 9| Al Uk AT 97 €, ol St i st w
T 1 81 P HHT ST el T 3 Hhal”

I SIS o Sl = 7T ohl T o1 "W ohl ThIT W foram| 38 et 37
TG St T hIfRTeT & e <y i ot it uen At et s s W
foram <t 3 weh o forgh o forer mam)

e STt o uTe qreRd oY, STIHT g i ST STsall T, Afehd SHehT
T (10T T BRT) o 38eh FemTT & 21 STet it ferm foh o e el ot wehatl

7 R o Tk 1S 2, Afoh 38 0T shi e aTelt qiTi o st sigeht
HOAT STEAT qTehd S T 2| 8T TSI A A% STSi (SATed) 1w
T 2, 3EIT T SIS SATHHE 1 ST 2
"STST 2T qLE STTEH <AT & a1 GTT 1 HIE SIS T, a1 T 37
Toh 3T o ToTe STl & 3ptad T8 StreAnm

‘ 3. Power of Positive Energy (TeRRTcHe: Sl shi IT(eh)

Positive Energy s dF-0a a1 S0 & i areft fersreft =i 21 9% o1masht
Habit 37T Atmosphere 3T 9ehl 3T el (Result) BT 8| STeT SATIhT 3TTEd
T BT & S SATYHT AT Tl AN ATl BidT &, T 3T9eh 3et §
Tk U AT e Fehetar § for ST STTaeht 3TR fe= =ret 311d 2

v’ arreafagma (Confidence) ST yeTe 1 oft feer 2
v IEE (Excitement) S Elﬁ T oft S ‘ZT&E 3
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v 37ge fqam (Belief) fo & S & S|
V' IR 3T s 3t 3 dTehd SiT oo ol ot ok 3

‘ Positive Energy <hl 3T8:

S 319 e Gifsifed Feft ardl B, T 3Tehy 317E =IHehet & S STeht
STl § ST 3T ST 81 3719 S fohet o o d3d 7, a7 98 319
1 1S H GHEAT 8, T HTTh! TS & S ST

P Direct Selling ¥ 3T 6417 721 &, 98 'IcTE' % da&et (Transfer of
Enthusiasm)EFr%T‘aT%l

et i Frreft 2, St ST e sfe & 1 e TSN da g g T
AT, AT G T Toh 37 g1 S ool 21l

‘ Success Circle ¥ TAT &2 (The Complete Loop)

IT T AT @ i TorT %ok UH BT &

Habit (37ad) g‘EITﬁ — Atmosphere (&) sl — Positive Energy
(ST TRTERT — Action (FTH) T THIR ST —> Result (THTT) FEH
=AM

IR e 2 NSTee 1A R, o 98 3TYeh! 3TTdl bl 3T oft Biaret s 2T
2 S“Gﬁ‘elﬁ 3G Success Circle had 8

‘ Success Circle T & 22
Hifeh ST WfedT 4:

S aer T & S e st Tl 2 o & T
13 SRt e e AL 2
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Tl TF G 1§91 Ga ST TS 2l et Success Circle AT €, 38
g st =1 it T, 1S oft ik = a1 off oot Uk et @
@ Final Thought (LOCK - 3 310t &8 W forea o)

(P 1T 370 RIS =it e} L Tohdl

(P ek ST SATedl 1 =T T Tehd &

P STTEd =it i § e 370 319 = & S

’ Final Closing Line

T 3TTEd 3 T7aT HTete $HH i efil-¢fit wordet & Tee § iy &d &, 3i
TET 3TTEd o AR ATATeR0T S0 i Thetdl & e W foemet gem
EEIRGR

"o ST AT &Y Ut & FSmehT SATadt | ST @ 7, ST S0 Hed & at
It & off e ST ST Eehar 1"
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AT 14
HHAdT & ol

(Key of Success)

gIrRIT o 36 -3 5 B ol foreett TeT @ foh 0t et €T €, <ifef Wi,
AT I3 UHT <A 81 & SIT GoIg T8ad ah Ued H el ST I8 af T
a1 forat &, 3fR 3@ forct T aeas fds 3eft =imeft & goran & o8 &
e G FEd & o 38 il o, Tk ATeHT Il 37 hieg o o shi atE
T A1 AT &, T off ST 2, IR off o 8, o a5 e e

’ Key of Success FFIT 82 (feerTam)
Key of Success I8 WY THe 3R foae B a8 st 319w Sfiaw & gerw
HEEYUT S s Seet aTet U T 2

IT T AT & o 38 Job, Business 3T Direct Selling H & T T 8] 98
T8 HEET AT & foh 38 W= H =T & AT G& T TET ST 2

a’a’@qu%%ﬁ:ﬂ% Active T Passive Income ¥ ¥ forg T&d ¢ I T
2 T I8 39 W A o de W A1 WET et fesra foh e e die
Y

T S oI @ foh 38 Common Man SI-eR THATHT 3T Hid AT & AT T
Leader SeRL 3{aTd & I=11 § 19 &S1 (T 2

g T FHeIdr 2 o 38 Traditional Marketing & 931 h fosiit we 2
T Network Marketing T 7Y TR F BT dae gl

T ffara st @ for sa b fearer (maﬁrﬁz"r)aﬁqﬂ%%m Long-Term
Growth 3T Core Values & ﬁ\'{:ﬁ HiATel ﬂﬁ'ﬂﬁ ! ® for @Hem i
Tt T fifeat SueRt 9 T 9 )
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P ¥ §: Key of Success :a'é‘rgww%‘rwwﬁrﬁsm

‘Waﬁgﬁﬁ“zﬁnﬁ”ﬁﬁ,m“W’%
g i el +fts fads el 1 Tt & i vmTd ?, AR IR St
3ATYeh TXHTT o STl AT U

Success T8 § UEA G T AT 2 WW&W%&*WE@
oft grer o 11 ST, o & g | s

Success Income ¥ 981 Income 3 diieh sl G 2| 31T WW@%,
TE TR T ST STE T8 @ foh 8 S 317 o6 T 2

Success 3¢l HEd & Ugo T System T T[T H

T AT " Sl TWE -5 AT S F i ST T TSI A&l T 9T,
TSI &4 o foIw S ST o o vt fameere (R <t wwer =nfz)

‘ Key of Success ahT HeT AT (ﬁ?g@m

THEAT 31 Fsft 37 fF Tt & Gt Srare § Pt 1 TR T o4 o e
FT0oh T i<l 31 T8 | &, Al WISl Ga HTIeh LTS T G&ish <l

TS o1 ST § 70 fofer %@WW‘{? (Job/Business / Direct
Selling)

T 1 T H 370 Income 8 ST ATEAT 82 (Active 3T Passive)
Sfta 1 @&  Ge i {68 &9 1§ 3@d1 82 (Common Man AT Leader)

‘ Key of Success IR WWW (Part-A)

Job: & T ST T8 HIFT T — ' SR STgd | T T 2l
3T GE F AT % T 2 S et oIy B
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Business: aﬁw,maﬁrmﬁﬁa@wwwﬁ% a%T?ﬂTqTI'Eff
WAl Sq &, AT il g @i 2d B

Direct Selling: 7=t Toreer i & i STeg wifh & 1ot Ereft 31 et o1
Ifohet e, wifeeh ereh! |1 et sTed

‘ Key of Success 31X 31T T ¥ (Part-B)

Active Income: 519 do IRT H 4 ® ﬁtwwwaﬁﬁ, qs d 99r
AT 6T sfe, 1 GHE el STerT 4w/

Passive Income: J&T WQJ’E&QEF RIS GIECK (ﬁqwrr) foama 2 Teh olT
TSRS 5 T8, AT 3719 |1 & & A1 51 & &, $41 et &l

’ Key of Success IR el?:!ﬁ' (Leadership) (Part-C)

STt &t & S W I 330 @ SR GE ¥ use foen i S Tl e
TS 3 e a1 " AT & S &l A9 H o S Gk o 2l

‘ Key of Success 31 UTeh{eTT il AHET (Part-D)

Traditional Marketing: J81 U1 & TT&h ok ATHTT Ug < o sii<l oo
AT forferal 1 e islt SISt et 2 Si SAT9=hT 60-70% THT @ Sireft 2

Network Marketing: gl foeifer @er ﬁ'q SIS IRE R RERICE
AT & SR T TATS T STHeAT THaR T 2

‘ Key of Success 31X TTE fore&t® (Part-E & F)

GhetdT Temporary ¥ Permanent S & %’TQ foetT it &R é?agr
S 81 Afcrhat o form fireft Thetar 3@ were ot ot B S ferr i & @
WG =l
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‘ (A) Career Selection Foundation (%I'S'I'IW %R-‘clﬂ)

Key of Success aﬁ%?ﬁaﬁwaﬁa@r;wﬁ% a1 fore faeew o ot
ST, STOAT G SR ST TEHHT 3o T8 82 WTE, 3T 379 Ted 9ot |
TR TR & drg @ &, o1 wiser o e, s e | fir

1. Job vs Business vs Direct Selling (A% cTdT shl UgcTT dleil)

Q@ Job (FreRtt) — sroAT Hrwrelt T FE o forw e

iRt BT AT § 3799 AT Rl el e foredt =it 1 fosiit weam =8
- hEd €, AT A T 3 A T el

F=dTs: W fUsel 12 a1e & Uk & st | 21 98 US GoIe 6 Sl STl
T T G ek | 33T ol I8 6 3T g o 6k @I g, HATT6d shi
TSI ST & ST I ol AHT1-8RT B SAleal 8l T AT STt &
HTH eI AT 3 STE hi & 18T & S i o sft gai & shig eir-aar
T weiT 3 wrfereh o foTT ST ot <Heiia @t foa, Aiferd w11 Tdfia
TR H AfSehel SHISHT 3118 37 S 2 AT hl STEd U<, T a1 o Ueh J9
off Teai 3 © T T e S e iferd) T2 | weia e e fh o
Ot o foTg Tk U " § (Battery) 8, TSTH =TSl @ 8 T HALH
e faar S|

"=feRt Y YerHY SIS & 9TE, S g ot A T I, o oah o forg et
S5 oft T <l AT ATT TH o HEl oAl 3¢ BId-BId Ta oh HohT hl DA
Uk BT 3 2"

‘ Business (Traditional Business) — ARG T EE

YRUTh IR 3@ | T3 S 91T hH T 8, T T8 | I8 791 &
STt o e T
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HaTs: Helq o {TE 7 20 TG T sich A o Ueh ] TR @iedT| 3T I8
Y€ 7 U T 11 ST ook G T Shel' 8] I T 0T sTeT i w17t F
1 ah 8, 7 &Y ST AT hY B 1| ST H Hel 3T A1 Seh! geh ot &l
Tt B 38 UTesh W SATeT 'SURT 37T [T o TFHUTIR B T ST HATT 2
€ oI T ATfcTsh TeT, TH SUeh! ATetior o1 7% 21 4 fet =7 sfiam
§31T,3Hﬁ?W(Income)§ﬁ'ﬁ3\TWI

rorafies forse § 31T M= shi 988 e TS o1 T&d 8T, W 3AT9eh! 8T
T SLEATT & for RS o<t 5ieT A1 3ATATs shut AT9eh! f3ret 7 571q) 31X
fr <t <reY STt <Rt T w79

‘ Direct Selling (Network Marketing) — 31TH SATSHT hT STHAT
ATt

7 2 | Wt o1 a8 ST & S foAT ISiT o SATIehT Fol S T HishT SaT
H

T=aTs: TeT TalT T 20 ARG HT A T2l o1 I 39 s 17A1 Heas
T 81 IR " STehell T8 AIS LT, 3Gk T 1000 T h UET ®ist
2 forr 3 Forman ik oftet sFm| o7 wdiy ush foT o7uft thivreft < |y
Fohy T oft 7T &, I +ff ST AH F 1000 AT ITUHT qarh oh 17T e
F T2 & U FEd & THT T & STINT! T&T HAY Y 39T G Y BgTd
WX e, dfoeh foreed T areRd W T 2

"STAEE BT 3T SIS T U © TS, el TS & # 1gd Hewd ST ana
TRTA &, T T SR A @ &1 T, Y AT qeat o off S 3R S B
(O TaT Rl
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2. E-S-B-1I Concept: gﬁ'ﬂT T A LT 3Tl T (WeT-
o)

T8 Shifdehrl S8 %l T o war wTgy SAefRmel iR e e 4.
feraTaTehT (Robert T. Kiyosaki) 3 19t foharer "Shardrett Famge & foam om
IR ST foh g S T o SR € e T 2

EMPLOYEE BUSINESS OWNER

E

You Have
aJob

s SELF EMPLO!

&
You Own Money Works
aJob for You

‘ E — Employee W-W%W)

I AT 3T &: TR FHAR, TTgaE AR aTet (Wad Si9), @ § e
-1 CEO T

=TS o AT ST T8 (Time) S 96T (Money) FHTd | ST T
2 "1 A T 9T, HH T v 9 =)

F 3 v 2 o e @ fop oo (e weferd ©, o8 oTeet 5 3k A B
shalet ATfeTeh o g1 1 g forer fam wferes 3 g sig foham, U=t & rer <@y
T dTeRd el s
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‘ S — Self Employed (SI-TSTTR - gaaawﬁ'zg)
F TN AT : BIE TFAIR, SR (SN FAH AN ), Tohie, g,
TTeR ATfeteh, SATel/SF $IEat|

ToaTs: A Wrad & fo 3 foreft 3 i spmm 7l aFed, A g & el B
21 T S forafas e e, @t e 7 firerh SR gEERR TR
& @ierT, 1 TeeTt @ret &l

I F1 hieg o o & ST U B IS Wi T &) 57k 9TE U Al AT Fhar
&, T I Sl o §TY ASH Gl HiA shl FHA 39 THIS | T8 Bl

@ B - Business Owner (Rrew & arferes - aTaTeT fwtar)
red et I & gl < 2

GedTg: T AT AT U e s, dfeeh 3 fowen (System) IR AT
(Network) SHTd & I 'E' 3R 'S' T & AN bl 68 T T &

R 3T o Ug o7 U §| 377 3 il o1 ST, el (ST 2ureht STRY |
S AT STIeR! 36 'B! e’ § @l A T ol G&dT 3T S5l
ST R

@ 1- Investor (FATe - T 3 sraeh wITTeH)

I AT AT & I TRT ST IR SR, et Teee an o1g Terdsred § siet
TR = S g G &

GeaTs: TG AT HIH Tl HdT, TdT (Money)aﬁa?%'qaﬁmmél YT
$TeRT T SRt foT-T1d 3779k FoTq e T 2
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Q) FrzivaTet &1 'HEATHT' (The Global Ratio)

ATSIET (Population): 3FHET % 95% SN 'E' A 'S' 3wt H gt 3¢ ol
FRTd & TR 7ot Tgfeat w1 5u R o ) fah 5% @ B SR T H R

& (Wealth): el a1 &< J€ © foh GIET T 95% T 39 g1 91T 5%
AN (B 3 1) & 98 B, Sfeh 95% A& (E and S) T 5% 30 & fag
AT | G-l T TS e W R

Key of Success ST G T 39RT G | ITHIT 3T 3TS(1E AT 8, T
AT AT Aed ot f3T sieetsh oTd 1er a1ed Fe1ge (E, S) & Fehetant
TS 1Y ATl FATSE (B, I) T STHT € 81T SrEae |fciT &t af sehaitdT Jer
3 ST Uk TN S8 (EET) 1 'B' (SIsg 37T) a147 Tkt 21

@ Key of Success — Final Lock Line (39 &g W for& o)

Terd oen H wEl T ot S ST €, ST He fen H Uk AW SAeHt o
TEM ofiet 59 91T 21 Key of Success I8 TI¥ gAY © forod =i a&t
I AT 2, T SR HISH STIATAT & 3 7o ottt bt sveredt nferer
g I 2

(B) — 3™ & WET (Nature of Income)

FHAAT hl ST S-Sl I8 ] & Toh SATIehT SieT H TS foheT 98T
Ffeeh I THAT & foF a7 T o1 fore alieh & T 71 7R o9 99 & iy
WTTT T2 &, A1 AT ATSH HSTgL Tetl| A Toh] SR U4HT ATk oes Wi Tel €,
31T TEAT AT 2 gﬁ'ﬂTﬁ 3T & &l & Ty (Nature of Income) B
&, S T 31Tk foTe witq TR ffart St dardt @)
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1. Active Income (ATSHI TTA) — "A ek ETA-TTd, el ek It
S BIE"

Active Income%m%aﬁmﬂrﬁﬁﬁﬁw, TR Hed 3R
SATIRT AT THT & 39T ohl ST Bl TS Tisal | whe dl— "TEHT
SETHAT, UG AT THHAT G, T Fh

@ e F FwEHT (R TR Y SAd I wel g -

Rat Race):

TERIEL T 915d & TeT-TordT, SHHER ST HEhit eamer(ta =afh 8| 36
7oAt ffartt 36 et 25 |rer HIT-A1eT feparel =t 37 fefimt sogr e
T faw) o1t 3% U St Ut § e ieR ATl e W 81 39
wEH T 10 TR T Sl Herd! 8, IHh! Th ST R S S 38T
forwal o &t 7, 37 U =R & F@ehl EMI 37Tl 20 61 Ao 38 §i I
T AT 81 STeT | ST T THTAT & o <iERie "He" S TR §, Wi
TehTohd § TSI T TSt Tk g fisit & i vt St 71

SERG T 3T I "HITY o oIt h1 TE & S & US T & hieg o ani
TR AT AT B FEIRER 1 0 AS[E el HS@t o e 2
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T S SRR o §1Y T WA gHeT g5 3R St 7 38 i 7eH
T rehrefe S e dre faam 3 i HeeT i sERer e i difeat
Tl = T, St ¥ SHes Afgshd ofte e B & Sueht el U &)
TSI T Hfor Tt TS Ta, IHhT e o< TaT, S Herd 3@ 91—
3EHT Aok i off Tk TN TEIRE R 3 T wwer 31 {56 9% ot
ﬁflﬁ?ﬁé "I TR, Q%OFﬁﬁ?QEB Wﬁfﬁl’f‘ (Replaceable Part)
Bl fo& fe o forgm sie spum, anfores 38 @) & e ferar # foreft g
T o Iweht sTE ferat @

2. Passive Income (FfSshTr 3ty — @10 U O, TS TR-
TR

Passive Incomea%'m%aﬁm{r{aﬁ@&mﬁw'mﬁuﬁ*
(Asset)aqﬁﬁm@m,mﬁ%ﬁqiﬁaﬁéﬁgﬁﬁmﬁm
fore e oft S STt & S o1 S1oft At it fie @ w B9 E ==t o
U o TATH &1 S, Sk ST STTIRT THIET 1ot SRt ATTeh 1T, -
T T LT 2

@ wta 1 HET-aREdT ([ger ¥ SR At Ut T aTe):

3T 5T GIY hT hET H Ueh shifdeh i) HIE SATAT 81 HelT + Se3I@ shi a8
ot ot fsfartt foreft SR hT et # fordT & |1 3R L foam| &t
1 fored qef Teidl e 38 gt W S T forstil AR et oftet 1
wrteRt firem

T o T8 W o6 T1 THTaht Toh e ST SHMER shot T e oITHT)
TS T T STt 2Rt i = freem ot ariferat ot el o et irea
Y 3-5 ATl TR T S5d 9] 371 ¢S e i ¢ (Network) @Sl X
& g T T T ST AT 3 THER Tieded + Tt o fors i Tohe
ST THAT < 2| 3TST Ee 19 o 91 10,000+ HishaT AN ohT Teh THT HIHTST
2 o6 o1 ST i 2 #E o ot gfra ot & o foraket g, @ oft Swe
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e =t G o fora et sht 7fia Shil 9 S T @M -1 §e9 & uE
TS O off § 7R 30 T L o T SRR a0 |

O T it vaT A TR T (AT A ATe)

ufree R ST SHRH ol TEUE © WHE o foT ek Tie o g istaT, T
3T 7 6t 72 FEH) T 9 fHEre ®:

T TTier H T 2T S5 fohoera offl 9eTet 3 S Ueh T T 26T ST ol
Tier o T o TH 3 AT oh1 h1H 9T 1@ foh 3 q=Tet & arht ard 3 e
Y Thl | see 3 Wi sed) & fwme & e faerm

1. T ST TEAT (Active Income - STEET W):

T <8 Bel-ohgl ATl I4 SS1-a1S] af STfeeal ol ST fa W IRTel oh Faht
T | g fort saren snfeeat «rar, a1 saret T AT T S5
T oAT| 3 T TS § T T @S AT R TAT B T | ATehe
TH S eIl 0o TR 6T dTeha’ W1 skl off| T o1 8 o "SaTaT
feedl = SATeT THN" 98 Ga i fereaT T, <ifehd 36k ITe HEd i Th
EERIEERIT

2. YT k1 TEAT (Passive Income - Wﬁm‘—m:

v ot STfeeat ST o, T e gLanlt o SE W=, "5 el ok sieedi &t
ar? o T § sftm ge, Wy aiar s[@ #E S| 39 J T8 8
S TS T § e &l 3R U AT aTg) v A o § % we anfeeat
@15 (U< Ut o TTT) 37T SIThY T TH YIS § T deh UTSaaie foram™
o @ fe=m

3. TS ATAT hT ASTET 3 T

e et 3T T-T ek 16 TH ot T o7 OsTeh 3eTd 9| of hed 9, @l
I YA S, BT H F1ee! BIgH TR @IS T 21" T i I[& § a5
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=0 99 firey, 30 et g § Gars T 0, AN 39 IEueTs 8 e
Torgra 9 <ifer vamm 1 forst = e

4. 9RO (The Final Result):

2l | o1G, T sh1 AT3UcTs O &1 73| T  TeTe! T 3 o uTd A
QT 7R AT a3 i hT Gl 1 T8 | 3T WA 1 1ee! S
it ST Tl ot I AT o, 7« oft aTf sredT oM T QT E o, e o
9T 3771qT 2| Wﬁw Passive %;frlgl

O AT, TH 37 ST ST T EHT &1 AT 1| IHeh T2 STalTel & 7T 2| 37l
T foT O Sharet 21 &) arfeedt ot Tdr A1) SHeh! 3R 912 TS 31 Ush o a8
ST U T, T SEehT 3R ST 2l |

TaTeh: T aTfeedl @1 T&T T (Active Income), STalfeh TaTH = UTgqaiTs faet

d¥ (Passive Income)

@ Active vs Passive: Tt &1 ot gt war-wm

1. a% Wt Tl 9 &% i ATAET (Time Slavery vs
Freedom):

TS SoRH W 3T oKk o ST AN & SEIET I1 TH i S SATET
Yo =nfEw, qr 3= 19t e R TR =T B Afer 3 s9eRH | o
"I % IIEIIME' Bl T 37 v 3 Ueh o foen s 31k o 9 foawen
I TR WIAT GAT oI S0 ST T 2

2. SIS T T FTHCA WISV AT
@TWMW@W%%W (Active Income) lj)Tf\?ﬂT'f HEL IS
SIERIE shT T ITeh! HISE qoh 2| THfeh i 37T 2T ohl Geat 3o
TR it e § 81 IR UTZUATE 1 Uk SIS (Th oiel) drar ot &
ST, i ar=ft (U) ST g e g
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3. forraa @it Wiﬁ@ﬁ (The Legacy Factor):

T T ST TR & S & 1] ST Y& M| AfhT T T 42T 34
UTSTATS ST 'SISY" ST HTfeAeh SITTT| SRREE AT § G STal 70T fors g
DI, TG T o HFIGR H IHeHT 62T 8| § 36 FAUS oh ST b1 AT
SATTSHYEIRT ShT STEX ST "STe STel goht" hl STe

Ufefed STRT (TRUTE SATIR 37T ishiT) T Tl ShIaT ST SUEHT 9eT I8
2 fop w1t STk ekl QUi T eIt T feht Bt )

Q@ T 3R IEHT FHM BT AR

T IS, T 7 ST Hea 9 TTiel o6 =T T e forar o1 gohr i
TH 1 o1 ok fobarm, siTfecat 1S (Wed sh) ST SEehl gohT < <l
TH T T foh o1 "Tfekeel ghe shoT T 2

Afer qvft 1T 3 U qE TS A T fof T o) R g = T 81 3e
T 4 & shTH o T HTE AT shT G o 3ok SiTed § Ueh AT fortr sh
T @I | 3T & AT TTeATHIE HIIT|

TH & ST A £ 100 H ST T, 7T TSk 38 T95 H ST 3 L [T]
T o YU e 37a] Z2ohL TSI shl gohT 0 ST ol

T 3T T WL H T UTel| 78 B2 9l q1e | el 81 98 Wi o 7€ g3
T LT T STehT fersi o7¢, Sfeeh 978 I AT HLal & foh— "7 wiram,
TSIET <hT GohT H ST AT ST, SHehT HIH HS ST AT SHehT G O Tedl
@ )

T Ufekedl 3R aTel TSI | "Ueh T | &7 Aot el T8 Tehd 1| T8l &t
SE GHL 1 2T Tffe # A 8] el ATTohT AherdT 8 s uT it sheet
& o 3179 UL T feheT A=l TR Gk €1 718 ST shi 3TAT $6TH shi 3feT
& Sie EiEe T T 2| T HI3 R FT e T ST, B TH-GA 6
T3l 21 2
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(& Part B - Lock Line (33 31u-t &7 & aram o)

IFIIET SR TH S8 A U 6 o forwd' €, Seifer w3 wmw s|
Sied T W AT TRt aEaaTsT SR "IHTSE s o fore S €
e SN SATIeh! Shacd U W o1 ST ad] &, Sifere U sepm 3TT9eh!
ST 3Te-aTe’ S YU SATSITEY 1 SR <dl 81 TATS SATIHT 8: e ST
ERIKI I E IR

( C) — Common Man vs Leader (31TH S{TEHT SHTH #eT)

AT T el 3 we@ P gt 78 © 6 o s et
@S%T‘éﬁ'f W fFa forard 82 9T 319 Tk Common Man (3T 3TTeHT)
SR giCfefaat s @@@WW%W@FLeader (W)W?:Tq:ﬁ
AR Ge foreT =med &2

g, a1 7 95% Wi ok ke’ 1@ & AR SEd &1 o6t o Sft @ €, Stk
5% AT T UT TS T TR &) TE ook (8th STohi AT, SFeh hietTal =it
3R I AT T I o ST T 2| ATSUIT T Al Hlg HATeaT, St
T, shfer a1 frdh g2-s2 weT 7 &, ofeeh L-E-A (Lead, Enthusiastic,
Active) 3T a8 ool T 2 SiT foret it Aemor gt o qaet o Siat 'S
ST & STR 3H 3(qaTd o Il H Tol ST&Ri § 3T L 7 2

& Rty Sramerft; 71 @, U T=Y 3 HE offet % 'LEADER' 3158 &
T&-Teh A& (L-E-A-D-E-R) 3l &8 AT & ATeft 3R foreqa samean 3
HEAR 10 W TE 81 TTeUS 8 UE o ¢ T8 FH HATTeh! 19 2| TeT & Hhetdl
I Fsft' & Haf § 3 T O W A FHTX S AR TSR HT AGE
FHTEH|
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1. L = Lead The Team (33T AT 3T IETEUT SRAA HEAT)

T Tiiet I el & it e GUiara s § Soeht STOHT It i "STT3TT 3T
ASI" Fg, ok I8 T ST eIl IR T I 3T BT qR TeT 8T 3R
Fg— "I A 3mre, & fheteRt Sfiam”

A IEHT (Common Man - FHIW): A4S O 'H%(j%ﬂ?f' 3R
TS G 2l ITehT AHTHRAT Th U "o ST 8 SiT |reret & fof "ot
T i I ek HSATE @Y, AT STST =i o, TRt § < foh 5 et
& 7 " F EHI ST B AT Hell € 3R oftg oht Ale o gt
T&T T8 FaT 81 A it AfderdT (Ethics) I il 0l 8RR gat
3T, U I TAT| IE ST IS T T SIET T 2, Hifdw 7 gHm die i
FAT T SASH TS FATT & AT STETS AT 2| I8eh I TEHT b1 Th
T Y B 7 T T 8o H T T 7, g T, 5 dm
30 & 1" BT Tk "Bl ¥, S 99 AU B} St e ot
AT o TEA | $¢ @1 T sfallq L 12T Bl
Fﬁ%T(Leader-W):T@W%Hﬁwﬁ@qﬁa%’waﬁww
T € foran g for efie at @ S Trar ST €, 39 T W EE A R
EREIE R R AR R I KE I T CI

3T T&T (Leading from the Front): HeTq 319+t I & 8T &1 e 3TAT
AT 8| FTe 98 Wil el 81, Tl ST ST STITH 2, I7 TR
TR IHYAS '$H hIS— T B STE Ueh STcfl-STTaT et UeT Rt 2l
g HITET H Tl Tgel B1c H STRaet B4 SITelT ST Ferd) <18 H aict ohl it
Hirelt e AT safth 81 9 ST @ Toh ST ga T, J8l 3uehl 89 %
STAY # 'geetiohe’ BTN SR T GE 06T H T8TRT ST o | T
Teama, it SHeht A9 S-S STt shifd T et aear |

foreem IweRT (System Loyalty): Geld 3791 39 % o1 TeRrTcHeRar
(Positivity) T T fermer & 5@ 18 oft Sfefadt feem 7 vt ae wh
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FEL SH IS YT § R THUW § TTe W' 81 I8 T & o fowew &
TETY AT T ST ST Tl |1 TeaT ol CHT § STet =T 2
aTTeRtang (Idealism): EET Tga W (Hif=R) i i &1 ot foama 2 |
T TG ST FLeh s ¥l HIHTST HIIT ST e &, S T8 3T S[FE
for forelt wefier @ o 1t 21 ST o1 =fer ST SHeh! ST ghe TR
forTar (i it aig ureetl) Tl 81 S8 ST W a1 a1 =&, ifes SHeht
IEECEs I

"offet At S B T, ST e gedt W 200 Y wiie & AW auft i
Teser (1) TSI qoh TgeT| 3R 391 (1) & 32T TSl & 3T 36 ST
it 2, 1 feaer At woew ™ W & T S

2. E = Enthusiastic (38T 3c0Tg 7R A0M)

TSRS T STEeA Ui SeHTE’ B Uk T gAT AT et forelt o e
Sfter H T ot weh fortor oft Aer T o TRl

3 31EHT (Common Man -W):WW%WW@TWW%
S RIS 3@ IE % el & 1 A 2 et fsft oen
Areet! B G-I o |- W ST 5| 98 Toh aeidT- [T "TRTeRmd s §—
"ot T ¥ faaeRd ©, STOQITE o A 81 TR, AT S5 SR 21" WY hi
APRTcHRAT (Negativity) 3G IeaT ¥ ST 3T TE Tk &, Foree 3aeht
& T ST T 2TST-ag ST BIAT &, a8 T 3T U ST 8| 7Y o 61 5
firte ST Taers 19 ATk St ol ATelt § SEET R’

ST (Leader - He1T): TGS & A €Y o WAL a1 "TeH o' ST [T W
feam & < heft Se1 7 ugan weia SaT ® o offet st s e
BT &, ST S AT ST Sl i Ao ST 8 =S o 8

qTeHTeH =0 (Emotional Control): T&Td o Sfiam & oft ie o11d &,
<ifert a8t oft 7ot S ar e o A ST gErsT T Tan 9%
Toreem ot s it e el SEeh T ot ot ST &Y BT, TS e
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2 ST STTATST shl G&TS EHIIT STTIMETET (Optimistic) 3T S8 BiATE!
SATenferaTE & i Bt )

Sl T TER (Energy Injection): HdT 8 Ut Positive, Energetic 3R
Active TedT 31 T AT 6 SR efie & wE e wthe fE, 6 S
e TR A S & firerth) wdia ar e & fesht R ok i a
ek HifEm &l S0 T [k ST ST Stg STt 21 9 Ul e, sifesh Ud 8¢
1 T T 2

"efiet A T & e, fraehT Tk foRtor oft &SR Hiet T 318 <R It )
I TFEN 37aT AT T NI’ T eieh T, a1 A forelt 3T % 38
cRRECINE RS eI

3. A = Active All Time (FiaR nifarsfierar 3 SuetserET)

Teh TTet o fOIT |9 Ted 911 SIed | 98 99d i 3Ted | a1, afch
THRME' | T 3= ST ?

3T STEHT (Common Man - H:I'TGF): T &7 99% THT SIS ECECITS
'HTAH' < AT 3T § ST 21 I8 TAsTH AT &7 &l b 3TH 1,
forea aete w1 o forett T8 S1Tal o 1T 3% ot frga s s @1 3
o I It S AT &, AT T @R qaet! Tt § f-ehet ST § 37
ST ATERTHET T "Shed" T ZTAdT 8T 8| H R &9 9 af sifaa
fogar 2, W 9Tt €9 @ I8 g0 ST A7 TAT 7S H T 2l

et (Leader - €d17): €d9 & foag ffssharar (Inactivity) 3R T
T G &7 1Y R

afieh STamered (Daily Accountability): HET 2% T fofet W ST & U8l
TEe W AT g Fld (Report) IdT &7 fohe vt g, o
RT3 A1 a1 SR S I R FI FRAAT e SN IHHT el
(Tomorrow) ATST T ol & SHhT SR W BY SI1dT 2| 98 STHaT & foh fomr
wrte o ferama e femr, fod A0 & oreprer 2 B, fosii o S =)
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SUASHAT (Availability): T 379 A & & T BIe-aI¢ T o AT 24
e Teh TS GRaTT ol ol X8 @l gl a8 it off A o forelt arfh ot
TN 1 STGAT &1 HLAT| "EHI I 3STHAT, HS!" AT €T o Tarhl
T 3| I8 GHEATS! 1 IR TG 1M o S 3 361 &0 9IS &
Jare (Instant Problem Solving) T forgm wEar 2|

"efTSt AT AT g3 AT & i Wt ST e 31 1 B U &hd H T 8,
FifeR ol ST & foh wht g3 =gt ot oo o 3t o & @t | Jant 8, W
34 Hfere st T2t forerdtl @St g3 aTt e 9 S 7, R SEar gal
RIEIRIL I

€@ Common Man vs Leader: W&T-8ITH T e f3witg

1. R s e (Responsibility vs Blame Game):

1 foret aIaTd 21 <ifeh i 7ot g0 g i e e ofaT @ 37t 3AuHt
B SIS I T AT 2T 3701 7 o e ST Tget W o AIERi bl < ol
1 37t Tftet T T SaAT =gl BT & foh 918 Ueer we weh SR Gl ol
HTSAT S Thl

2. RERTET 3R B (Crystal Clear Image):

HAIY T "Rl 8" TR ST §— ¥ § SToi S S W =ToerE]
AfeR Wt T =i T W o |ie | foreapet TTSTer St et 31K
% 2l IGehT hT T AT (Saying and Doing) %aﬁagﬁﬁ:ﬁzﬁ%
S ot ek el 21 S 98 SE W foradn 8, 9t 9% fer | ek fewran
2
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3. é\ﬂﬂg‘?ﬁﬁ?&'ﬁ (The Power of Duplication):

HHIY =TT @ foh Tl A ToraifererTd g | SRt v fewmy, St a8
G AC FH H ASH GEHH o1 =1ed] 8| HelT i I8 o1 & 0 18 & [oh—
"Team won't do what you SAY, they will do what you DO." (19 ar
il et Bt ST 31T 32 hEA AT HeATe o, A Fah et it S ST ge
e G ek fa@ma))|

@ Part C - Lock Line @M@%@-@Wﬁ?m
FuAT ¥ 3R o)

T (AT STTeHT) g aietaat s Tarm SR TR % oY FU T
SIS ST TS 1 HIAAT 8, el eI (THTS) TG L hi AT ATHHRT
FoAt ettt st ehTet ST § ST T TR o 3H I ST HIHTsT
ST LT 2| AR 1S ue, forrerd ar @ | fiyeft <fist €1 8, 7€ L-E-
A (Lead, Enthusiastic, Active)EFfQEFqﬁFﬂ'ﬁ 1oy W?@WW
1 AT 'LEADER' 31 QX ATHT 3779 STeAT 10 H UG o 8, 34 3T
Sfert a1 Gforem =T <) o711 21 7 L TR STTueRT Tty seRt offg o
T FHaIcT STHT &, AT ST e 70T 7 o a1 'Joait I &1 © FSraeht
TS GRS | YU SIS 3Tk haw | H &sTal il

(D) — Marketing T 3T@&T "Fe7" (Traditional vs Direct
Selling)

Hehetell sh <iteft 37T el SISt ATk =il e THer & Toh g8 g s
I YT A shT TS Rl TET ARG ST hal &1 22 Teh 3 SATeHT
(T, Sfeha T SRt R et STt ot fofartt ot et s oI
S AL, Wraed formot iR foreliferii & et # e < €, Seifsh uh
fost 3 (EEi0) Tk 32 oftet & Aniext= o SHi @ i 379 TS-u1e
I |1 Yl 3 S H S&e 3T 8
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1. %ok THITE T "Rt Tagr: afafset fammoat = wwr-
HTIATSITA (The Dark World of Celebrity Ads)

YTk SITSTR (Traditional Market) T on1g off T IEehT et FETferdt
% TH W e, sfeeh g3 Al dlerar iR 5 =el’ o &H W forehe ) Tef
ST -Gt ST et e 3

R =t vrerea i i (e @ wer-divam): St w frarwn s g
for w19 e @ FAY Tl T, S ST SHEATS BT A,
srafead a7 & for 38 fagmom @1 v w0 & fa a2 fetem mite,
'VFX' 3R FST I TAECH FT T ST 8| T8 EISA S g et
YT T AT Ll ©, T8 Ga HHT 250 T Al WSH 0T o=l T Al
TN a7 1 Ui 37 =itk & 3 fofe § et € et ot ' %
ST Fedie B 8l a8 wH, 1R ST frawr S el ganett i @
TS T SATIT L T B

@ o wETe S TEET (R #i At i e S T fee a1
FIRER I TS 3139 o T, ToIT herl' Fed 2@ &, 1 9T, T8
AT ShT forgTa e, sifosh "ShEt SR 'STEm Hid o1 =IdT 81 9 et
FHATHR GE T 3 ST 1 8T T A2 I, I AT ST AT o 7
St et T 1 3 rer e ) o et i e
T eeher ST GeT hid 2| IE "I o foTT TS ol STet 33" ST |

TR 3 T AT (R o T ) FE e %
TorgTo ST gTTSIq @1 o, SEIATT A Sl g, e a1 wSw
it 3 e o forgme <t 81 fereeht 3t s S gar 3 faar i e
ARE IGH IS I WIS B i F A S3d 8| AR g o
AT SR "SI T @I o &, STaifeh gehlend § o GHTST ot fcrehar 3fiX
TR hl G A & &
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2RI TfcT

0 e, WIS S hifgrd 1 HET-3f3: ST Tt hedl @ foh "5 I
T IE AA R," I SFHA A fea T 6 =12 o & v srerar 31 s € st o
AT Sfid 8" FEH 813 U Fadl 8, I8 A H H W (CGI)
HHTA BT 8l Hifegsh T & qTohd e, shaet PR R sirriear fierd! &)
31 S Hie 36 4T i TTed @ Sd &, 371 vt forso o 99 4 gorg
7 forett wiig ST 2

2. Traditional vs Direct Selling: "H&T-HehTscT"

IRk SIS (Traditional Marketing) T UG 7T GG & STal ek
(Customer) ST SATET @< AT &, IE 34T & SATQT T BT ST 2
7t 7T ST IEh 10 Qe (3TTehd, e, =R, faehl, g, wd,
"3 AN B 39 Toeed | ot § 4T = % o8 UTeeh qo Uge o
ofter foreifori 1 Tk 9ga ool IS Wt BT 81 THH AR SRS,
T TSIE, o1 AT SR SATRET H GHGR—A Hel STIAT- AT AT feedr
(Commission) STTd & $HF UL FHUSI-ET 89T 37 AT ol 14T
ST & ST AL oh HHH T Bl 8he 3 sieid &l 3 H, SiT AT shoedt §
T30 T ST T, I HHIY 31 Sief ek TgId-agad €100 3T & SITaT 2l -t
TS T 70% BT s TTET HHTS S A sht feriifeart s & 7, Reeer 3@
ICUTE shT ITHAT FITTTST § h1S THT-GT T 2l Tl 3T A H Th o6
et o fore forred Bre @ E

E;Flﬁﬂ'{q;, Direct Selling (Eﬁ'q Eq) gﬁ?ﬂ) Tch ‘i’FIT Wﬂﬁﬁﬁ AR ?TI?TCI;\U?
T & STet UTeh Ga TS Tt o1 ST 21 et b fereforan e &,
1S a1 AfcAfsidt el 21 shuedl Hem A Eei (ST Hel) i <l 2|
€ T70 S v 'S Thari i e fereitfert' 1 ster 7 S 18 &, ot 3
36 U U9 i U Foven o ded Hel TR IHeh! I | et T e o
2| el formo g8 W e, Sfewh w1y W T 21 U e el
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R |t

Anfes o Y 3 Ie ST foh TeT 98 shelel g TEl aIaet T, sk 9
GHTS! 1 TSI o 39 UfaTiéen ST § STTSTE T &1 2

3. Tarawor & 99 (Chain): Tk farsTret 21T T 3eTEv0r

TSN Ed © foh STehl Agd il ShHTS T T100 T A1 3THA H ST J
%ﬁﬁw%:

Sales and
Product
Development

il
Consumers Procurement

Supply Chain
Management Flow

&~ Logistics Suppliers

Manufacturing
a 4

o —
3 =
r‘ 3 o
M ' = . '
S

A. ZTEIHE o (A, TEIER SR |iE J9 10 AT hl I EEw
)

At (39): AT + HATHT = Z30)

feafsrdt farsmom: ATk -ATReRTd 31T, 230 o T (319 €100 | T T30 e
T R)|

Tsie 3R foreifeare: 220 @ Ty

TR 220 < T

TTeeh (-r/efeeka/fraem): 38 fire 2100 1 @

Warehouse
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ST 7w T 270 Sheret SHAT T T feu difes formoe s aret & ae
SIEE CAS A

B. STEREE AT A9 (FET 3R e et &1 faw):

ARIhaTaT (Fh9T): T30 (JeF FaTfere] 3R Jgal aidl 8)

SR Tfcl foen: St €100 31 € 9 Sl 8, R o o €70 i
ek et 2

forero. shoet et &— e, que o, forersht 3t |ie it s, g
“Teareh ST, T A 270 T foret €1 o1 el &7, Afeen 7 | | ate al”
TSI T 3 T A et R S B R TET o, AfeR et 3
3t Elerl ¥ U T T el i urguee ferst

L] zeafeeres wer: "1 ugiEt o | 1 3iET

Teh T B &1 IS e 9 HY 7R Hea) ST & 5 A 5000 ST I
I SRS A TSR & AT 2

TS I o ITET o 'WETARHT W (Traditional Market) 3T fUset 20 @Tet
Y L THER ATEF ATl 36 IHM HT ATIF W3 S' 9gd I 81 7 9,
37 I ot i off ST 3o st forewr & we & Wi 20 T & STt
TS I T T&T | Te ot 7t o ort oft st oft, a1 &3 ft o are e
HI S 93 ST, § 20 WS ¥ SR THER AT T, 3 T FS
T Hes ATfeq|" 3 St F@T &1 Sarel fear— "wrg w1, e 4
foram, 8% 9 foru, feremar srerer) <2 o g Y, o & g 2 T =
Y 2T 36 o STEETE g3 foh IEehT 20 |t Al TR 1 hiHa T
oftl i 3T Hea ot ST 93 AT et ofi et % afafsrdist o simer s
T 1l

FET HETT + Tk U< AT hl T AT S SRR AT | HHH ST &
Toram wiT 3 I AT 19 ST 3Tfeha, fraer 3t weig =t ot feamam
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T I IE FS AR SIS oo HTY, AN &8 Y, Ao Tl 379 I oftet
o Tors o ger 1@ AL |t % 31 dek G skl qrgere Sa-1 foreet 8
T3 for 30 g w73 A i Taedt A ol

Uk fo 7w 3 2 for EEia o o1 3 | Ush ofeit A SR et 2l
IS ST ST T ST 3T T, Iq TBT— "WTE I, T ST |1 HAT 9,
T ST U SET A AT <, R g o 36 g e

AT T TERTER el A 9, et 20 Tt & 7ot e i FATS
§ 38 T 3T R @ o s w3 i Ee  ster It of #Y u
T TS T HeTe T I T T S0 B H Tt foram, S o1e et ST A
TR I | o 37 T R

@ Part D - Lock Line G@'Hﬁ?\ﬂ?ﬁﬁ‘ﬁgﬁ)

Ty, 1feha 3T et & T o1t oft I Heredt faarl & faw arferar
ST T2 § S el TSR S 313 SRt St 9 18 8| wiford Ui, ueh
T TSt o forsT o wrer forersht 39 TorsiTom o sfofe sht AU | el sh
STHIY ST T&T 21 TSI 3T 44Tl T E—a8 TRl 21! 376 STTIeh! TT
BIATE! BT AT & o AT I HETeAT IR SR ST fomae e aredt &
TSaIE SIE % ToTT T &, AT TOHT HEd shl SHHTS & ST 'SET A ol aftel
FTAT TR AT 'Sl oh1 Toh TS ST HoeT ST <HATe ST ©: SIS 3T
A" (Customer) TR AT © AT STSTR 3T IIE9TE’ (Leader) SeRT TSt
EZCIN

(E) — "BEAUTY" Concept T WgT-famm

AT 2l IE ierel! Froit 3 G fordTel sh1 Hert shiferahTd, 3T STt drett
HI TG e 2 T U et SR U gl qifeh &edl STd hed
%%WW@WﬁW@Wﬂ I (Fresher) 39 et
firgt o T 2 8, 58 o7 2 & ot Wi | T gre S, o IS
faifea AT ol veett G SH g e <7 U I Aeaeht 3| %
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I 36 "BEAUTY" ®IHc! % 36k G o hal-wal H 3R Iqh! gerear
o TS T AT BT A€ Foh B8 31aR e 8, Aok Tk T T
T & SIFETeT S T 0 foer i 2

1. B = Briefing Phase (ﬁﬁ'ﬂT a'z_u'[): "31T%ﬁ'-3T%£ﬁ AL,
Tt AT ot Fa

forelt +ft 7T Gt 1 wo et 36 TSR o SR | T[SAT &1 usaT 2l o
TR SR % SIS o & IaT o6 & & S forT Joies® Sohe
HTEE T GTAA ! TMTeral o A @S &l STl

AT T O e’ RAte: g6 AT ST T Uh-Th SRk 9
ST BT =TTET) IHehT SIS STHI | fohet Tett &, S6eht @M (3fem)
T & TN IEHRT Tosi (Ffarsr) oI 81 SR SIS 8 W, 37feka A frawr
ST 3RTS ST SHTH STTI TR ST 7R U o fof "7, & shafrt o Tl
T T & St 8, TRERT T TR 22", R 310k q16 36 qd el
I TS, WfEfhehe ST qert o1 o T 7, A1 el SATTR T R
STIEhT T T &

M, Miede iR Afefthehe & Tgael’: STTIeh! HU-l T T U LT BT
TS S ST H ' H Fhelal LT 1| Th-Ueh TS oh1 UHT o8] Tohe
2 o5 311a SEehY et arehd ST ek S St off 7 ST qTY) ot % are
- TRRT 3N FSHRHA AleNhohed &, a8 ok 1SO HT-eht TX e
T—3Eeh 3T e ATciST Bl foh AIH AT SATIehT JfEraT SR Hifhed
L T A B WA ST AT T HH Al

STCIST 3T TRHTY] &7 B BT <A o1 J1 &1 SATh! Hoherdl ohl al el
HEcRNC I EIkarpici ke S Rerisake SR U ERC IR R U RSIEE T
(Howledge)%mwwﬁa@ﬁaﬁwaﬁmﬁ,ﬁ
HTTEhT AT | Al BITE! Tk ST AT AT & T8 Freht Jedt o<t
Trsiee +ft STToeRT 7{1E &1 ST 2
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2. E = Excitement Phase (QEFH'IEZﬁZ‘ 1?h_v'f): "SII9T hT I 3T
BT T BleATa! e

el RIS FA1 AT el I 39 fowen sht =rehreier S TR o S1g
AT 7, 1 39 @ 100 ferft W I e 1 SR 7t wh e e
STer AT &, AT I-T Uk hiEr i 37eff 33

10 fem o1 A fT-adteTr hTet: TU TR 3 37eT IE NI aTelT UFaTsehg,
TAl-Tret ST S 2T |OT A T W' s o1 S T 10 fedti =1
B HEH™ 21T 81 SRS 10 Mee {0 38 gt fawm, wdt 2 s st
TR (Action) sl S T& firedt, ot org S & N33 3 31 UL Sum
ST i o T & ST g5 TR T ARl 85 et sht 3|

STIRT 1 'sieh sietq’ § sedl: 36 10 a7 % fosTel! aTet e i qid Action
(BIeE Teh) H e ATET 21 SIreT H TH JTel S § €It 9T SI3hL hael
U o Yo < Y o HT el el Sterd; foree fHeprerent feretf=retrd gu
T AR o TaTs! @@ & Ued gl

HIR THETSEHE T 'SATCHETT TTSET: ST BT SIgd 1= a1 &, T 'Over
Excitement' ¥ SHM 39T 37ehcd bl &1 =R 9T 2T 2| 3T/aX THATESHS
ST SIT SFEL & AT G & UH Z&AT & S8 ol shi<l| B ST T
i o T, AAfehT fGumT =6t g0 9% il ai® 3T WL T& Decision
() ST TR

g1 T 1 & Tl oo S 8 A1 STt s e st i e
T oid B, 3AT9eh STE-UTE o HR@ R ST TSI AT "0 AT e
mwﬁwaﬂmé%‘{WWI d YR Demotivate T &
T STTHT o1 SR ST S o TR BT o el T 316 3T ISiTel STeitl 31
eIl "SI, TH ST ST B, A Wl T S| S SR e $i
ST ST 3BT BT b A ST & 31T ety 2
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3. A = Activity Phase (Qﬁlf%ﬁﬁﬁ): "R Y THTAATE ehT AT
a-rq-%n

Fare AR H e ST afert e & ox & Sir-nfids 72t e, wefim
TETHRL S AT AT 21 59 T | & oI 1 2 AT STt -
T &

foree (List) &1 waT-3ier: 3T+t ge i hem & foreht 5 et & foree g
Teett, STRat 31t werd 1t vt 21 forr foree o fiee & Frepemr e
2 2 S form eRrm Siie for gom % o0t % 75 wre Frepe ST AToehy
foree foreet oieft, =<t ST TTedl BT, SATTeRT ATHTST 3T &1 372 S 3T
=l

gfeaes R W (Invitation & Plan) T St St fotee AT & @g
ST ol T 3R M Tlieh & 318 AT 3R 3= Wl femmT—
IE SATTHT TS 1 T S AT BT =118 5 e T 7@ foam,
39 & TwEtT SO 379 FUHT o |1l TERT il

Active gﬁsmam?«ﬁaﬁ{mﬁnm sﬁﬁﬁﬁ'ﬁﬁ Active BH T Aqds
7E has e ¢ f3h o fords seTewTy 7 o Hifeave fae ve @ Ear hife
 foelt o W deeht FTehT of 1 71 TfRed B ol Haeid © foh 3179 TSI
FHA Y FHA 5 T AT o 7 fRe TS R E, 10 I 3913 FL @ & A
YA 3 1 Bt Tl T 1@ ) 3R 3 T R @, o1 ford erew ar
R

4. U = Understanding / Unhappy Phase (mgm‘&amup Erip)
AT T HTAT )

FE € ST AT G STET 90% Freel RIetrgt 3N eIk AT e
BIGHL I I AT ST &, S ATHT S 10% HIATE Herst et @t &
SITET o GEL T 70T A1 | | &St L g
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Upline & 3TTUhT 'SI@TEl’ H (Understanding): o T i & S oft 3
e 91 I off TTAfaRrT i, ST Report 39 Tfaed 3R Tohed 3TIATS
AT sgd S 81 F1? ATk ST Wl @ TR a1 it 31 alieht
T o @1 Update 81 §oh 31 3119 70t HiaT o ahie fererent Gg 1
T "FAITSIT T ST ST Eeh|

BIAl-3TT (Follow-up) 3T gL T fe@mr at fad 10% or 81 3@t
TATS S 39T A1 BIeAl-3TT H T 2| 3R I8 Tl qo AT & S qoh |
FTAT SIET AT ¥ ATk forstT o a1 &1 1 forer o, 2 Ot a1 i SmeRt ST
IF 3G 7T 3L | sf=T 3T 1S T & elaT—aT ol gt a1 fkt mar-af|
Unhappy Phase T qeiaet: ﬂﬁmﬂqﬁ@'@ﬁ,wal?ﬁﬁ@aﬁ
foream i ‘H?[ﬁl"‘l?ﬁ (Understanding Phase) %%Qé’qﬂﬁ%, qar T
Ukl Unhappy Phase %Wwﬁﬁﬂml

TSI T " gaT STA': SR Ut § T TGAHTST TINT ZohATH I TR
HE T SLATSIT &g S, ST 3Tk JUAT 1 WHTH HSTH IS ATE TG,
Y I8 W "TohEl QUa’ & fog 7€, sfesh 310 @Her it st fie™ &
Wam%%lsﬁ%ﬁwﬁaré%,a%mqeﬁm% Process sl a1 g
@ ST Fatd ST T TE 2l TH TEHUHL FHHET1 & |

5. T = Training Phase (ST WeT): "HIGHT &€, A7 AHEAT hraaTat
T T A"

ST TR Seare ok fore S € Siefis & S8 ged g€ 3EE o fo foss
T HEWT AT 7 gU 7St o forg Sfeeien

S & ardeR il Foaar Sttt & 2R 6 | sTueht s ue e
fewor i o e =1 7t st fefidt, st 3 of ve-fora 8 o wreiq.
! T YHRI 5 ST 9 fof "8 At v & € W St g 2R E e
T s  foh 371 foret & +ft dig Terd 81—=ITe 98 39 H STTOH e
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T Al H ST HH| BIT et WY SATTeRT FA ST 7 TS 707 e wehar
2l

Life Time Learning (3Tsfte feremeff): 5o fosma o smuepr femmt &t am
O T o 9 fireTd ) ToberdT his Ueh o o1 Wi 7€ 8, fce U ora
AT & 51k fI Life Time (Sarit) diemT wgdt 81 g o &t bierer,
T AHRA e, T foharel TR g et Reafer & wia| it e, aet feskm
3RS feakm, aEt sfoer @)

6. Y = Yielding Phase (TRUTTH 3R STUSYM T WET-WeA): ""TTAT
HERT BIZAT, AT TIAT ERT gren”

IE 92 Bl & SR U "Rk § ot I fO mamelt o1 S 8T 8,
STET TA o HIS ek 3Tk Sioh Soid ol IQTd & 3T FTeAl shl qu&T shi
HE AR e bl I Bl 2

FULZ AT AR 2: Yielding Phase T €T H & G3 &l & €ohs
Update FTAT| €, SRIWS AT 13T S o o1& ST IATIH HI=HT [ TR
o "a7er A1 H TR S, A AT 6T I § HATThT Iee! et 30 & 713

e ST TSI ST b1 'HAH' Hefeh: Nokia Ueh {0 HIegel shi g
T GET 9T, T 36 UgTES 3TN deaid 99 o fewre § Ge &l 30 e
o, @t TSR 3 3O ATt H %k f$3m Rajesh Khanna 39 SR & Y& o,
T SEAd AT SR TR o fedTe & 3192 7 B o 0T of THATHT
SFERT | @ T

SATHATY STeel 37 UGIES T 'farsiaT TST: Amitabh Bachchan ST 3 8T 3,
TS qeheile TR SR ol T o Tewmer & Ge i TTeT 3R T foma,
BFﬁ'%IE 80 Y 37 H ff I ISR o Gel¥ 7T faar 21 Android Phone &
HEM GE AT IS’ IS HLAT 8, SHITTT TS AT 6 BT SHM 2hl Bt
T T STTE ST BT B
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ToRET <61 STaTRTelT: S ok T fohdT et shi JUefl o foTd shierren
(Pesticide) 37T IThT TREET G o AT @TE S T BT AASTHES LT
2, 99 & 3eh! IO A o feHTT | HenTreneh R Sforehet SRl i
e U 9t aeh) Ej;c{ﬁ Updating e o @, auft STt 37 STt
‘aﬂﬁGrowthgﬁ?ilTé@Tﬁl

U hl HAT-ST4: W@ﬁ%ﬂﬁ,?&ﬂx’:ﬁ? @ﬁ'ﬁ?ﬁ'm(mocess)@
B ST, T 37T HTHATS ol et et shied 3T ST o ATEH o &
TSk It T foheft TSIT <Al dXE Enjoy ahtd STTa|

FaA BT AT "FHH % FoeTel I Tal, Bl i [T 38 FH arel gt
F W B A"l

@ TR T "ThIATE! ATESHE" (The Killer Principles)

T T ATIRT T T A e € S ot oft fitee S am Rl S IR
ST

HO WHTST o SEA! God ' Sl T8 Tohel ATrs i S a1 sTeam
TE 7, TE U GE AT oS § AR R @ 30 I WA 5 o) e fa
ST ST BT AU JT ST 79T AT ol 3T9AT et 719 foram, sa g 9
el T ESTHT HT9eh S hT AT 9 )

AESHT (Mindset) T STE: Hoherd 90% HTESHE 3R fods 10% farct
(FR) 31 ISR H AT 319 T AIIS ISR, Mierat 3, Al et e
SHET HSTSl Mindset 36 =g sl |1 SHT <Ml

S U 33 T T =AAT-TohLaT BT T AT ST & foh UL ATed o STIehT
ST TR o | [T 7, I8 Th-Ueh ST 6l scish HIohe H HIHd TS SITY
A T8 T 8 U 33 AT T A3 82 a7 IS oh STTHIS S 81T
1T 39 & IS o AN o N § ST 2 S g AT et § 5o
T2 T Y12 ST T & ST hiHd T B!
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ATRTAT sl "heh el BIsl U HITUT: IT AT STTIhT U Tehgard G i 1sh
o S TS LI &1 A1) F ST ATHTHT T STEL SATThT Tl H AT =1 8
IThT STl T el o food § STal 3T 3194 2ie O firg St As @l

TSl ¥ SETST: AU e *hl G H PUTSAT | SHT HIAT AL, =T
e ST I STE 37Tl o |1 ®El— "I Am A Networker"|

(® wer-witeh FTET (The Ultimate Death-Bed Reality)

TG S o1 Yo ohl ShIT ST AT foh SITSTR § Heah oTed BT, 3Afehd 31T
fecrar St T it foferft gt ot et st 3¢ et arfer fereft St s
e ST B Feh| AT SR AT 36 "BEAUTY " Hi-HwE 3l 30 G
o |1 foretrsht ot forarm, o1 1Y Te S8 'Hee o ETe sl g o &1 &
TE o AN Hd T a1 S At W ogs w6 ae
frehetaTd €, 3R e ol ST g U TS sIeht g oht tfei o 7ot =men
BIE AT &1 76T HHAT ATIhT T © Toh TR 6T 30 Fg-aahdt a1eft fig &
I ST & ST Shelol e IR < IS Il 2, AT 39 'fetiym =1 faedn
T 2 FSehY Uk 2'Te W ISR o1 & sdel SITdT 8| STSTR 3T 9T af 70T
FT T 78 @ 31 dl = AL ofig AiTd W@ a1 srerae afedT i
TsqeTs fersTent 31T |ra difea i il 1 2ifam err Tl

( F) — "The Visionary Blueprint" (@mata fmior =1 aifaw
q)

TOHEAT T T8 Bl N Tkt foares Fft 8 Part FI T U2 wfiet gawm
T ST SheT & Toh 2aTeh Heh <™ 2hl I3 H shed TeH aTell & s feh AT dl
Toh "HSIEU ohl T8 37Tl i (TSt T =(E Tl o efrere # ot it fferft
Tordt 37 o Tu o ToTu Firelt T genat &, 31 U WRee il e 39 3T
ATt HET Hedd o S H A ehell & forerehl e o 377t @10 g 3ik
e T T TET B ST HIe R BleATel IR 70 ST Bl =g S o
fTT Part F % 37 o ATl o1 319+ T H a1g ATt G o shal-shel
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HI STt Bl o T qo SATAT BTl 78 Faeh ford el I1 A1 ST 3aT
T &, 7€ STUEhT | gt Y T R ST ¥ 3@ # fiem s R

1. T G&AT-01: "'5 Years Growth Chart" (Wﬁ"@l‘ 319t qh &1
AT TE)

g & wt, stfreha AT fedsr S 95% I g@feTT q1ey T, AR
I ST @ ST 8 TR of "Uai-Ta” SR o 3 @i Yiidshe ged g
3 39 forste 8 31rd ar €, Afer et 90 fert 3 offaw & qw drg 3a & :ifR
I AT & ToF 718 #1g wifedt # foae a1 stedia 1 g e 31
N 1 TAT H W T2 €, STelfeh 78 Teh et T St it A1 el
w2

1st Year (H@ 3T 0T S8 1 'SAH-90T H1eT): I DTl STeht
Hefrt, TT9eh st 3R 319 SR sh gerd oIt qhier 21 36 |rel SAT9hT
TETd 100% BT ST ST AT 10% I1 368 off | 3T 79 T AT
ST O U, 3ATTeh FYASR STTIhT ASTTeh ISTWT, 3T TRaTet A 8T I8 a1
TG o6 fore e T & |ue etq o T 82"

foreqa srert (it ate 1 aeT-TmeER): < 3 U e YRR 5 Wi
g T STTaT 21 forem 38 912 @ @ S H ST 81 98t 9T st STrar
2, Toram Tt I+t 3T 7, TR ST &, TR STHIA o SR U5 s o SRIeT
ot =T T ST U AT AT 7, ToRET bt HeTd ST &l ST 8, 0
STHIA SISR 3T o fardt 81 et A =i |t o U g TS ST ) W
et 39 foRd™ TR S &, 3 "IN FEd 8, hed & o " I H I S
T2, % T " Al gterat |1t I Y, 98 S STEe S
TSR T feherdT € 3T 0T 6 BT o ¥ 90 61T ST &1 ST 2 3T
TaTe ¥ © o o7 o ate fad 6 gt § s € 9 e 4 @t
STHIA o it 37U ST i1 ATl T TaT o1 foh SaT 90 hie o1 ©THTST @l
&1, AT TS Wl T 38 T o Heh| 32eTeh HToh [T shT T8l |t HATTehT et
SIS TSTEd L T U 2
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ISTELT: Y Teh BN s=dll ST FelT Hgar §, 41 o8 €t IR KT 2, 36
g2 foeid €, T a8 331 & Bied 99 € g Wret Ikt e i
IS T U 2| 38 AT ATThT FHATS "Torarehl’ | B, Aok SATTeRT ool
R ST g

2nd Year (WW@T@WWWWW): TS IATYhT WeTd
80% T8 STt 3 AT TG 30% qoh Uga S| 37 19 I8
Afeher 3T fecrwr S s - el g

ISR AT S1eh 96T & & W Toh T TRT-ohH SISTet TS hi G
WIRAT| [EATA H e AT G qTha T ST TR &, Fefeh! T el
& ofT ST 8, BHS o A ©, W ST TH-H-A T ardll R ei-ei
Tk T2 B ST 81 Ueh SR S7el TSN €213 &l ST, T eefehT T JTedl ol
oft ST e F3oh ST BT W T HihT fiIerdT 81 38 TTet ATqehT A0t
T ENTCTT E1GHT 21, R g e sh &Ter qehgeRt 33T 2l

3rd Year (HQc 3T GTHTISI U&= T §1cT): F8T § Tehi I GCHTHT
HTYERT 31T & T SH <1 IE HLd &l 36 T HATThT HETd 50% 3R
HHEHAT 50% o SIS 3T STt 81 3Tl ATk B o AT @, shedli ah
Thet 6 7R SR AT T 39 foreie & 3 & freher et 31 o et
T ST el SATTRT SERL TEAT & T o, TS =TS T TR ThohL
T E5SIG W BT QTG 379 SATThT Hed I FHHTS o qLIS] ST &l
TH L

4th Year (%! TR ST TSTET &clsl T ATA): 3 G691 T qLE TTe
oI B AT HeAd b 20% T STt 31T et 80% T ug= e
3T 31T 3Tkt ShTH T ot T2, STTIEhT TS B8 "aITsT SIEft &7 (ferarh, firam,
TIET) He hag L el 81 319 3T Ush ol & Haei 37T Ot wemefi s
Toh | TS AN AT T it ST AT ATTHETEA b B! il
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5th Year (STaRTIEd TR T TSI 1 A1) &1 SATTEhT HEd 0% &
5% BRfY 37T 3TmET 100% & ot S (Unlimited) B 39 Tk Telt
ST UTSIATS foraT & 2 fow stueht o119 areft 100 aret i et a%
T foRet S <Rt T foT &k TR T I 9% |1l & ST 3119 Sh1H $H(elT
HTA & FT(h SATIRT ST AT 8, SATIT TeT 3 STTIeRT T 2

2. TW H@E&AT-02: "Core Values" (AHETAT Sl HIATET 3R 37
i)

fom forgial & asperar et & @ S fomr el fia o @t fopa T g
TATET AT forAT sieh 3T 300 T T T St Bt Tk U2 et 6 T 5 1
IS ST =N o1 T U BT &

ATERY (Integrity): H=Y SRy S @ fermT %@FT%EFW
Teh S AT SIS 3 Hehd &, T ATHIST TST 81 oL Hehd|

foreqa srert (Tt et 3R et uS): U SR wek TSt 3 =won S
3G US4 o & =1 T T [Tl FeTel Wil ST 37T & AT i
T oh e H IOH T ATl "I gH STeHT B dTieh gofe 36 g8 | Wi
TSR Hefeh! RIS ST Fefe STeT TSfT A <@, A1 hgTel 4 2hl S8 T
H sfrersl il off| STt & T2 Flifeh B AR 3 |ie— "qU el df g4
STORTT &Y, S # STehcl 7o U T qlel I ST &, AT foreft a6t ot et
i = foRedt <t get AT ¥ R % T st a-uTE R feEm o
T TR AT I § SHHQHT & €, ar oT1ueht forsrig ot 39 urt i
HSTEN ST Tha a1 FEGT W 3EH qveha’ Fel gl $HHET € 97 7 (M9
2SI T Rl SiTgeRt Tt Bl

U (Commitment): ST deh AT Sfid 1 3ieT 7 M 4o S, a« ae
A SIS HEI-TT 21 GHUT T Hdoas g 3791 IS & gfd 3ted
TEHT, =T BT feme oft foradia =/t =1 =)

& o7t Teefierar (Patience):
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IATEN: S T Tefarelt wiee st s=a 9a1 i o fore g =t 9 1 |
TEAT TS 8| AT g1 h1 <t HIEATST T §ohgl itk Ueh W H areell UaT
T T Hhd| FA HT ST G BT 2| S8 &, T AT ST A1 1
i 3 WITH ST ok ST Rl AT e, A1 e smft et 37rmm| festarer 31
T e T TR & JTYehT 'SIIWE SHTWT| S o Hetel 2197 0 1Y et
ST T, Sfeh T FHTd g THOTH T AT LT 2

T T STETH-TEH (Respect): 3799 ITATS T T 3 SSTATE
1 @R TE forsma U wfaeafd (Echo) T 008 *—SiT 3119 YTl & s
ot Srerd 21, St SieeRt STTaT 31 TTeft 31T at et firert, Sesia ant
Al ST T goeia fHerfll T & 9% fig & e i &1 75a @er
RIS

3T "EAT (Continuous Learning): for& o stmae digm s fopam, 3eht
fa sTTueRT 9o YTE| U et SR U B (Student) ST AT 81 TE
qoheTeh, T qiich 3T 75 T &1 STUeh! ST9R | oo T 91f<h Yo et
H

3. T GEAT-03: "The 4-F Formula" (Hieg At 1@t S 31X
LEEEATING))

HSTL, A4 'F' a1 AT & S Orarer o feeft shroparmelt ahl off SiTet Uehgeht aTet
i A1d 2:

F1 — Field Mentality (F1eg Shi ATHRRISRAT): "STET &H o hETAT
IR 7A &Y, Fiee & TR Frewrt s

T (AT o e 1 ) T oI’ & g &1 3iet ot @ gite &
Hieet # I 7| firg 31 e 9eT 3311 3R qATf = &1 ger-sel a8
Al sht qTE STHIA FLadr SR HTS WaT| 98 ST 81 3T SR STh A=
S STl Ueh o 38 SATHHTE hl SHemsdi § Ueh fowmet firg sl seat =l
=R g I @ I8 A A () § BT T8 A 82" A A F—
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"o et T TSI g 7, B A1 S R T ool Arelt afte €, g et
Tt Tl ST Fhd|" AfRT 37 T T AT fhatd T Te=, U e SR E
UG HEHSIT ST AT T AT DIGHT STTAHT =N {ZaT| edeh HTehfer i
fiee’ 98 ATHUH 8 W&l S o o1g 3ATIeh! AT ATl =rewme areft
STTA T UAT IeAdT 8| TEl & | I3 ATHT=T el od|

F2 — Follow-through (frd: ®ien-31a &, Trer Ushgent fITer ek
)

T fereft <t SiTgfT ek S8 36 BT W BT T <A1 e, sifeeh 38k
TUAT T TS AT 31 3T 7T &S T ThA SHH o foTT 3HF a1 |13 6t
TE TS T&T1 &1 STEAT "BIel-3f 81 I g foaim, I8eh |l Wl o ST
ST SHHT TRl STRT TS AT TThT Afereh e 21

F3 — Financial Freedom (3TT{eieR SATwTet wﬁwmﬁa:

T (TTedA! ST ST 3hT UTgIeTSA): 3l a1%d o, WTect! {1 51 3T 58
qTeRdaT AT, I8 UST TBTS ¥ STed] YT-9ThT ) ATdT 3T 98 HATAT ot
FEET— ST ST At S 2, R o O oTgere forst Sme s 3|
ST T| 3 W T ST o 16 SATET 04 o 37K qreclt T M| Afehe a1
T TS STel ITSTATS S TS, T TTscdl STeT GY T&T BT T, @1 T&T Bral o
T EH TET BT AT, T A Tl WieAd & 6T 38k 5L SATAT AT 2ok HTehieT
gl 9 T89aTeT 21 Financial Freedom 3T Aaesl 3—ag feafa sref o
3T foTT ST LT &, 3719 94 o fore 2|

F4 — Focus (a@:raﬁa:agﬁaﬁ?ﬁmﬁﬁ Gﬁ"@):

TSI H BT HIG O SATIRT ‘31 WEl H Sofel' il dTed et et aiferd T
T TATST T HIHE TSR T qLE HTHT SR T BT | BIohd h1 AT
T Bhet 3Tt =il BT AT SHeHT dTfeh 3T T Sedie =it (A9 farsm)
1 2l e Feh|
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€ " srach wiex & Eremd afa
TS o foTT Ueh ShgaT oifohl 3T SidT |

S U FFER el 3 O T AT | dl Awehl AT 8 AfeR S7E | wry oA
TERT 3T 8, 3T Y Tk ATGR AT T TE Al 3T § ATl e 38 W A
TS | TSR AT & O STt I8 Teh '3TSIT Y1’ ST &, I8 &1 I8 Part F
HTIERT TTS-TTEHT T ST T STaT|

8 TS 33 AT T - S¥oh T I T Q! FHaTd  SATIhT I
IE I A IRR T 8, 30 AT, SmeTsi 37 ST Al =Te g
¥ o I T GeT3 Hd| 38 hieg it wEl H of S| 3R IS SATh sl
T EHAT R, T ATE AT 31eh it fod 39 ' srerafar st et ugerm,
IEEhT AT § SATTR! I Tt R oft T gE! SR A A AR
A qF &l LT, IR Aed a7 LT 2
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FEATT 15
qHEAT & 11 HGT-HF

(Success Tips — 11 Mantras of Success)

I TS QT STeamy 34 Forsier o Gi=IT ofT, T STEAT™ 15 36 Gl & ST bl
T ‘SRS St 81 SIS U SSTRI-STEl AT 3L @ & &, S Fhad
2 o eme oft Seafh & oft, W euTd forend @ offl" AfT T A aE R
o Irei sharet "enr foram o, 1 11 w3t bt foram =1t o) weh T efter ST
2 foh IwetdT IS T el © S forelt it et o otemesh R ST, sfesh
T2 3 11 Ui, TTaqTcHs IR geiien fagial 1 98 ver-gm g s
fopett oft SaT it fopemra sht ThiX siaet shT dTehd LT 2

‘ Success Tips — 11 Mantras of Success T R? (Combined
Definition)

Success Tips — 11 Mantras of Success 3 11 gAY, WTEATHS R
ST ST & < et i sive @3, aremr aT et e
% T TR R Teigd T A H WS L Tohd 2| A B g6 AheTdT hl
% T 3 e g o § o g i el o wEh gfaRid A
[ENIEIREREEEI

[P TOETAT <hl TRl SR JTHeh TRYTNTS:

THATAT T Skill (§0) & T AT 8T AT a1 8¢ Tt & i1 Th
TS AR TS ST Bl

Therdr fah Knowledge () & el STTell—3TR UHT BraT af Argsidt s
o B 1T BT ATSSI N ST T B H1fereh 2l
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ghadr R Fed & off 78 STTd—at T SiTel # g SaTeT 9ET aee
AT T TS THETEH 92 =TT shl e O 13T Bl

[P TETAT T JTEEt ST WET-a:
AT Ueh "shitehed [T <l TE ©, ST el forewhieeh uftomy <t & Ster—
Emotion, Motivation, Education, Passion, Patience, Direction, Focus,

Fear Management, Sacrifice, Belief 3T Persistence—3 FT&ET ded Teh
qTe firereRt Uk TR STgoTd & 31k it S L 8

S 11 AT o1 TR S AT SET:

HAThT HI=l 2T AT AT, AL ST BT ST feh gt oht hrg oft =r
T STYUT HATIRT et 7 Tkl

T SATCHfATE i fErTera it TNfeat Sar gaT e e o gt & 5t
T T TR DI T |

19 i o ool U ST T G@-¢aaht SITEt [HehTeTT ST 3 AT THER
TATH ST T

SAT9RT T THT Never Give Up' (il T 81 AT aTett) AfHekar <1 foh
31T Tl Tk T Teh ol o [hISH SATTeh AT o AT = g1 Y|

T 11 6 fetet Tt Strong Success Personality TIR L B SRR
e a7 foret off = § S g 37 537 B AU B AiE H S AT |,
I8 7 ol 39 fose | feehdT &, sfces Ush U foemet atsa et sidn
& forer g wfeli 7ok a1 Tt 2

(% 11 Mantras of Success (Overview —F@F-lTEFI%)

¥ 11 T THTAAT hl 36 S €T o AT TeoR & T T ATt & W T
TorT 31T ATl o FRTER 1 et 781 @ wehal:

1. Live for Emotion (TaHTcH: JSTd - FTH L T & 'Fl')
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Motivation (3Tfaieh T - Tglﬁﬁ gY frma aa )
Education (ﬁl’iﬂ?ﬂﬁ - Update Yourself, Listener, Knowledge,
Speaking Skill)

Passion (ST - @@Eﬁ?ﬁ WGﬁWﬁ?ﬁﬁW%)
Patience (éa‘ - Ej&ﬁm@‘ﬂﬁﬁﬁ?ﬂmm)

Direction (&t fa=m - T =1 Arteg 3R fet g gdT1q)
Single Mind Approach (ThTIT - &t e 3 o =1 )
Fear of Failure (8 T T 311 30 W %dg UM sl el
Sacrifice (<ITT - SIS Waﬁaﬁiw%w%%@

. Belief (31¢2 foraTd - & sl hifeifeRId 3 GaT & Hac W)
1.

Never Give Up (He H T deh S T Sfal deh S ST9eh! Terd
EEEE 1Y)

P ¥ 11 5 STT-3THT 519 2l &, ¥ T w1t | o a1 At g S
TRt A eAdT o1 STEUS T ST B

‘ 1. 9 HE&AT-01: Live for Emotion (Emotion o ToTg SfiT)

Live for Emotion:

THhHT T, WS I g4 el Haois 9% & foh a1 7ot gere ot #id
e il e g E2" A1 sl Aet H Hies hl et o el g H i
S T 87 IR AR Srael ok T 7, A Agd Fedt ¥ A <l
'Live for Emotion' T Haelsl 8379+ hTH hl U1 WTaTl il 7 &
STeT SAT| FE 3Tk TR AT o8 HEhT &1 Wehl & S8 70 sl & et
@, FT9eh TUaT sht e el g8 shHlSt 1 ehell & S/ Seht SATqeht heisTt
T TR, AT I8 HTHTISISh STTHT & TehdT & [STEehT sigett 19! fZar &
T, sifceh STuHT ST SHrTet & o Rl
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T Emotion Fﬂ?ﬁ‘%?

Emotion Purpose AT 2 qT IR 98 AL RN AT & S AT REH
foreaE & T AR e fehTeTaT & 7R T ol = & Ei e aaT

Emotion Energyé?ﬂ%: GIHQ'I'{CTT‘:E\CT?‘I'{% %wagéw%,mm
3 3d & 3R feumT SfrgeRt shear © fo "oter 3T 7, a9 ST1ueh STt
TR <R ST TRET Y 3hfd sTruent iR & et o It 8

feshTal (Longevity): ferT gHIRI % foharm T shrt et "Hsigdl' 8 AR gHITA
o |1 ToFAT T T "gelTea (ST) 21 ASTGL WA B T ST LT & A
ST 9k ST ©, 9 39T6d i JTal & Uet STHTed T@aT & 3T et et
Tl

gehlehd chl ThgTHT (SYRY HTSHT - The Mountain Man):

ST HIFSTT foleR o T BIe | g 72T
T, STeT FETeT o AT I i e St
off| areT ueh SATeHt o1 et et o6t T
T SEIATA o GET I o H0T T H &
TSU-ASTRL HId &Y T3| FRAT? Tk e 7T
ITEX o St Uk faremred, 31T vere | a
eI 91| 3R g¥RY High fak 4@ a7 = TN

% T & 1, ﬁwéwmﬁmaﬁw@aﬁmévm
T @%%@Wﬁ'{@mﬁmotlon T 37T It T @
T AT o< R T8 Aferw o6 "SIt &€ HY W, o8 WL T 7 HIE AR
ESIEE RN

T 3 37 e e W, e ATt 39 W g T, AfoRd 39 STt 3
Fohel U BIET Ht S+ SR 8IS | 22 Tt e TofAT 21k, ToraT %oh, ol o
3T THgTeh il 38 T 360 I AT SR 30 I =ST T8TS FHIEHT TEAT T
fe=m
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ﬁ'@ﬁffﬁ"l%ﬂﬁ:WW(Emotion)W@ﬁ%ﬁﬁ%@éﬁW%ﬁﬁ
THEAT BT 2d 8| ST Al # +ff Sier 3719 a1 1 7o GREN &
T STGHAT ST T AT ok T 8 SIS a1, AN SIS B s, T R
T TS oft ST SHATIRT g T uam)

Q) 2. wm EEAT-02: Motivation (RUM)

Motivation:

Motivation g SATdTeh "qTEX LI 2 ST 319k et ae QT HeArar &
STl SITEX B A {21 <61 TeAr S8 €| I€ 98 1qd 37N S1gs 91fh & it
HTTeRT T HRT STHBAAT o6 S [T H G ATSH 334 oh ferAd ST qTeha
<t 2l

(5 Motivation % Eﬁ' oea R I &0

External Motivation (ST&{l TUM): Ig IUR I AN I at8 2l fohet
HIfEARMA TR T GAT, hIs THTHAR Thed @il 3 AT 3T 5 & g
ST | 377 74| I8 36 UL ht o © o S0 ¥ fesgeht mm 81— Biet
Y T AT, STRT e R STerT SR R i T 2 ST 98 e o
Tt 2, 78 S ©, T AT STk HSTeT qeh e T weh|

Internal Motivation (3TTAfeh SRUMN): AF AT Uk 3T =X 6 Ieg o
Teherdt 21 STUeht YUY WSTel, HATIehT AT, 379k GO e [ 3R
HATThT 'GFRIT H Fe ST hleh fG@T b Hehed' € Tueh! STl A FHul
ECEE ISR I

Success # Motivation T ﬂﬁﬂ?l‘:

Consistency T 3T IECIRS IR WW@@&:’W]}W@W
Hohd|
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Action T AT T99: MIEAIE foHT TR & hadd WHETGS A9 AT
"femmt Raeir 21 et @Rt & T3 gg ol =1t o & qTfsh 3ok |t ht
o1 ot 31 9 U2 3 TR o+ R

TehIhd hl e (ATHE STeaT TISHT - TR ol IRUMT A1)
TorsTett 3 see o1 TSR &t aTet ATHE Ufge s 'forerd & o o
TE N e S F TN H 9,999 AR G e et gul 3 I
et off, 3R Fed o o qF 79 wHe SR Y Fele R @ N Al
TfeH 3 UTE Uk UHT ST SO off S 3w e St offl S et
Ig el et foR § 9,999 AR BRI, I TE | FHET— "HY 9,999 WY alih
@it foau & o8 steer Tt o Fepam)”

TR e, STl IThT 37 67 WA oY, qal IAeh! QL THRTITEAT H R AT T
T 3ERT STa WX T T, Ik ST AICH, 3Tk HIHdT TR TS FS
STcTeRt @Teh &I | 36 TIhHTeh Heil oh
TGHRT U ST T o ST AT It 3T
¢ T AR AT IR Set— "<, 3T
ToRerT THET 7, B | G i 31K
ATl ST TE & T8 &, %l d &
foreapet U i & peeTTd " '
frehe it TeUE: 7w g o daa |
T MIEATH' | T 2| SRREE Al

T off ST RIS SATIHT T FT, AT SH AT
TR AT AT, IH AT 3T et fommmer
St St 2 =t ues fewa wif)
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‘ 3. 6o G&A1-03: Education (Update Yourself, Listener,
Knowledge, Speaking Skill)

Education (Fi@ &1 wm):

TET T[T o Haerel 34 W) it 31 fefimt & foegpa 72t & <t et
Tk S o HTH STT 8| T8T TIHR 1 AAAS & 'TaeTd T ohl THAR
o |1 ST fg ST 1T bl AT Sraiare AfeiT i Torfir o Sroshy
Har el

3R IR A& FAWT T TET-TTuur:

@ (A) Update Yourself (G% &1 & f& araie &)

T AT & A et W R1 GO A o A Fertgar
forEa 9, 31t AT et shier a2 S EET % 9
T % AU & HLT, FA U Fal o (Soel H ST i
i " —
FehIohdl T IATELVT (IS - Kodak): Th TH 2T ST F g1 H BT
T Aadd % e’ BIAT 9Tl Wfehd S1o fSfSTeet shifa 31TS, I g 3
AT TIHT i S Tl fohaml I T Tt ared St o & 378 W
RO 37Tt hieeh 3ieTd & Tt & G & T & 31 S 1t shafat
g 1 A o 1Y e TR, 3 1 i 3 WO R B
Hig: 36 forst @ o oft St et 43 deohiieh, T¢ AR HITSAT Zo8 3R 7Y
HIHTET WA =Rl el WG, 38 SIgd STeg SIS & st L feam sma|
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@ (B) Listener (G <l Teh W& whell):

FUL AT  BH &1 1 AR T Yo 3afag oo & qifer ga st 7 37 g
U AT Ush 3737 Listener (2TdT) ST HIEA aTet TR <hT gl T1
3R ST ST S TE=H T 2

foreame; SteT 1T fofeft 2T TR & G &, A1 319 369k foet § I ST 2 S
T IHHT 1A THEA &, AT ATT I8 T GHTE < U1 2| oot e et
EHH BT & ST TN M7 &, AT S | A STl T HeATehi
(Consultant) W%WW@TW@@EWR 3Td 2l

@ (C) Knowledge (T T TV @A)

T & e TohuT et St @ e g o s o < st T s we
Product Knowledge: ST STYehT IT & T2} foh STTIRT T hHl 7 AT
HTH AT 8, T ST g1 T forame o sfi?

System Knowledge: s 3T gfreT, U-31T3C T qienT 3T AThIET Wi
FTIEhT Iferl X BT =fen

People Knowledge: @1 3T AHEeRdT 3R 3 AT & i fou = ot
BEERI

oreens ot RS T € o S @ RSTE® Confidence (STTerTaraT®) Yer gt
1 SIS 3ATIh 9T G SR BIT 8, AT SATIEhT ST | I8 Eeh S
AT 8, S A T ST e ok FoIg TTep ot 3T 2

@ (D) Speaking Skill (o3t 3R TATE HT AE):
TT AT 8 T &, 309 FS! AT SATET &4 T 7 6 2110 39 a7t o forr
Tk T 8 | &
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foeaR: @& TRl T OGAE, @S H
HATCHIAE ¥ 9O IdR-SQE T @ °
Tt w=ars et 98 gor @ S ST fea
Tl g8 o feet ook TgeaT 2

Tehlehd T 3ETEUT: TaTH! feraenTie = farerm
% 39 faemet enf g o shaet " SR
a3 o & uig wedl ¥ el
SUTTRAT %1 ST e o1 fora oM @ Seht wlifeh Rearer 3t 3796
y1sat o N ST HTeHT Y drehd off| 3R 119 Tt s & SieT |G 7T,
T AT foRet sl +ft 79T =T Hehdl B

’ 4. W €EAT-04: Passion (JTT R TeITS i WET-ITTh)

Passion (ST <hl UXThRTET):

I oh Yo bl GUEIH shi 20l H @t 3 St 81 I b Halete sheled Hl
X TR [T, AT BTSAT AT TT-I THAT &1 5l THRT T, TeU
T A3l 3ref 319 st & ufer WEr Attitude (ASTTET) fosmfe ot
T foh STaT 31T foreft ST | hed W, AT STTYehT TehNIcHah 31T (Aura)
TR SATIRT ST SATHTTATH | ATeT o &L 309k, B T, T SN &
TRRTCH T o1 G 2T THT 7 a1 3T T et <) S a8 ST & S
foradra ufcfeerfomr o Terd s3Ik geuk =t oft T TR STTIRT TEAT 3 T
TS ST 21 ST ATk e S T SR ST 8, A STl 31w
ST &, STHeRT UH-UH SIeTdT & ST STT9eh! Tt @t off g arel o
FHAHA 1 TTord LT 2l ST ShTae hl 3c8dl § a1ae <a o
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WW“@T—%@W (Positive vs Negative):
HTTeRT TSIAT € 98 i @ Forad 3119 9t STITa o Eied AT 3eeht shieat

1 S €| S ATk 9H T INAT 7T AT el &, a1 ATTh gl g
SEHL, ST 37 g/ & Wi g% 21 fae

Positive Attitude (SeRTIcH TSI - STEE fISTdT a7 THIT): TehRIcHS
AT areT safth st off el st Eet faeary T2 st o T € et
forea o1 e 2, afcsk 9 37 e Fiel & sfte faar e 1 e
F T Th AN N gl WHITT samar 21 99 30 Fiee # g oftwor
e () forerar 2, STer 79 & SN SR TS SSId @ A1 38 gHS |
e foamd €, @ 9 Zedr T 31 39 a9 98 U e TERH o AT
a1 & "aTe] e ¥ 1T q3 T 1 U SR ST SR ger e
T 81 =18 AT <T3THer Al IdAT s i 3 31T 9’ <7 1 U o
I 21" 7 T 0T TR i T ToreTiet STaa H qdiet L g3
T TEAT 2| Toh HhRICHE TSt T I8 Tl Hel IodT foh "aRIT I i
=1 AT, IHHT AT S ST FaTet BT 839 I I AT 6
e llch § S AT fo ST 7t o Hfesh wWigge' & S gl dw
1 T T T TS, S[F ST 37 Sfie o fore I e 2

Negative Attitude (FHRIH TSTAT - HHAT T HHIGH HHT): TE I8
31geT 3R el e & S 3mueht ot it fed ¥ we 3T e adherar
o TS TEd i 3T & R GrEel L <t 8| TehIewss 511 are
T AR TG F i oft @A, weE IR R €3 e 8l 39 W
3=t =T H SSTRT ShiEa, A1 TR qeh TR 3110 & " i hivd aga
ST &, T TR et Yo foT SaTe <1 8 7 3R e, v 31«
el g T U SR 4 o HeT H U had @ § Ugel & ST
T B HHHT I sh GTE SR STef <dT ) 718 6T, S 8 34
61 T TorTTet a2l i I T8 STet T o [oTQ e i ik ueh oiet |
32 IR BNt 2, I8 & T oft ToRIeHe foram STTaeh |Ta o e aiterm,
BT 37T HIE T TR o & H Fal TehdT 2
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FehIehd chl ST (HUTCIT ATERTSN - T <hl ST AET-Sia):

dRIcil e

UeI: D3iifcile verciic
57H: 215’1 1910
feer: 5 5eR1 1976

S Stia A firett A A

« 3R QB A T8 gl

. G W QI fasar gl
Mﬁaféﬁwé‘

I . femr v oiferer oea

bl al v fee sifiet
W%Gﬁ%ﬁwﬁmwﬁﬁmaﬁmwmaﬁm
S TTeTaTt § | U B F I I % Hod 9 IR A, AR 1k T
WA AT o S Tk it I foreie o 3t et &1y (e 3
Tor =t =1 wdie AT T <) 9l e 3 AT STEIAT o e TRt
T AR § e G TR AR T A =ifea g, ar of gt et
G W YT AT A1 GE sht @feardT T g o Sid) wAfer 3o e o
T 21 T UET SIS ST Sl W o7 S8 37 T 0 Wt < 8 oia
et faam 3= sreudret o foreat ox & g i 36 "2 haret weh grer
, T G, T ATHT, T Hehed SR A Ry o1 off i g wawa 71"
B AT § feamst gid & 19 W 'ty &, S et ekt wnerfire
BT T T, U [HRIHT THI T STed FH3I S T ST I fohar|
1938 % I THG T 5ol o AT H I, A1 9¥ieh 3w fth TicaT I Bt
S ST A, T AT A ST BT § ST [HRTHT T HRTEAT ST HIT
Hefeh! 3l qet AT Fol T AT L Tl 38 shelet 421t e, dfeeh
SHoh SITE TR &1 HAleifieh €0l 9eh (Gold Medals) Seeht ot g+ st
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7 Yfereriren wew feam fo ST S SfR wehTene Tetege STk T B,
AT |1 qeg R R ST off SAT9e W e TR T ASER &
STt 2

5. WA GEAT-05: Patience (8 - vIfwhal, shASINAT TR
PATIENCE ¥vTeg @1 farre farsyeom)

Patience (&= <At 217 udter):

&t o7 37ef Sharet BT TR BT TR ST, AT ShiAT AT THY he ohl TetedT
AT el 31 & T ST, SATERTNG TR SATeAT e HaeTs &— el Ty
o T Tk 370 "HIcITal STTE', 3T T IR’ TR 3T EH ST
1 fearer it feat it aig e 3R rfeeret ST W et 8 97
TSIt 2 STET S 3T 3 TR Y O aE ST e
SFAHA § Fichd & 3TN 379 Weakness & Strength (FHST ST dqTehd) T
T 3T T 31 L8 T SHMERT § TIEeHTIH Fd | I 98 80T & 9
T T3 o Teh 1ot 3 TE8 7@ © qTich STl HhaTdT ol ST HIshT TTq%h
TR W G <, Al 3T 34 Toh T 31qeT™ § sec dohl

IIRAT 3T shATITET st HeT-farar (war-fersga):

Understand your Strength (379 dTehdl sl STEITSH HET-ITRE STT):
T 38 o i Fad 7 99 & G & Fo oo SR At it
sftetey & fours Bl o 9 % 39 Mq SR AU HIet J SO T g
IIRRAT T TE=TH— 8T HehdT & SATIhT SATETST H BRI T ohl TR i
1 S SATHIT B, HATThT ISICT o 2hl Aedt iferaTet 21, a1 Aok a|
STSTHToIT & veT W H T FRwdT s o1 R a1 S o STH-SH % |reft 2l
T YITRAT ohl TE=ITH ST 378 AT STITE shi e § 34T SATeT aarsl, 3T
ISt foh 19 3 &7 o Herd sIeat T Yo WHeR 9 51 1Y)
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S AT AT 'Strength' T ST 100% B hisd id &, T ATIhT
TREAT 31 7T, TEXTE SR 3T T 200 THT 9 St 2

Understand your Weakness (3191 FasiiEr /e o wdiw
TfSlehel T2T3eh): STTUshT Uah ot B1ET Hl HHSIRT I8 3T ¢ TTferd a1 Tehelt
2 fSTa@ ATkt wharar sh forRITerehT ST ATed el &3 & sf=ii-oa 3o
TehelT 31 T AT TS TS o A1 H & Hi9 T 82 T 1T FATST
T o W T3757h T TN Ld 82 T AT AT o |7 e T et
AT A S @ od & AT T STTEIE § =l SI1d 57 & 7 98 a7
€ TN (Laboratory) & ST&T 31Tq 1Yt 37 THET HUSIET hl Teh
T st 3T AR fofe ST 31 37 W {91 U ik JTomaor &
TR ST 2Tk ST AT b HEH TeTeh R T el & HIT 3T G
AU TeIY ST dATehd § deele L T B, IEt i & 'STeiT Agr, U
et 3N 13T SAHE TdT 2|

PATIENCE (8%) % Ueh-Ueh 378 i faear, e ofit forega samean
(ﬂﬁﬁ% IIEN):

P = Polite (It 3R foammar): Jeaeh Arh{e & 36 s1eid ufad X
e forsa o ghetdt i gelt 1fHare didt o11ueh saaei i et
R STe ST AT AT firerd &, a7 STvehT s, s1veh wrsai ot s 3iit
SATIShT AT €1 98 Ut 31 BT (First Impression) BTt & Si fohet
oY STerell 1 foer Sfia ot 81 Uk 3mefi 37T Ty =t & v fome,
SAFAGA A 372 I i e 7@ FhdT 81 31hg qa 1 Te=™ 8, Gl
TR A T&T Sfia il

A = Active (100% fsh 3R Sfidd gHT): et foeen & S79AT 9 gt
AT T IT ST TS BT I T AT € Tt shY TR Tt 81 3Tkt
T IS, T & 100% "TeFed' TAT Q1T SERT 37 §—ahUT ohl oL BIeT-aIg
T, B T AR, B SH et TR S WA VIHAR H HATTehT RIS 3T
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THfbe Sted SIfaT 81 ST o1 T G aXE AR S Seia Ed
2, Y STkl SIS 3T AT STTehT STIAT AT HTehd ST Wl Bl

T = Team Player (T e 3R feaned i vt o) a1 forsme srehet
AR ST TS T T, dfceh Teehl T AL Teh [ITTeT "Il S T
31 T T 37 3SR W iR 98 & 31 310t st wamed fafg o s
ot gt 1 i Er ek i o foTT WerdT 81 ATaent 37t 2w o g sie-
TS G o [T T @1, U Hoall ATIaRish iR U gL wang areff
ST ENTT| Tkl TTY ookt 3T TaTehl TR L Tl JTaT & STHe! THTe
AT 2

I = Important (%aﬁv%%mn%aaﬁaﬁmﬁm): JATIHT 3T
forsTeier sht STETo forRmTeraT STR $6eh 'SFITeH’ Shi STOHT STTCHT 3h TeUrsal
T IATAT BN ST doh 3719 36 hdel Ush "H1ES-h1H', ITe-213q" IT 'BIel-
TIET HTH' FHEHT, Tol qoh G0 HT SAT0eh! HIThed! o aT1 ot &1 fireit| foe
o 310 9% wue o o I fosme eTueht wra difet s it il ST W
fireT i1 THAT S0 T 2, 39 T & STeRT S R o st i
gferarm i feemet T <l

E = Enthusiasm (37197 3R HshTHek 3CHTE): fHT UHTerds Y 22 deh 3came
% 3 g ° ST aeh i oft Ufcrerien shifer = et sreer TE ge ?
3T ST 379 R, ST e, 7ot shust 3T 31U Tl ST iRt T
UHT STeleEd 'Ic@Te (Enthusiasm) BT ST ST HshrHeh B3 S off
AT T, a8 oft ScHTE & W M) ST 3719 ToRefl @ =T oL, ol |- arelt
JThT TTET sl It = 3R wreal o e foU T 3cue | & AT
Tlie = Sy

N = NO (&l s TalehTL T T G HIEH): Tdeh HIehicT shi W H
'NO' &1 FHeT 3 ThRRIHF Taedl Next Opportunity' (3TTAT STEI)
R 3R AR &9 A 7 & FH 1000 fafr® 0w (1000 Persons) st
| G o ToT & 1 ST ol T8 qFR L AT =118y A1e TR, &8 Ar
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HTTeh! 36 TS 5 TS Bl o SIS of ST TET & S -1t ST Sfrar
T | AT Y AT HRIAT 8, I ST FHAAT hl EGT ST g =T
H

C = Constant (SR, FRaX 37T 31ferm yorme): awherar &g Tai-Ud g4
STAT ST AT AT T &, F8 Iu1 qoF R (Constant) 6T T B1E-B1E
el g 1 U foeme de 31 =re uftRufaat ek fiwor fawrs =,
TS SIS STTYeHT T S AT 2, HTIeh! 'Shi=Eoe AT BINTT| €k ST & IR
T 7, 3R IR =erd T & STeett stia 3R ifaw sfa 21

E = Excitement (Wﬁ?&?@ﬁﬂ):%‘(ww 3T G 33, AT 31T
I T AT "TFETEEHE FR AT A BT AMMeq| AT o foha o
YIS UL T 3T =el T it qa ot ATqeht Ser 6 T 21 =Ry
T STIRT § AT Y §3TT oiehi e SAThed & 39 8T AT ! Ahed el
T HHAT & ST 3T ot g & Fovrer, mamer o foemeliar 2

oy warfvtn oK Afes TewT (9 1 TI): Seaeh ATehieT & 36 "R
HET-I3 8 ST I WA T GHSHT 21T {6

98Il 91T (Learning Year): Wqﬁﬁ'{% "' T |1 7, STET AT TUHt
TSR AT § G& o SATched i Teh ¢ §iel & Ted &

SO AT (Teaching Year): IT "To@™ 1 A1 2, STR1 319 S % Wl dori
o T &, U I ATHTIOERAT o | 3T S H ted g

T 1T (Earning Year): I8 ST, TS ST fofed R i 3 370+
TETd o H1S et T ol @7 2
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Fehiohd <Al heTHT (Ih AT - 8 T If2reh TTHTS):

Y ifeX S ST T T T A ST Sk U
T = e, et fele SR amiiSieh STehaiud
T SRS T ST g heaTEiierdr i 7el-2rfth
¥ e foam| SteT o 7o+t gget qigietty el SehTRIeht
& e ferett, @t g & 12 T T o g
fsetRTd = 37 ST T8 STHTIA fofa, ITehT Tl b1
TSI ISTAT A AT FHEgeht 9T feam S e 11
129 AR NS T8 Zeaht 3T &9 37 SO AHIGe Hqa @ <dt, al
TS o AT T He STHIT S STerRTIet AR 7 el 3T At
T Bt 3R 31ge o fof 135f wifRrer 7 fora sfaeme @ foan o o=
3791 & Wt 9T g e

6. W HEAT-06: Direction (V&Y fI91T - 7% 3R Fe €At 1 HEl-
1))

Direction (ﬁ{iﬂT ED) 3TEIT=I'I'€Y?IT):

T i 8 =T T g 3 s it S M e 1 W
& off G Siver 35 wer 13, 3 el ot o) e e A w T,
fo ST A & P, ST ST T 3 e e i fiehn e feem
I "Tqed SR Ferhid HUTE’ & ST Heoh G AT shl FS o6 sft=l el [
foamar 81 38 forsie 311t 36 I ST Sfa ol @referar 37 sherdr o g
Guru (ﬁ?,'(/q'l"'f?ﬁ?ﬁ) ED) Q;Uf RO 37 Imaginatively Fearless
Conversation (FeqaTeiier 37K fret ara=iiad) ‘cﬁw S IECI DR
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2\, Fe e wr o wramr s wree SR (aw e s )
oS go Wi g, s 3o N amda o
T € AR 78 S JwRl forder 19 STt
| ST el # o UG @ §, 7 W T
| wiftrq famm o 3o T 21 TE @ g W
TH YT T, e AN YOI, SR ot
108 YU W St WS i SrEH
STHFIT, ATcaeIRT 0T R fesa Jwom

: = o1 wreTq it 81 et SRt aof,
Ik T 3TN 'SEw AT <t oo Wik 4 & W fiqt a7 e i fawm
ST 3 2 e § |ohera o 3 16 3 TTH e i Je 9T gl Teed
& HITe ATRfieie o forT 91 wrog A fasiier 31em 21, SAfeh ek =ron shl
e € o1 &1 F8 TA19 & foh AT 7€ feheftar BT -eirat et g it
e o ToTT Uk TsfiarT s[21 ol aie qaR 2l TTead & Hi fawm § it et
RIS

6 (Guru) ST HET-HE (T ATEATICHeR R SATTHTIA TT2490T):
T&—3TER T YUT I RATE S FTSIR hT AT, A o6 g st AR
TSR 1 78 TR T T o84 o B SR ST STe 31 a8E 8l %

T 'feea Sfidftue (GPS) & e 98 ST Tt s 9IR Ueet & U1 o
foram & ST&T 3119 31T ST el § U8l hed 1@ & 2

&3, FEIE 3R JeTh STET: % 98 HeM ANk § Sl A0 a8
FHZAT I T = ST & ST ATk T A& AT AT L ATt FHIdaR
wft Tt Siret AT 9 ST T BI-H-BIE FaH T N TR 3,
HTTeR! AT T a1 8, Siedl & S SATThH A5 g3 3 ST JIThAT
ST & e STTeht Tot st stare ot e B SRR e § TR g
"UfeFea STIATE & S STTTT AT o1 el 37T 3T STt oft ot o
gferTaT & 7T 2
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& AT SR AT ai-gf: S o 3T o T dadt 7, S
T | Falell TR QU @Tefl STt BT BIGehT SATTRT I ST
&, 9 7% 1 Torh Toh ST |1 379 a7 el HY I, & Jrei |ef veld
1 TE TYT §'—3Tdh i WIETq, 38 SR Ml b1 ot 3R 37
SRS foramd s a2

Imaginatively Fearless Conversation (g-séamﬁa i ot
HET-HaTE):

I 3H WA hT Gl ShifdehR), THTITe 3T =fera feedm 21 s6em w
A & foh ST 319 % (ATATS) o A FoRell AT, e 1 & 6o
T ATl RTshTadehdl so< sl T ST 7 dd| 36 o™, 31T HeaTRiTe
(Imaginative) W@W%WWW@WWW@W&
TS STIX TareT 3ok TTHH YT |

HY AT T (Teh THTATAT TR AT TEA ATAT ISTEAT):

Teh G ST FHHSI 31 o1 it GHIT 3T & o UTH ST AT T
T AT UAT 86T, IS 7L o1 T Y1 T&T, |l AT HAT L TR &, el ©
2 T Y e & e

@lﬁﬁ‘l‘eﬁ Fearless Leader W‘;I’-EE}% a@ﬁ@maﬁtmﬁw%
Y TS § FHAhohT el o "8, 3T hiee | 10 1T = T3 A7 el
2, TR Tt shouT | (Imaginatively) ﬁWé@W@T%ﬂ%ﬁa 10 festaem
& 9 3T 10 THe SEHS TASH d of I I HiGH & ST W AHS &
AL et W @Sl | T/, T AT A ¥ I8 foseramsst
form 2 fop oTet 6 T o ftat 7 419 T 500-1000 TR 6T Th 3Tedd
W'@W%ﬁmﬁ?maﬁﬂ@@ﬁﬁ(Chiequest)Wﬂﬁ
Wﬁﬂ'&:’éﬁl@WW%WWWDirection'W%%W
ST i BehIehd ol STHIA T IARH o FTT T3l et Golg 6 11 § ST i
ot et T Ted SaTeT YRR T 82"
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TRl STe 31T 379 % © TorT foRet ferereh o, SToT foremrer skt <ht
3G TR I a1 TR 91 L 8, A1 e gl ol aTeeed ¥ T
ST & 37 T8 ST G SIS St STaeh! o st ST H wiieh 3
K|

ThIh T HETHT (AT 3T ATeReR WX - |l fwm o1 smehn):
Gl gt o UTH ST o € Fatdl Seie o,
AfehT 3¢ "Tohohe T W' A AT 3k
AR TTE THTEhIT SRR T A 32 TFe i
HE 'Direction’ & T gug Uferariae ferear
2 for oo afer wh IR 3T T BigHt
foreft Eifoer dm =1 By S =t Y SR ST
T T BT Gkl ST AL aTferal et ol
TR G 378 Fe] Fefoh FIH Teh SITGH AHT AR ST sheT—"ge o
for anferat s & 1ot Srtt 3K STt 7 s1aiie A, T3 1 36 Hifsr
T ST At W fowm 7 fea U o6 we o ot g e fom w
TR AT SISTTH R HSTe &1 1Y) T o 36 Uh s asT 37wl famm
T Gfed ! forg o1 o8 weHaH Raaret =1 feam fomr su feem o, g
ST S HaTg shl A7 (Tl oh Uoh 3= T RgeTTe! aert 8 18 S|

7. WA TEAT-07: Single Mind Approach (ThTIET - SET |1 3R
Fraar =1 v
Single Mind Approach (Teh{<S 183 HET):

THHT T, TTY I IThTT HacTsl e— "Uh A&, Teh U1, T fosi, Th
ToreeH 31T g2 ol ot T 6o BTl L 11" S8 BH TorT ol Wi i st
ata ishe ot 5 ohd g S T bt Srieheelt foROT SR QU TS W
forardt @ it 5@ T 2ran, Afeh 3R 3= U AfwET o % ST e
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T B foig W s T feam S, dt o Qe S geart 3 oft ST @ wehelt
1 39 ToTe wTEE ST o a1 wed wefeq R ST T &

1. Consistency (FRATAT - THTAT T BIATE SR ¢ FATIMHA):

HIUEH T Haole &< S9! 4 TaTe) € 97 9 2, =R IR 3ed
2, ATS FTEX THTHR ST & AT F6 el 3 arett ¢, =1 =X & &8
Sead 2 41 s fowm wftfafa, e e fose & forg fraffa forg o
srfard s (S8 v fe@mT, ietstd T, foree s e e u, foer
forelt 8T o ST & TN I8 T el JU' IS I TE & STaT TR A
FEl SATET ST AR foMT &k <etd AT Rl

IETEUT: T 6T Teh AT hiHet TR A-el |l g SR fore gd & Ha
S YT Teel W Ueh & STE aR-a, feq-1d it w®, ot ek g\ v
HTAT & el 98 hiFc € 53 I ToTIet TeeR o Wi ol =feht g X
It 31 T Rt it et HeT-vit 21 SR T USHT Hehed o AT
At &1 T AT bl STIHAT Tl f@m @ &, Y |ret o 37 § 3719ek 91 700
T oft SATET AR T ST 37T Uk faremrer S g

2. Persistency (‘T’ﬁl‘@'&l”f - 3-12{_\2“%@"1? aﬁ'{ilgl'—ﬁ‘g's?ﬂ):
TGESHT 3768 SHIESHT & S THT S0 hl A6 ST 8| ShieeH! &l
HAA & T T USTHT =19 & BT, Al RGeSt 1 1ol adets &
'S T 1 A b HLd LT, STol ek o ATfedd TILOTH SATeh shedl § 7 3T
| I 98 WHEe HiohicT & ST STUh! T forsT & aa off wefel &
RUEGEZEA

foreqa 3aTeRor: ST 31 #iS urft oY qerer # e g s | Tger @red
2, A Consistency T8 & foh 310 TSI Horg I3 FroIm & it =rell @
HESIET Persistencyzl'a’%%\_ﬁf 10 $ie, 50 $ie 3R 5T 100 $ie a
HI G e, Hohg I FHBR FgM gl bt I AT hl T o3 1 ot
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St S T ST, el oft 37T 7o Fared 7 VIS S L g ok U %
TES[E A9 T GaTs SIRT T ST deh foh &l AT ohl BT Brga Iaer
3R S STeT ST Tferet 9T SITeX T 311 ST I8 39 "SI %7 A1 & S
B ST ST S Teat BT 39T feart @ gen & forw SrareR 1
L IH

Big Thinkers (St &Il T He1-S11q): ST S8 Hepferet 371 S A T@rar
2, 3 T 1 7€ BI-BIC ke ¥l ToHEE Tad % qLE 5K 3Td & 3R I8
SR B 93 SITAT 21 AR ST 'Sl €I T T BIdT 8, 98 319+ Hfsiet
T WoIdT ST 3T HuHT skl SIS o ST SIS U S s, fisewe 3
YU I STl Sl q8 T U & IgH fohed ST 2T 21 I8 ST 8
fop "STeT ek 37T ST WAt =T, ae doh AT el h) KT oft A= g

Tehlehd sl HeMT (FAct AsH - 1009 TR & Tt @1 arga
Rivrer wrge):

o wftrg St KFC o dxamdes et dd 3 'Single
Mind Approach' T Ut foreer sm S @ S |feat
Toh ST aTett fifeai 1 AFfes ®afll 65 AT i 39
3 U, S AW AT KRR B sha el A A
SAST A &, of STOHT Tk Ty ekt Lot et X
Wbl 3% TH AN & R A, dfesd P 1009 IR
SAUHTSH aiich | fstere foham mam wifera Seht Consistency (%Tﬁ:f kSN
oY § 90 e ST IR TR Persistency (3ifcrm wie qek STt ot
AT ST TR 31g2 WUHT W) Tt 9 Y 72 Tt Swaie o 7ot (et sraey,
T ST ST ST, T ST IS TEAT IR A F AT fAsHIgH T,
ST SHEft e | 3 37 3o ey ol gt T for o1 wer aret fose
et o feam
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8. W GEAT-08: Fear of Failure (T®eTAT AT S8 GITH —
TuT b feres-feres T stftaca &t eraet sim)

Fear of Failure (SY<hT Wﬂﬁﬁ?ﬁ?ﬁ%%ﬂﬁﬁﬂﬁéﬁ

42T, reft A 1ok ST FHEl—ST RIS STel § 3T T el &, 3 dl Tl
T 3T AT IUSIS: ST & e 1 1 qH ShRRaT o Sfist ot @t A1 Shifd o6
T U UHT TR €, ST 3R WA o 1§ T, A1 qre T 37 o7 e
T, I ST TFeR BT | T, A1 Qe 'S SISl STt oherdl o fRRaR
e < S| 39 Feafeh i 7eH it H re a1 a8 o "Jar (SU) & wre
TS| T &1 SiT e 57 o SR i H Goroh T, A g8 af St i €
T "TI]SR ST R <l

UEATST: AT TS AT, AT hgdl AT (FHTA R al AT hH S
3ﬁ'{?ﬁ1=|7=5%):

91 AHTH oIS & S AT % 95% 2Tids 3R R AN hl g BT
A 7 o FoTq ATe X ol ) ST Q811 | el 6T e SR Arar J
ST & I R ST AT & STE T8AT had HewTerd &, Al ST arett
¥t St 1ot Ragehl @ et T & qEa 8, B 1 AR A
e W ST ISIAT &, TR TR =0 o 16 sgredud J0 T rerdt =g
A & "N TS, T IR FUSART 3T AT = 1" TH Fied &3
AT L, G 1 §1d dTfeal 31 o1 [Hel H et SITary, AT 9-2 i, H
ERIR LIV

S T G, T o qret digert sTaett ard g1 ford fed grett s’
TR 3T Tl & ST T G B a7 7, 39 &7 3 gt aret 'anr qre
T UE IS a3 T A 99 TN W g SR AT & 3R]
ST T foIet SRR & T 8, T 3 HSTIoh 38 dTet /ART SO T8 AT
QI S FFEN SFoel He-JUH S TRt Thel ST & A ol ST bt
Tifeat SEeRt & VAT 8 W ST 8, 9 3 §9TST 3¢ Ueh 97 RaaiaT de
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T e St T SISt qreY fedd ST qrer ge i afet 3w €,
Y T Tre) I T & o-oR Fid 18 ¥ i 3 ge e 71 o fem
TH AT TS SR T T FATS & TS g5 WS A1 Senesey §
SATHT I LTS T ST, Tl AT G Uged 51 Tohedl shl w1er et
TITA B ST 3 G Hieeet § feer fieh— a7 o geeh dar 21 & e
o fof & TS U o a1 G o T8 TR 4T, 3 df g
ST 1" G T T 1Y oF STl & SATET 3 T 8, I8 70 |t ot
Tt St Tg & TRt sl gSTTsia ot A7 <)

TERT AR AGAT T "Trmedgiaar o afem w1 wfas @vses
A 3R Tehe T FoT TR):

3 91 HINTEa ST 2 ST qFe HeTeh i 38 H, TEATETL STHRT H ST IR T
orhtae § ff TS theheht He™ § @eT oL <1T| AU AT Hi=, Ush Tl
HI S | Al 3R GE o F[E § I aret o1 "3 36 % H 5ot &
T, T T E T 9 82"

TN T ATIRT 3T Sl 6T WOl FT JFeR ITE 3T JIA-aT o |
U & o et T QR B &1 ST, T e S HY ohT et Wt qasa,
eIt ol TIS T ST TFERT U] ohl A FHT fier? T =i &l foh
T STelt gt off e gforedt, ST AT % Sre-dre’ SR I
g arelt ge i et 7 ge-ue o e S fred @@ ser st w A
¥ HIeeR el & o STl TS B =MMeT foh qrert ATshrl shi @1 qrerT
3T SRR TIET ST SiT QReRT STRET § STO+T STTSTET & | |, ot
K

T ST ST G HT T T=1: TS o AT TorT forelt oc o T Biat
Y AT F AT STeTeR [BT—"q3rd et 1 € o iy an o f fasr
feaft & for gfran w3 o 9 el & o =i A St SR grel ae
IS JYT BSIRT TS ST &l 8, hiS FHSUTd aTd T ShaTd el &, a1 I
fors e TrerT gerdt 5 T 1 'SR Taat’ 31 39 S AT 310 T % Toh-
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Tk L H forett <l foh "3 el e g1, 1 37 W sh =Tehdl, gadi shi Sfi-
BT, e ST THATHT ST el STl Wi 7 21" ST 8T T 3 ST Sfia
S % @1 T ST 8, A §He T o 3T TR SIS SEwe SR T
T T e S oft T ek

Fehlehd o a1 forTe 31X SNTEt 3ETeeu:

IETERUT 1: 5N e (SR T el <ralT ST
ATl HeT-Arg): o w1 S g, Tt
3R IR e areft e 61 v wen
HI T v=TS o S S@a sg-ar guarsAt &t
fear 93 STy 3 =R TR # der g, s § i
Y o T T8, A 1 9T Sedl 38 T, GS H
T ST foRaT it IST-hIe) b TigaTSt &1 1Y 3R
feanforar =iy gu, 7ot ST & @R HTdw
T, fomTT BT S ST forTet 3 A 37 umTeraT e ot T
| S U1 TR, G 3773 S AT SR T 378 "HeredviT’ ST ' STHweAdral
T TSI e | AR Sre THIST shl ST TehaTd TR AT 1 ST T ST A
Tl I8 ST T STYHT 3 e’ % 2 BT ST Irai TOHT Tt 3T e
T S1g ¥ firer & foTg i offl 36t a9[g & 9 & S 7 TF B oY
STTEHY ht STHTCERT ST T8 AITST, HETT ST 7T ey e a1 f&am|

ISTEIOT 2: LT SiTeH (I shl 3T | Tl
HT ST TeT A T SEr am): S|
M(Apple)aﬁaiwﬁaﬁm@ﬁﬁ%@-@
Sl ST B Tl shl i & Hi=m, 36t & &
Ted 7 3¢ Uk i Sgooid Fieh, deh AR
aTet Toebret el ot g - e @t fon
"SiTeH ST WA S GcH & T3, 376 J Tieral o
Wi WHHT" 3o W16 s QU Tl TE o,

189



NV

T 3o ¥R T ST AT [FATHT & Toh 3T STTEHT T T8 @l ST Al
T 3T S 378 TRt T Sieft A R TR ASTe foRar o 3 e
S R ST HEM Shut @l R | S 3 99E U | 3T, 7 S
ST ST Shifcrehry e fear fore ot gfem 6t st ot aerien
T Y TEaTTeRt T Team| SRt <X & ST ahetar it T St @Te &

9, W HEAT-09: Sacrifice (GATT — Comfort Zone hY SSTRT <At
ftar whes =Ter)

Sacrifice (FfTET 3T AT T AT EAT TV AT T 4T )

S, e 91 i } - IheAdT his Wd AT TRt Hfet ot o A & S
TEd § W o @S B ¥ i ST 3 Y U 'EieTr &, U oH-a 2l
HHTTT 31 qoll T qraR] Tard 13, Te8 STRIHSE ST el iTaT =it
1 ST F WT &1 T kT Heetel 3 TN foh TH Tl DIgeht HrATe o1 ST
S =TSl § 9N S1eAl| N o1 e Haeld e—38 Comfort Zone
(STRIH ST BIT) 31 379 & BT § ST T &A1 S qFe. HTEoT, 'Sied
I SR ST T el 3T Fame sk H ohe forg gu zl

Comfort Zone ¥ aT&X et T 3Tleh, aﬁTﬁTﬁ AR Heal-
BEICHICIICICR

5-Second Rule (ﬁTI'I"T‘Oﬁ el UBTS fa dah Fa &hd): REN STATH eTd
&S R AT A FEGETT—"S WTE, 31l AT 9ga e 7, 3
&, 5 TiTe 31T | o &, @t ST 9 3T TS 1 Wie 1 1S [k g
ToT 5-4-3-2-1 T 3T et AT ST foreer & U aTe Fat S T8 o
T SR T 6 7T 211 TFEN FEuTT ht sTeT ST 311 qFe STt s
% foTw Sten 5 Tehg it Tarer =nfew Bt €, 30 wH 1 & Tl Hie 5|

Pain vs Pleasure (W a1 féft oK wdies feama-ferdten): weh o awhe
TS Al SR Sff=r H Tk ATl AOohIL G| Toh ql [l — "3 ToiT8 |
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| @ Trer aTett a1 Sier a1 &1 high s erfvrh gu" A gad at foral—
" "I 3R AT hl T8 | 10 HTA G 5L 3 TR AR ATAT-Foar
At o few areft it <6t st ST A s o S i e
T 1 A1 AT ST ¥ AT 38" Fe ST g3 oh L - TR, at
T GE-9-G TS ookt A H U Y[ X T e TeTed ge, 3L S|
Exposure Therapy (T & g | BIEEEEDY @): & stmedt &6t W
foam # grert fagl-fogh 7w 2t 2, o S o R et e & gRet
I oo SHivrelt & TR TTAT G ST &, SR 36T hTH i Tl Tt
FI TR | T TH TR A1 ahiel I 1 IR =@rT, T+ qren |
T STH WIS, SIS ST Sl &)

FehTehd oh 31 TTE TS i AT ISTET:

IGTET 1: WETCHT el (AT BTS-ATE T
qut 3R Vfergriires wfteamm): e st afeqor
SThIRT | Teh aTe Sl TEHeR 3TN USh-
A et ffertt St T2 & o Uk w1gd o 3R
Tt Sfteet o, e geae wed o IR a3
ST H T&d 9| Aok S-ai- WA Hi shl SATSITET
% foTT 3109 3T AT e S Y T3 afed S | I8 Hoct a8
HR S[d BISH Teh AR SIS HIATS HR HgTeh hl 38 H ol T3 i
FTTEA hT WE H qURI 3R A9 SAfRTa ga@i sht HATghd af, a¥ft o
FUST ETEAT % el o AT I HSTCHT S Heh| TN % o1 h1g ol
UM 3faer & U= IR T 919 Tl ot gk
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ISTEIOT 2: TH.UA. aﬁﬁ(ﬂ'{'f‘mamﬁaﬁa%aﬁ?ﬁz”rmsﬁ
3gM): Tex fie o &t Woa i ar A8 areft ,
et U i forer Y atE oft s W Y
TEcAl ARG bl Jeshl TR, BLehR] F&1eT 3N
THTS § oo | Ueh 3T fhfset seme sX & deh
o fore 2 fopedt Tt @ o6 7 om) <Afeh it
3 guferd et A AR 37 Tt o oft A
uar ot o o st di gfeam it feft steff e
ara A1 T, AR S LT (Security) bl
WWﬁéW(Greatness)%ﬁT@T Jee)
0 Th| TR TR YA W feshe &

h1d T&d, T AT L G Ik 719 o T el @mTelt 31T & 9 i =
UfereTiees g 9 it St firerd

10. H HEAT-10: Belief (37¢¢ forama — s & Soet wa1iE Wag
I ATt HET-91Teh)

Belief (T WA Toreme ST T8 UeeR @l Wl |TATd STaT &7
3):

Torame AT 3753 39 © i a ot qrery TSfarit ol 1Tl sht @il of ST et
TR TRR GoF=R &, IgIe R e T 2 3R T A Terei et il
fopamer 1 weTel I R foh "OECT IS SIHeRR S ar T A, T
T ST SIS T & "5 A o1 € foh & ST, SHITT 378 IHehR
T ATl o W B ol ol forame Y foe SR © 11 39 TS, i €
@ Wt 2 S 31eft ST & 37T Tk S w9 H @6l at /)

Ty & IR erEE R O S WY (WET-faam):
1. Self-Belief (STcH-forame - " € &t 37oR1 7T ST a1 8"): 94,
IR qre & W I &, Al A1E el foh gl g rerdl gea
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S| o 3 fererTaT o6t 3 SifHTe T 1 e IS 38 e
Y AT "geefiohe’ 38 ER T 3UTeH T | HATeH-fopae oh werere!
2T I qH T T T F, =16 [ I g e sk
TR e, TS S § T Bl ISl 7 &, W N 3 H1 A
<= =t e foh "5 BT o fore el sifeeh ot gfem =1 s
o foTT 2 36 SRl T STadid g gl

. Upline Belief (TT&/3TqTS - "q01 AUV 31 AT TTfth ST WHAGTR
R T "): THERT TR SqelTg 56 forsTa 261 ot et g1
T & ST qrER STER T | e foram Tt 21 3 W faama
A &—3TehT B FSHT SIT i 'THIE TAHFHT 3T 37k & FawT
T "geeR Y TR I o S s 3 370 7% o gy hee
qeg fora, ot sl it | &1 @i 1% T 3AgHe Jrerl Heherdl
T A1 YiTéehe & ST AT ohT T HEMT H 7 T <aT 2

. Company & System Belief (RIZHiH T 3E, HES SN wamed
f18): TSt shuedt o @rer g7 SIS ©1, U AT AT i qeE e
ST gfers g SHhT MTHTSe, 38k TSt 3 38k G 9X hedfl
Hag T ST 0 g o freen (fifem i ) v wehie w@
o 3 31 SITeg Wt @ Torel Woh shiret i 377 SaT oft sSrrshit
FR =HEATAT ShIfE ERT SeRt fHeherd &)

. God Belief (35 =T 3 3o Witk WX 3¢ W) 3q H,
Te Vet 377 TR HARIRAAT dTehd & ST QReRT & U T A,
TN T TEH Y o8 3T qren & fiae a1 fewme wa @ 31 5
T I FoeTg SR AR & Sf-ATS #ea L o, q S arar
+ff TTSL &N ST ® TR Sl GiReE § i o i) forame @
or "Eehl ST AT B, W IHRT I I8 Gleh, THT T 3N
TET-HAerft 31"
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ISTEIUT 1: TSE STEH (AT i AUAT STET T ATAT BeATe foram):
S U3 S1EE A I W foran fo o @R o TRt
- T - TTRA TR T g § iiET T avE e,
TN I T % Se-aS =N o fogml iR et 3
I AT S ' R fr om @ Y s
I BT HF—"IW WIS, IR WEH T 6
U I ST A1 39 T I, T ST A"

N s forama g & s s st e e @ ast o
: 3B BT I R IgR femman S et ol
T 3o SEft foramr o ol T HER SR AT HHE O R T B

IETET 2: IRy wisht (fremrer uete it erehg ot fugh o farem arenn
Rt o) ok erhel M, O W E
STl BT H Toh U & B+ SR gt
300 I Il 3T kS Hict T F3IT Teorl T
TeRIhT e AR T8, Seh! Teit a1 @1y oft
TN, feh ITehT foramer 39 UeTg @ oft g
T FET SR A 1| 22 T qF o IFehel
I TR § ASd W 3T § TS T TS T TR AT T ST 38 T
AT O 3 |TToI 81 TTAT o STeT U ©1S W 6T 31 {ohaTe 3722 2, T AT,
e 3T TRTS i ot 38eh FHaH! § He Tk USd 3
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11. U H@&AT-11: Never Give Up (HETT T BISAT — @At Argr
T 3ifem S v ev)

Never Give Up (TRl €18 R TREA 3T Tk T T WlieATar

-

Hched):

AT hl 36 HET-A18 H 1 $HM ¥l Tel ERAT ST a1 §e o ot i
o oG T AT T FTSHRY, TSI B T | SredT @ TR el &—"anfl
T T T J[E GHAT 81" AT oh G F 90% TRT qel T’ (Quit) F
& € STe STk SHIHATST ST 3Tk FUHI hT Hee s Ueh HATRe /Ig shi gl
T BT 21 I I SR STt 3d € S ST 99 U ST A SR A
difeat =i gftEar st SIS e T grar 81 ATE TEHT, HeH § et gt
T TR B, T ER AR HT BTG 9T ST Tt ST e ST sfa
T T AT Feieh B

TS § ¢ TE T HET-H (Ve 391 3T 9eieh %eT):

ST T TR BTl 22 ST, STl T reT Wi 33T 5 L <, STl RRdar
TR TG TEAT S of, ST Sief H Uk &1 T 7 o1, a1 310t AT sia
AT T 36 T S I8 il ATS HLAT 1o A A TolsT81 Y& &1 4 T
oT?' 3T 3 3¢ ST IFHIE W TS STl /-3 o <&l bl ATE HLAT [Seh
foTT o g0 g & sTrer <6t &) AT T, $iderd sheret SE, qner
3TN B 312 T arel’ anT &t fefad 2, wHeer dnm dr i 39 i g
FGART A 3ferere i forama # ved 2

Fehlehd o S INUTTETT IETEI0T:

IETERT 1: SATHATS Foel (T e e T o arg Frer 6y #ar-
ATYHY): A 2000 3 HTEUTE, HRA & T8 9 Foar STHar s g
e feafer SR et &1 Feob A1 37 T FSH HT o1l o, I HoHAl
ABCL Tt 7% ol bt oft 3T ofeh 3o B "I &AT Bl ATl i o It
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Afed ST T A 58 WA FT 34 W H, &l AT
TeTartiE ARt ATt ST Sl HieId &, Seo aree 4
TR el AT o et SRt 10 HIT A <9ST
o M) TR eheftely ST 3T e Ut fcrerieen
Tt <t foh ATST 83 Wre <kt 37 H oft A g
‘EIEF@E@ AR 21 ¥ 'Never Give Up' Q?ﬁ?.:qgo’ﬁ
HIET 37N 3Tgd S 2l

ISTEIOT 2: Ak AT (RAFIT Y 1T Aol WRT RaeAHT S Fret
FIGT): 31 W1 AT FHEHT TR T A AT 31 7 vt 9t S Sfrefa et
2 3 T SATE o §U—KFC 1 el § 24 7 § 23 TN Herae gY 3R
3Tkt Stk 1T ftoree gU) o gferd Y ekt # e, foide gu) gree afafdd
F 10 9 foide gU ST IR & Sete Fufam st avg et & TSl
AR R heft @ oY "SR AT TR R AT A W 3 s TeteraT
@@sﬁaﬁtméaﬁm%mmﬁmﬁtwﬁﬁﬁﬁw%w

i TS T "3 S &, e R
off ®feT gm, afr wEl aga
Qe BT 79 et 39 hl SAT
HHHT, TR TET 1 T o
foTe ffar & & =1

IYUER (The Ultimate Conclusion - AgT-feeh)

Y 11 5o IS ferarell I, ST Ferer AT A oh o1d 721 &, 3 o el
& S forelt oft o1, e, AR 7R Fel-FEct $EM F ST wEe 3R
TR shT 0T H @1 X Fehdl 8| ST § iRt "l B T A T 1
2 FErUl Aot € RE STHET 3T AT =G T (HHT0T LT 8 378 Trel
T T 1 HET-HT 2, T8 HERIS ol ST ¢ 31 € & Sfia- i ot e
RIS R AR S Cl
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I 3T ST o el 8 P T 9 Toh @, ST 7T 7T 31T ot forwm
3R T afefurfet & S dE TR I © S ST T aF HS
et 7 fom T, A reTTen steAr foee ® & et R Fad ek
& T T | ST A H " W o A foed a=mn & R smoent
AT STTCHT shT TEAT H AT BN SR 379 78 T Jedieh A2T 7o &gl
3122 4% ST THTIAT 8 U6 T &, AT STel T 38 TH J1 oh 3T STy
S ok & ST 3Tk G SIS T YU TR R A AT, 37 3,
fruriere STR ShifdehTll sFad 9Td & 3 e &cdl i 3R
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I 16
e (S @ ar e

ST AL S Are,

T AT, TR FT, THHR! FAT?

Sen giafara, o giafaa

A1 T el e ffaa

TORT TRTT-foriTt o &aoT e |
SRl

T T | ST T,

gt -8 I et o BT

=T T 3 &fTeRTa! |,

STREX forera &,

SR,

TeT, S, e TS, FH el ol 8 TS
TTSTS TeheH i &g, T T T2
SR,

TSl Hh L W ®el 4,

o Hief o I S

I ST TIOTTH &1 ST 3 HTall § M)
SR,

At 108 JOTRT AR St HERTST
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IT ST Sfa shl TERAT, ¥ & fagia 3R Tiferen wMifr o 36 TR Ay
T AT 2, S et sirer et ST 21 36w s T @ 5 g s '
o & i 7R At & 7ol 7, 3afae s &l e & fefaret s
TS & e SRt 319 =i Toeq | feer g1 =nTfey

ESECEREIR R
"STETETEL SR AR,
BHhT T, BT T, BT 2"

1. TREY 3R W T 3rect fagia

Sfte ST %5 T |fed 81 W 8, 98 SATHRAS T 2l Fd o o Ty
IR FEAE:

Tt S 37l gy ST & Sfa & gt ac 8

U HoT: A ol AT G foh 1T AT b1 e ettt ot aiwe e
T 37 o Sftem & @t o e (w) oiR e (forivm) e
&1fiTeh STaeTd &, 3ok S-S & =& AT foraferd 2iar ool 2

2. T AR AfOTeh GE-3@ T AT

B ST GO ST T 0k gt A1 g B €, e I8 we =
(=ATeT) o5 for foeeden 2:

57l qiHlT: T oh 0T €l 8H el Ed & dl hufl T €

ETOTHICCT: Tel-Te § Gl 31 GElt ST ahelel 0 oAl SFereaT &, S g e
T o foTg Tt

HATCH-H: S &Ush WIEHTAT H SeTeieht HTS i dredel § % Wi wrga
16 & el

199



S.W:Wﬁwiﬁm

51 foodi 3TR Huferai sl &1 7991 9Werd ©, o aread § gar & o st
o1 gfafeis 71 &:

g 3 etd: gedt, S, 9TS 3TN e-dietd— Tl Shelet AT o Bl i
DTS o5 qHH 2

TS T AT S IS ST & WSTE i uhe & (g 3 @ 34 FD
1Y eI THTAT, I B 37 T4 AT aeqatt § T et fehat 2

4. qh T AT ATeA 9T

el Trifer Sreret T 35 et 1 ST W e SR A e el 2:

T ARF: T T 3 el o g @ e

grefl ara: S i TeTet #§ ItHet B o ST U el (Observer)
& S 3T HIaT 3 1 Al Wik 1 qg=m|

TG, <A ST Te ST9ehT STCHT AT =T ol T el &, IToh |1 ST
TGl B o1 i3 37 7L R
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agd gREIT
facd & Fge IR Fuuf & afver &
@ v cafhca

T, T AW UgA GHARlt 81 e HawT o Siqet et i gt 3 st
I AT T 7% WERIS! o STRAE1E shi SO T ST Uit Aeh, J
STTe % S HE o st ST TEAT S8 o SRREE Wi o 39 formmmet
TET-HYE H A 370 Sfa & ST 10 W1 U quet i e @O 8,
STET & S A 3 Uk T Hereh 37 &X Sfid  Ue A fors faan 2

W TReaad el Tk 318 e Hifhd T2t 21 #5 1o+t et <t fig 3
@l T AN L RIET (RIS T he), AT (W), R foa e
(ST9T) S e it SfT-uere sl ar foha 7| 3o & 7, wmr
ST HIT ! T §U H TREEIohi I SIS o Sfee SA-=grall
Y il & A oA 2| e aeh foh STel Taret ohl 3 =rah # T & Tt
TR &, STl Tk ST 36T 379 R i giwit o for fom.are werd s
Bl 3 T Tl H g IR g9 A4 T 98 a7, S feRet
forafermer & 78 foremn

TSI H ff guOT ST dod MTgee f[dfiee & MD & CEO & &9 | &a1
3 @1 5, et ge Affed awr ot argend foet & feud 21 W fog 7@ we
1S STk T2, Sfceh Tk fSriieRt 3—S7 <T@l 3TiEl o quAT 1 gehishd
a2, ST ST ot WET SFTE HT TA | 2| HU e frAm g o 7w
foraTer STkt | a1 a1 g ottt e st gfrr o foRe oft et
TG W AT U= R weh

Tiq, W ! ST TE WTETS W G 3T G shi 3fohedl UTd &, 3
HTIEhT AT i F&T el e| T LT, AT AT TTeAd IS shl a18 § FHel
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ST G3AT HEgH L T2 &, T 418 Tl fo6 3TTaeht 1 TS o7t oft 3maek fore
e 81 TR U % I 3ok 7T Shared Ueh forstg 7, Sifceh Teh U@
61 T T A

3, 99 T & 1 el AT

"t faet 7 7 feeier, g et o S
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Contact Details

Contact details Company - 9584641161,7987657605
Email ID - Director - officialmrrahulsuryavanshi@gmail.com
Company - shreeshusheinsaanjinvaaneewell@gmail.com

Address - Property No. 55 third floor, saidullajab, gadaipur, Saket new
delhi, South West Delhi (Near Saket metro station) 110030

Operational office - H.No. 67,68 Sainath coloney, Kolar road, (near
tiny toy school)Kolar, bhopal 462042

Website -www.shreesswpl.com

Instagram ID

Company - official _sswpl
CSA -csa__sswpl

Foundation - foundation__sswpl_

MD & CEO - official mr rahul suryavanshi

Facebook page
Company - Shree Shushein Saanjivaanee wellness Pvt Ltd

MD & CEO - Rahul Suryavanshi

YouTube channel

Company - officialsswpl

MD & CEO - official mr rahul suryavanshi
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